July 1959 50 Cents 


-~- Office 
Applances 


Edited for Retailers of Office Supplies, Office Machines, Office Furniture 























How do you rate on knowledge of 


your customers’ 
office equipment? 


»>wer y 


Right now, could you make a rough list of the kinds of office machines used by your Yes No 
10 best customers? 


Do you make il your busi ness to find out if an office has purchased a new piece 
of equipment? 


When you call on a prospect, do you inquire what kind of office machines they have and 
/ 


make a mental note to bring samples of supplies for them the next time you come? 





If you answered “‘no”’ to any or all of the helpful you can be, the more orders you're 

. questions above, maybe your lack of informa- going to get. Finding out exactly what type of 

tg tion is costing you sales. The more specifically office machines your customers use will help 
you can fill your customers’ needs, the more your sales. 

: T Fa 


MultiKopy means more copies from each typing, more copies from eve ry sheet. 


2. Premium quality and exclusive features make Webster MultiKopy Durametric an 

economy in the long run. 

Webster’s MultiKopy Durametric assures neater, better-spaced letters . . . faster typing. 
If you answered true to all three statements, about Webster MultiKopy Durametric Carbon 
you really know your product. If not, maybe Paper. You can’t be convincing to a customer 
you can improve your sales by knowing more if you aren’t sure of the facts. 


Webster MultiKopy Durametric has the edge over competition. 
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Sell the Bogit lino? 


41 


Webster 


CARBONS AND INKED RIBBONS 


Always\send @ “tim er” courtesy carbon Popy 





F. S. Webster Co., 13 Amherst Street, Cambridge 42, Mass. 


Webster Warehouses in New York « Chicago « Philadelphia « Pittsburgh « San Francisco 











HASKELL 


OF PITTSBURGH 


TEEL 
TABLES 


... for every office need! 
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TYPEWRITER TABLE 
GT-0361 


36x24 






LEG TYPE TABLE 
GG-0631 


60x30 













PANEL END TABLE . ty 
AG-0721 . - 
asi CP 11-2400 rea 

7 ies, | 
PITTSBURGH ‘u)/ 






BICENTENNIAL 
1758-1958 













Visit Haskell’s New Plant 
while in Pittsburgh for 
the Bicentennial Celebration 


f Write for 


full de tails today 


erererrrrrrrT Ces is ii 


Haskell pioneered in office steel tables! And now, noo — 
it’s Haskell know-how that produces the nation’s 

largest line of best sellers! The widest design selec- ; Steel Files 

: . ‘ : 7 . ¥ Stee! Credenzas 
tion . . . the widest size range . . . 18"x18” through ' re) Jan eee -ne H Stee! Cabinets : 
120"x42”. A table for every office need . . . decora- Steel Accessories : 


tive and functional, both! 


Stee! Desks 
Steel Tables 





ee LE 


231 HASKELL LANE, VERONA «+ P.O. BOX 5273, PITTSBURGH 6, PA. 
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Smart, comfortable, sellable 
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retaries Say 
nart, trim styli 
SS approves it 
1 lasting value 
ass-product 
ssible. You like 
extra profit. All g 
to stock and featuré 
y Supported | 
rogramin COS 
; 3 HAMILTON COSCO, INC. - COLUMBUS 
\ Retails for only $ 
($31.95 in Zone 2)* 


18-TA, $49.95 18-T, $44.95 20-LA, $29.95 PADS Oe 3 ee) COSCO also offers comparable values in 
45% Zone * ($47.45 Zone 2)* ($31.95 in Zone 2)* ($17.95 in Zone 2)* chairs, settees, sofas, tabies 


*(Zone 2: Texas and 11 western states) 
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VOL. 110 JULY 1959 


In This issue 


Vast, New Volume for Dealers. An entire section devoted to the dealers’ 
potential in dictating machines and intercom devices 
opens with a survey of the market. Dealers who have 
neglected this important avenue to more profit in office 
machines can take a leaf from the book of Les Arias 
(pictured), dealer in St. Petersburg, Fla., who has dis- 
covered that the busier the man, the better prospect he 
is for purchase of a dictating machine. A manufacturer 

tells dealers not to fear the sale of these machines so important to office 


operation today 


Product Review. Here is vital information for prospective dealers of dic- 
tating machines and intercom devices. Products are pictured and de- 
scribed, and sources of supply given for the dealer who can write manu- 
facturers for further data if he so desires. 


the August Slump. Arthur Williams (pictured) of Howard W. 
Boise, Inc., Plainfield, N. J., tells how special emphasis 
on the servicing of typewriters and back-to-school push 
aimed at selling of portables pay off in extra sales dur- 
ing “dog days” of August. Methods of advertising and 
direct mail for this promotion are outlined for dealers 
who want to lick any seasonal slump in business 


36 Program and Exhibitors for NOMDA Convention. Here's the complete 
listing of events in store for those attending the June 21-24 convention in 


Cincinnati 


Departments 


7 > ye . 
Index of Advertisers New Products 


Want Ads News Notes 
Fourth District 


Advertising Cl Sixth District 
Appointments Seventh District 

Dates To Re be: Eighth District 

Deaths Ninth District 

Display Vi 8 Tenth District 

Editorial Fourteenth District 

Here and Ther OA’s Press Time Bulletins 
Meetings ; Oftice Interiors 

Random Notes 

Sales Stimulators 


Industry 
Industry News 
Letters 
Men on the Move State of the Industry 


New Catalogs 





Late and Important 


THE MATTER OF REGIONAL mercha: 
in San Francisco and Los Angeles 1 
discussed at western meetings of 


month. It is understood that exhibit 


’ 
i! 


N 


f 


being given serious consideration. A t 


be released soon, following a | 
executive committee of the Nati 
Office Equipment Association 


FORMATION OF THE MOSLER SAFE CO. of Puerto 





iS¢ 


. 7 


>] 


exh 


Car 


SOEA 
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bits A FLOTILLA of 28 U.S. Navy warships, making up 
was “Operation Inland Sea’, will arrive in Chicago 
last starting July 2 via the newly-opened St. Lawrence 
uf Seaway. The flotilla as pictured will provide a 
lay backdrop for the 1959 Chicayo International 
he . 

ry & 





Rico has been announced by Edwin H. Mosler, Jr 
president of Mosler Internacional, S.A., of which 
the new company is a division. Gabriel Texidor 
Jr., has been named manager of the office in § 
Juari. The 111-year-old Mosler Safe Co. of New 
York City, the parent company, has been doing 
business in Puerto Rico for more than 60 rs 
Prior to the establishment of the new company 
Mosler had been represented in Puerto Rico by 
C. J. Lavergne who will now serve as a consultat 
to Texidor. Trade Fair (July 3-18 at the Navy Pier). Queen 
Elizabeth of Great Britain will arrive on July 6 
DAVID T. LIGON, 60, died May 13 a Glendal to visit the exposition. Exhibitors in the office 
Calif, hospital. Well know equipment category will include: American Gelos 
ci aatew well thiamaht of ; Electronics, Inc (office equipment); Aubry 
eM eeechitinn iedeats Taendler Office Machines Co., Chicago dealer 
throushout th lla (adding machines, typewriters and dictating ma 
SP ar the Glendal chines); Facit, Inc., (calculators, typewriters 
Typewriter Exchang - adding machines) Gestetner Duplicator Corp 
president of the Southern Cal (stencil duplicator); KwikKopy Co. (photocopy 
ifornia Office Machine Dealers equipment); North American Philips Co. (taps 
iiitetlnn ond « nest di recorders and dictation machines) and Robinco 
David T. Ligon of NOMDA. H sotail das thee New York, In typewriters ). 
industry in Atlanta in the early | s, ther 
Louisville before moving to Calif it 14 ALLEN AUTRY has been appointed by the Carl W 
; Draper Co. to represent th 
firm in the Southern Cali 
GEORGE E. BAIRD & SON, INC., office suppl; fornia territory. The past tw 
serving the Kansas City area for e th vears Autry was assistant mat 
years, has moved into enlarged rters h aver of one of the country’s 
sixth floor of the Graphic Arts Bld 34 Wyar largver chain stores. He 
dotte. Warehousing and general office { ities tended Sen lose State College 
will be combined and inventories doubled. Fi majoring in engineering and 
merly the company had its princi; ffices th ‘=. « member of the Theta X 
fourth floor and leased warehousit space else Allen Autry fraternity. An avid hunter and 
where. A furniture display room has be« ded fisherman, Al is the son of Jack Autry wh 
represents the Draper Co. in northern California 
AMERICAN GELOSO ELECTRONICS, INC., has 
opened new offices at 251 Park Ave. South in New WILLIAM C. CLEGG, JR., of The Clegg Co., Sas 
York City. An open house celebr was held Antonio, Tex., has been elected secretary and 
for dealers. treasurer of the Printing Industry of San Antoni 
A. R. JEFFREY, JR., has been promot pDenaatn DAN J. CONSODINE, veteran manufacturers’ repre 
and sales promotion director of the E. S SCRSETEVE IF ONEIC! supplies and furniture working 
ty Printing Co. of Scranton, Pa out of Kansas City, Mo., has now retired and is 
‘ residing at 11018 102nd Ave. N., Largo, Fla. Mr 
; , Consodine states he will always be happy to se 
CHARLES S. RHUDY, sales promotior Age his old friends of the industry if they will visit 
Baltimore Salesbook Co., died May 31 Largo. 
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manufacturer 
has been 
sold by Michael F. Murray to Mrs. Marge Lauerer, 
ong-tit office manager of the firm, and her 


THE FRITZ-CROSS CO., St. Paul, Minn.. 


oftice chairs and swivel stands 


I meta 


husband. Murray. who its retiring, has had several 
ortunities to sell his business in the past, but 
is made t ivailable to Mrs. Lauerer because ol 


her long association with the firm and her com 


plete familiarity with the business 


THE AMERICAN RIBBON & CARBON CO., INC., 


Rochester, N.Y.. has won a consent decree 11 

suit against the American Carbon Paper Manu 

turing Cr a competitor doing business in 

Ennis, Tex. The suit, charging trade name in 

fringement, was heard in the U.S. District Court 

Danvill Va. The decree called for the Texas 

rm to drop the use of its trade name, AMCO 

the name or representation of an eagle and to 

hange orporate name. The changes must be 
ompleted by April 1, 1960 

LESLIE D. FRIES has been appointed president in 

charge of sales of Monte 

Verde Industries Inc.., dictat 

ing equipment manufacturers 

He recently left Rucker-Fuller 

as general saics lanagert 

Widely experienced in the of 

fice machine field, he has been 


a franchised distributor for 
SoundScribet 


Leslie D. Fries the 





established 
distributis organization 
for the Ward Harris Co., and has served as divi 
on manager for A. B. Dick. Among Fries new 
responsibilities will be the establishment of na 

il distribution of Corresponder, the company 
machine 


DIRECTORS OF WILSON JONES CO., at their meet 


M } oted 1 201 dividend payal le June 15 
tn mpanys common stock to holders of 
record June 1, 1959. Sales for the first six months 
WX Jones fiscal year were $8,559,000 com 
h $7,999,000 last year increase of 
$5¢ The earnings for the period were $129 
i with a loss of $17 for the first 


1O5R 


MIDWESTERN MFG. CORP. purchased The Schwal 


Sa fe ( May l dissolved that orporatior 
1 ch ed the name of Midwestern Mfg. Cor} 
Schwab Safe Co., Inc., in order to retain that 

87-year-old name of quality in the safe industry 

L. W. Wood, vice-president. Eftfe 
May 31 tl w company name and address ar 
Eversafe Division, Schwab Safe C« Inc., Earl 


Ave. & Main Sts., Lafayette, Ind 


OA Press-Time Bulletins 





THE W. A. SHEAFFER PEN CO. has re-organized its 
marketing staff into retail, 
wholesale and specialty divi- 
sions. E. F. Buryan, marketing 
vice-president, says the re- 
organization will allow the 
company to compete more 
aggressively in the popular- 
pric ed writing instrument 





field. He adds it will also en- 
G. E. Davidson able the company to give 
stronger and more emphasis to its higher-priced 
products through selective distribution. The ad- 
ministrative and sales staffs of the three divisions 


Davidson, 


formerly merchandising manager, is marketing 


are being completely separated. G. E. 


director of the retail division Greg Rouleau, who 





G. P. Karle 


Greg Rouleau 


was director of public relations, is the retail adver- 
tising and merchandising manager. G. P. Karle, 
who served as advertising manager, has been 
named wholesale advertising and merchandising 
manager. Hugh Green, formerly western regional 
sales manager, becomes the specialty sales manager. 


J. ROBERT POWERS of Latta’s, Inc. and Gordon Zur 
briggen, of J. S. Latta & Son, were among the 22 
salesmen from 16 northeast Iowa firms who were 
cited as distinguished salesmen for 1959. Recogni- 
tion was given at the fourth annual awards ban 
quet of the Sales Executive Club of Eastern lowa 
Each salesman received an ‘Oscar, symbolizing 

outstanding proficiency in the art of salesmanship 


BRAND NAMES 


search for the nation’s “‘pace-setting” 


FOUNDATION'S 12th 


merchants 


annual 


in 26 categories of retailing including office 
equipment and stationery stores is now underway 
Merchants with a year-round program of brand 
advertising, promotion and sales training are 
invited to compete. Requests for entry forms are 
to be sent to Fred B. Newell, Jr., director of retail 
Brand Names Foundation, Inc., 437 
Fifth Ave., New York City 16. Among the judges 
Stuart, 


relations 


for the new contest will be George L 
Orlando, Fla., named Retailer-of-the-Year in the 
office equipment category for the 1958 compe- 
tition. 








Mid-year sales will NU NN 


















































LETTER  * ee 
LEGAL IN ‘ 
INVOICE \ 

X-RAY 

LO-FOLDER 











i O.fh 


Pat. Pending 
THE HANGING FOLDER WITH THE ADJUSTABLE STEEL TAB 


Wouldn't all your customers like to save up to 30% on their 


filing and finding costs? Sure they would! So now is the time to 





concentrate the efforts of all your sales force on Guide-O-folders. With 


their metal adjustable tabs, Guide-O-folders fit right into every 


filing system. No extra housing to buy. In fact, they actually save 
filing space in many cases. And file clerks will go for them becaus« 
it’s SO easy, fast and sure to file and find with Guide-O-folders 
Start an intensive sales campaign now and watch your sales soar! 


FILING SUPPLIES 


The GUSSCO line of Filing and 
findin supplies is complete. Our 
| tl can al s de 
£ood qualit } 
\ GUSSCO | cts 
s res pest 
W 
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when you sell products! 





Transfile 


STEEL FRONT FIBREBOARD 
TRANSFER FILES 


In the Popular New 
GRAY Finish 


Now TRANSFILE Transfer Files 


match 
the new lool fices. TI 
he new iook Of modern offices. 1e new 





zray finish added to all the features of low 
ost filing and finding for which they have 
long been renowned, firmly establish 
TRANSFILE Files as the finest value in fibre 
board files. For surprisingly low cost your 
customers can keep all their semi-active and Style § 

nactive records right at their finger tips yle S — The Leader — TRANSFILE 
Put these new GRAY finish TRANSFILE 
Files of 


' 
now 


TRANSFILES arc 


finish iS isual 


display at once. Send your order 





also available in green 


FLUSH FASTENER FOLDER 


Guide O.tiay Bitte 


Made to ft the lower deep 


of all standard 
Using this unit, the 
ICSK WOrKCI alw ays nas 


tant and vital data at 





























finger tips—always in 

upright position. In 

~ - se S stantly available and in 

— tly replaced. The unit 

; nsists of a metal tray 
GUSSCO now gives the dealer 


nd 25 Guide-O-folders 


supply fo is long ' Ly 
PE or this long plete with adjustable 


, 
riygnned mn tal tabs and an assort 
t and pressnoarc nt of inserts for tab 
for samples } 
I idings 





System wt Supply Co. 


335 CANAL STREET NEW YORK 13, N. Y. 
WEST COAST-GUSSCO SALES INC., 337 WINSTON ST., LOS ANGELES 13, CAL. 
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Recently, a federal court . 
discount method more or | 
equipment and supply field 
cording to the May 11 issu 
World Report, “You can: 
grant your customers volun 
annual purchases rather th 
A federal court of appeals 


discounts result tu price di 


of the Robinson-Patman A 
Where docs the ideal « 
customers end and price dis 
many federal laws enacted for 
ing our economy, the R 
inherently self-policing. A 
registered, but complaints 
plainers with clean records 
* 


Harry J. Miller, enterpris 
Fla., is convinced that using th 
big difference. ‘Becoming tit 
to justify the ‘labor’ charge « 
servicing office machines,’ M: 
found it much easier to exp! 
the word ‘service’ is used 
invoice forms 

"The non-technical publ: 
in terms of a routine, part 
more than a dollar an hour. ‘S 


to imply a more thorough 


Next Month 


How to sell business gilts fron 
phasis on the Christmas seasor 
the August issue. Dealers have 
cover proven ideas for mor« 


windows will be featured alos 


Office Appliances 
Publisher 

Assistant Publisher 

Treasurer 

Circulation Director 
Assistant Circulation Mana 
Production Manager 

OFFICE APPLIANCES was 


terson and developed through 34 


ESTABLISHED 1904: Succe 

can Stationer, New York, esta 
trade journal serving 

Trade Journal & Office Syst 
Office, Franklinvilie, N.Y., 1 
Journal, Chicago, 1905; Busir 
Chicago, 1908; Office Outfitter, ¢ 
inal National Stationer, New ¥ 


Mr. Mill 
, O1 
} { 
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On na 
St he I 
We | 
ne l I 
th 
/y ” 
‘ 4 
/ / 
Vira hy: 
A 





Thus, the changing of on 


ff helps banish ill feeling whet 


rth copying 


© 
cE APPLIANCES has been undergoing 
from a typographi stand 
The changes 1 iress 
signed, like functional office furniture 
omer. Even as new equiy 
more livability in the off 
izine format are designed [ol 


ffective in this issue. Readers 
aware | 1¢ fact that 10 point type o1 
used practically throughout, stretchin 
t section into the columns 
this will I asy on the eyes as w ll as 


there will be fewer words 


editol nope that the condensatior will 


ts for quich absorption by busy 





er 
A, 
, 
the NOMDA convention and ideas tor 
will be the subjects for rdditional 
: , 
resting and provocat read 


i 


id equipment 


ADVERTISING REPRESENTATIVES: New York City 
George C. Wh f l os 
Wallace W 


Vice-president and Eastern Manag 





isl Assistant Eastern Manage ) | 
York 17, N.Y. Phone MUrray H 2-2373 
t S Vice-president lack M 
Blvc Cl g I 
1 nsac Jack Qu! > } 
E.A iort ¢ 3275 Wi Bb 
{ I DUnkirk 2-7 ] 
€ ( Appli: : 
hers ] 
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LIBERTY. 
400 


STORAGE FILE 


SIMPLE 
SPRING LOCK 
CLOSURE 


CLEAN and CLEAR 
INDEX AREA 


The storing and housing of inactive office records 
is made easier, more convenient, with the new 
Liberty ‘400’. 


End-Product of a 2-Year Development Pro- 
gram, the NEW ‘400’ File brilliantly solves the 
objectives of quick, easy Positive Locking... 
Flat Top Closing . . . of One-Piece Construc- 
tion ...and of handsome Front Office 
Appearance. 










STURDY 
CONVENIENT 
PULL HANDLE 


The NEW ‘400’ File exceeds the quality, effi- 
ciency and advantages of any other corrugated 
box-type file on the market on every point of 
comparison . . . while retaining famous Liberty 
Economy and Efficiency. Made of economical 
high-test corrugated fibreboard to withstand 
hard usage. 


Get all the facts and you'll agree that the NEW 
‘400’ File is the most modern answer to the 
problem of housing inactive records! 


Mr. Dealer: Get the facts on all Bankers Box 


Products. Our complete catalog, price list, dis- 
count plans, sales promotion ideas, are yours 
for the asking. Send for kit today. 


2607 North 25th Avenue 
Gladstone 5-7700 ° 
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BANKERS BOX COMPANY 


specializing in 

record storage 
e Franklin Park, Mlinois equipment 
(Suburb of Chicago) since 1918 


AUTOMATIC 
LOCKING BOTTOM 



























DEALERS: 


Stenocord offers exceptional discounts 
for capable, qualified dealerships. 
lt will pay you to stock and sell STENOCOR 


@ SERVICE FREE @ IMMEDIATE DELIVERY 
-@ ONE YEAR GUARANTEE @ SALES AND SERVICE—WORLD-WIDE 
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ONLY ’| 9922 


LOWEST PRICED MAGNETIC- 


BELT DICTATING MACHINE TODAY! 


NOT JUST ANOTHER ‘TAPE RECORDER’! 


@ PORTABLE! 
® FULLY AUTOMATIC! 
@® RE-USABLE, MAILABLE MAGNETIC-BELT! 


@® EXCLUSIVE DUAL-PURPOSE 
DICTATE-CONFERENCE MICROPHONE! 


THIS COUPON TODAY |! 





STENOCORD OF AMERICA, Inc. PACIFIC INSTRUMENTS CORP. 
TO: 29 Broadway OR 7046 Hollywood Bivd. 


New York 6, N.Y. Los Angeles 28, Calif. 





Dear Sirs: 


| am interested in knowing more about a STENOCORD DEALERSHIP. 
Please give me complete details. 


Name anim Company 








Address__ Ye Phone 











City__ neem es — Zone State 
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& 
fnnis 
PRODUCERS OF A COMPLETE 

LINE OF BUSINESS FORMS 


There’s never a customer you can’t serve 
never a job too big to handle . . never a new form 
you can't supply... when you rely on Ennis 
Ennis is the foremost producer of business forms 
in America, offering dealers every needed 
form from the newest Snap-A-Part, Register or 
Continuous forms to the full range of everyday forn 
Service is fast, prices are competitive and 
the profits are yours .. because Ennis products are 
sold through dealers .. we're yout supplier, 
not your competitor. 





Write today for catalog and complete information 


5 "GID jy ANNIVERSARY 1909 + 1959 


TAG & ) CTT COMPANY 


Home Office and Factory 
Ennis, Texa 


Western Factory Eastern Factory 
Paso Robles, Calif Chatham, Va 


Warehouses — Birmingham, Houston, St. Louis 
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Letters 


Readers are invited to themselves brief- 
ly on amy subject related to the office equip- 
ment and sup bply 1 oe Address: Letters 
Editor, OFFIC. CES, 600 W. Jack- 
son Bivd., Chicago 6, Ill. 

Architects and Dealers 


Dear Editor: 

Just a note to applaud your editorial, “The 
Architect—Competitor of Customer?” in the May 
issue. I have been ing this same thing 
to office furniture dealers for the past six years. 
You certainly hit the nail right on the head and I 
do hope that it will go a long way towards curb- 
ing some of the weeping that has been going on. 
Sincere congratulations on a swell editorial. 


Joun E. MossMAN 
Vice-president, 
The B. L. Marble Chair Co, New York, N. Y. 


ailing Dealer Meatings 


Dear Editor: 

I would also likes Wk tht opportunity to 
compliment your editorial staff on the fine edi- 
torial appearing in the April issue of Orricr 
APPLIANCES. For years I have tried to sound the 
same policy and being, of course, a small manu- 
facturer in a large association have received no 
support at all. Now, finding that a publication 
such as yours also feels the same way, I sincerely 
hope that corrective measures will be taken by the 
associations in the near future. 

I have taken the of writing the 
NSOEA and the NOFA organizations calling this 
editorial to their attention, for I feel that here in- 
deed is a solution to a great problem. 

R. R. BENTSON 


President, 
Western Mfg. Company, Aurora, Ill. 


Dear Editor: 

Regarding the editorial in the April issue of 
Orrice APPLIANCES, it is one of the most con- 
structive that I have seen im your magazine and 
very timely indeed. I thoroughly agree with every- 
thing the you have written. - 

You should by all means develop additional 
material on this most important subject. 

Some of us have felt for a long while that the 
regional meetings and the annual convention in 
Chicago were too often used a§ an excuse for 
“getting out of town for three or four days of 
fun.” The sending of one or more representatives 
from dealer organizations has too often been a 
reward for good sales work and the trip for a man 
and his wife has been considered a social trip, 


Factory representatives too often have felt the 
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obligation to “entertain” their dealer representa- 
tives, feeling that it was expected of them to pro- 
vide entertainment and that was the primary rea- 
son for the trip. 

Our industry desperately needs a well planned 
and well presented “educational program’’ offered 
to our membership — a continuing program by 
qualified people who would first spend the neces- 
sary time to make a genuine study of the subject. 
Such an educational program, of course, would be 
expensive but a very worth-while investment that 
would pay dividends for many years to come. 
Certainly money better spent than on pure enter- 
tainment. 

I hope you will develop your ideas so that our 
dealer representatives can plan to attend these 
meetings eager for the knowledge that they can 
bring back and put to use rather than bringing 
back a hangover and the feeling that they have 
wasted several days of valuable time. 

J. A. Heap 


President, 
James A. Head & Company, Birmingham, Ala. 


Dear Editor: 

Several of our managers, as well as myself, read 
with interest the recent editorial concerning dealer 
meetings. It raises a number of good questions 
and expresses opinions that I have spoken of in 
the past. 

Manufacturers representatives who cover a large 
territory have often mentioned it as a personal 
hardship to attend the regional meetings in their 
territories, assist with expenses and give their time. 

Certainly the manufacturers must find the ex- 
penses of 14 regionals quite excessive and out of 
proportion to the benefits. 

Perhaps the Washington office of NSOEA 
could spend the same amount on six or seven 
regionals with experts in our industry covering all 
of them. Then the welcome by the mayor and 
other ‘chit chat’ could be eliminated and a week 
end program arranged that would be constructive 
and vital to dealers who would attend for the pro- 
gram and not as an entertainment or vacation. 

A sales seminar or panel discussion approach to 
meetings is far better than talks that are supposed 
to be entertaining or amusing or even er 
but not related to our industry. 

I hope your editorial will arouse interest and 
discussions that may lead to improved regional 
meetings. 

President, 
San Diego Office Supply and Equipment Company, 
San Diego, Calif. 


R. L. STURGEON 
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STAY UP TO DATE 
IN STYLES AND SALES 





WITH Gnnis 


FOR 50 YEARS THE PACESETTER 
IN QUALITY BUSINESS FORMS 


New machines and new methods have greatly 
increased the number and kind of business forms 
in use today. To stay ahead in sales and profits 

.. your forms must stay in step with progress. 

And to sell the complete field, you need 

a complete line. You get both with Ennis . . the most 
complete line, with all the most modern forms. 
That’s because Ennis is the nation’s 

foremost producer of quality forms for business 
in the nation. It’s your most profitable 

line and it’s the line that’s sold through dealers. 
We're your supplier, not your competitor. 


Write today for catalog and complete information 


hy" ANNIVERSARY 1909 * 1959 


Gnnis 


TAG & SALESBOOK COMPANY 


Home Office and Factory 
Ennis, Texas 


Western Factory 
Paso Robles, Calif. Chatham, Va. 


Warehouses — Birmingham, Houston, St. Lovis 





Eastern Factory 
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Here and There 








Irving Lasner Honored 
At U.J.A. Dinner 


Irving O. Lasner of Goldsmith 
Bros. was honored recently at a dinner 
in behalf of the United Jewish Ap 
peal. The testimonial dinner, spon 
sored by the stationery industry in th: 
New York area, was in tribute to 
Lasner’s ‘outstanding devotion to th 
welfare of his fellow men.’ 

Mortimer Libien, veteran chairman 
of the industry's UJA efforts, was 
named to head the group's campaign 
again this year. Committee members 
assisting Libien in the campaign are 

Hyman Baden, Baden Mfg. Co 
Murray Bernard, Art Steel Co.; Arthu: 
Burger, Art Steel Co.; Joseph Burger 
Art Steel Co.; Leo J. Cohen; Harry 
Fensterheim, S.E.&M. Vernon, In 
Martin Glaubinger, Zephyr-Americat 
Corp.; Fannie Altman Goldschlag, 
Bell Stationery Co., Inc. 

Herbert Grayson, Ace 
Corp.; Henry Hirsch, Silver Station 
ery Co.; Ned Janow, Associated Tag & 
Label Co.; Richard Karasik, Jaclin Sta 
tionery Corp.; Nathan Klein, Jaclis 
Stationery Corp.; William Lampel, 
Art Steel Co., and Jacob Landsberg, 
Landsberg Bros. 

Irving O. Lasner, Goldsmith Bros 
Isidore Lerman, Lerman Bros.; Ed 
ward Leventhal, Biddle Purchasing 
Co., Henry Levy, Silver Stationery 
Co.; Irving McKinley Levy, Art St« 
Co.; Jesse S. Libien, Libien Press, In 
Jack Linsky, Speed Products Co., In 
William Lowenthal, A. W. Faber: 
Castell Pencil Co. 

Frank May, May Tag & Label 
Corp.; Arnold Neustadter, Zephyr 
American Corp.; Al Seidman, Venus 
Pen & Pencil Corp.; J. Howard Shox 
maker, Jr., Eberhard Faber Pencil Co 
Milton Stone, Stone-Newman Asso 
ciates; and Joseph Wexelbaum, R 
Rope Stationery Industries Co., Inc 


Fastener 


Jones Elected Treasurer 
Of Merchant Group 


Edward Jones, Jr., of Jones Sta 
tionery & Office Machines, Lansing 
Mich., was elected treasurer of th 
Frandor Merchants Association at 
recent meeting of the group. The 
sociation consists of a group of mer 
chants of 60 stores located in Frandor 
Shopping Center in Lansing. 
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Opie Makes Friends 
In the Middle East 


Earle F Opie, pre sident of the 
Webster ( ostello C».. 
Heights, IIl., 


Americans on a delicate mission t 


Chicago 
recently joined 26 other 
the Middle East in which professional 
diplomats from Washington often 
haved failed 

to make friends 


The mission 


Among the members of ‘Operation 


Insight’’ were housewives, a minister. 
an architect, a retired general, a dress 
maker, a grandmother and a school 


manutacturer 





JACK BLOCK, left, of the Miam: 


Security Safe Co. won this Cerulear 
Emba natural blue mink stole at a 
irawin sponsored by Protectall 
Sates at t recent NOFA n 


Robert Brown 


in Miami 5 


25 Years a Secretary — 
With One Company 


Miss Esther Mattox was recently 
given a luncheon and portable sewing 
machine in recognition of her 25 years 
of service as secretary with the Office 
Equipment Co. of Chicago. Attending 
were, clockwise from Miss Mattox 
(with white collar), Harlow Mace, 
president ; Mrs. Pat Silz: W. T. Burns. 
general manager; Laddie F. Votanek, 
vice-president; Leo Warren, vice pres- 
ident of Stow & Davis Furniture Co.: 
Anthony L. Onofrio, vice-president; 
Henry H. Hasenfang; Leland Taylor, 
district manager of All-Steel Equip 
ment, Inc.; Howard Frank: Otto A 
Riske; and Mrs. Marie Mattox, moth 
er of Miss Mattox 


Lester S. Crowl 
Heads Alumni Group 


Lester S. Crow! president ot the 


Blade Printing and Paper Co., Toled 
was unopposed for election as pres 
dent of the Alumni Associatio 


Wittenberg Colleg He was a 
uate of the Springfield, Ohio, college 
in 1927, and has served on the Wit 


tenberg board for three years 


Two School Honors 
For Arthur Silvers 


Arthur L. Silvers, son of An 
Business Machines, residen 
David C. Silvers, New York City, has 
received two honors at the New York 
University School of Commerce whet 


he is a student. He has been 
to the student Hall of Fame for 1959 
ind elected a member of the sch ol's 


honorary society 
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FRANCHISES STILL 
AVAILABLE FOR QUALIFIED* 
DEALERS 





DeJdURA 


STENORETTE 


World's fastest-growing dictating machine 


With Stenorette sales at an all-time high, 
increased production facilities now make it 
possible to add a few more carefully selected 
dealers to the privileged list of present 
Stenorette franchise holders. 


*Dealers with outside sales forces and serv- 
ice personnel are invited to apply now, 
while these new openings are available. 


With each new franchise comes the good 
will engendered by the enthusiasm of more 
than 300,000 Stenorette owners all over the 
world. Plus, the cumulative effect of the 
exclusive Stenorette sales-promotion and 
advertising that have made merchandising 
history—and which have now been increased 
and accelerated even more to match the new 
increase in Stenorette production. 


DeJUR-AMSCO CORPORATION, 45-01 WN. BLVD. L.1. CITY, N.Y. 
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Naturally the holder of each new Stenorette 
franchise will be accorded our standard 
profit protection—another advantage that 
helps make Stenorette the most valuable 
dictating-machine franchise in America. 


Weare currently receiving applications and 
would be pleased to hear from any qualified 
dealer. For information write to: Business 
Equipment Division, Dept.OA-909, DeJur- 
Amsco Corporation, 45-01 Northern Blvd., 
Long Island City, N. Y. 














State of the Industry 





Mortimer Chute Gives 
His Ideas on ‘‘Profits’’ 


Welcoming dealers to a recent profits and sales clini 
sponsored by Bainbridge-Maryland, Inc. in Baltimor 
Md., President Mortimer H. Chute delivered some 
thought-provoking ideas on the subject of ‘‘Profits’’. He 
told the dealers: 

—If your purchasing is wrong, your profits will sufter 
no matter how well other phases of your business ar 
conducted, 

—If you fail to make savings whe: 
ble, your profits will suffer. 

—If your organization fails to develop as your con 


Savings are pe SSI 


structive support and partner, using all the helps it can 


get, your profits will suffer. 


If there is a failure to abide by the rules of the com 
petitive game, your profits will finally suffer or disay 


pear. 

—If your inventory or your rat turnover is un 
scientific, your profits will suffer 

—If your service is not good, your profits will suffet 
or disappear. 

Summing it all up, Mr. Chute gave this definition of 
“Profits” : 

P stands for purchasing 

R stands for reduction of costs 

O stands for organization 

F stands for fair dealing 

I stands for inventory 

T stands for turnover 

S_ stands for service. 


Pen and Mechanical Pencil! 
Manufacturers Name Groups 


Charles K. Lovejoy, president of the Fountain Pen & 


Mechanical Pencil Manufacturers Association, named 
two committees to meet and formulate recommendations 
on new standards and proposed trade show 
Companies invited by Mr. Love to appoint repr 
sentatives on the ball pen standards committe Essex 


Corp., Fisher Pen, David Kahn, Northern Industrial 
Parker Pen, W.A. Sheaffer Pen and Stacie Pen 


Members of the trade show ttee George 
Bartol III, C. Howard Hunt Pen Co.: Ted Peters 
American Improved Products; Ed Hansbury, Marshall 


& Meier; Dave Esterow, Ideal Metal, and Arthur 
Williams, Willtaub. 


Half Billion Dollar Sales Rise in 1959 
Forecast for Office Equipment Industry 


A growing awareness on the part of small and 
medium-sized business enterprises to the need for cost 
cutting through mechanization should push sales volume 
in the office equipment industry to a record 5 billion 
dollars in 1959, a rise of 500 mill r 11.1% over 


estimated 1958 volume of about 4.5 billi 


This prediction was made by Charles Hallenborg 


pease Corp., national distributor of Cop 


ease photocopy machines and supplies, on 


president of Ce 
the opening 
day of the 40th annual convention of the National 
Office Management Association at the Municipal Audi 
torium, New Orleans 

In support of his forecast, Mr. Hallenborg noted that 
business is becoming so complicated that even the 
smallest enterprise finds it difficult CX operate € 
nomically without modern equipment. He cited the 


| packaging products firm, which pur 


example of a smal 
chased one of his firm's copying machines at a cost of 
$397 and consequently was able to reduce its daily 


typing time 2! hours, a Savings ol roughly $1,000 


the first year alon 


District 13 Makes Plans 
For Sales School 


Office supplies and equipment dealers in the New 
York area, represented by District 13 NSOEA, have an 
interesting departure in the offing—a 16-week course for 
stationer salesmen. The district will sponsor the course 
with Rutgers University extension division in Newark 
The Metropolitan Travelers Club is scheduled to furnish 


speakers for sot the meetings 


A Statistic? No, Just 
Magnetic Dot in Census 


Time marches on! In the 1950 census those of us wh 
were then around were a hole in a punched card. Now 
we ll be a magnetic dot on a piece of ta} somewhere 
the 1960 Census Bureau records 
The 1960 census equipment will include about $5 
illion worth of computers and auxiliary devices but 
1 of hed 


| 
will concentrate on magnet tape instea punch¢ 


' 
said to be too slow for the new 


Old Desk ‘‘Living’’ Witness 
to Canadian-U.S. Friendship 
Dedication by Queen Elizabeth and President Eisen 


hower of the St. Lawrence Seaway at Montreal on Junc 


25 is an event which serves to call attentios oO a desk 


which is the oldest “living’’ witness to the cornerstone 
of friendship between the United States and Canada 
This desk, o1 owned by Daniel Webster and st 


preserved in his hos now the site of the national head 


the Chamber of Commerce of the U.S 


quarters of ( 

Washington, D.C. was used by Webster and Lord Ash 

burton for signing the treaty establishing the Canadian 

and U.S. boundary 117 years ago. The treaty, like the 

wood desk, has long endured 
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Your company is judged by the office you keep... 


This Cole office is designed for a busy executive 

. one who insists on the prestige of fine furni- 
ture combined with efficiency. Notice the marked 
individuality of the colorful, two-tone executive 
desk, the chairs contoured to fit your body. Note 
how the credenza and table blend with the decor 
of the office. Here, indeed, is an atmosphere of 
personal comfort and good taste that immediately 





NEW YORK CITY PHILADELPHIA « LOS ANGELE . 
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puts clients at ease while providing an inspiring 
setting in which to work. This is but one example 
of how Cole will enrich your office with furniture 
of distinctive styling and lasting beauty. See for 
yourself why Cole is so far ahead in the office 
equipment field. Send for our FREE color catalog 
... today! Cole Steel Equipment Company, Inc., 
Dept. 42, 415 Madison Ave., New York 17, N. Y. 





TEL 


SAN FRANCISCO ¢ HOUSTON ¢ ATLANTA ¢ TORONTO, CANADA 
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OA Editoria! 


A prescription... 
for slow death 


T: a high degree everything purchased for personal or business use is bought for 


what it will do rather than what it is. Unfortunately, most of the selling eftort in 


< 


volved 1S devoted to the phy S1¢ al properties ot the pr duct oftered 


In the office machine field the idea of selling function rather than form or mate 
rials has been advocated vigorously from the inception of the industry. Yet sales ef 
forts, particularly among dealers, have been largely, and persistently, concerned with 
what machines are materials, strength, durability, weight, finishes, style, appear- 
ance. Sometimes design from an engineering standpoint is stressed but too often de- 
sign for purpose, for utility, for function, for application to a job comes in for only 


secondary consideratios 


Demand business in office mac hines a situation where the customer knows what 
he wants and buys it is not a dependable nor growing market Completely informed 
customers are few and are becoming fewer. Some know their needs in terms of prob 
lems they must solve. They may think that there ‘ought to be a machine” to fit thei 
needs, but they don't know if one exists. The great majority of business managers are 
getting along with antiquated of inappropriate machines and systems because nobody 


has told them about currently available machines and what they will do. 


Admittedly, it is easier to sell nuts and bolts than the application of a particulat 
machine to a particular customer's situation. The big difference is that nuts and bolts 
are bought by the customer, whereas the machine’s function must be sold by the dealer 
The first merci:andising method leads to the slow death of a dealer's business, the sec 


ond method Opens the way to continuing expansion 





Opportunities to share in the market potentials of a phase of the oftice machine 
industry that requires application selling are revealed in a special feature in this is 
sue (pages 22 to 33) of dictating machines and intercommunicating equipment Both 


types of equipment are for the purpose of speeding up and clarifying business com 


munication. They are related to an area of office operation that is becoming recognized 
as critically important in business and industry. Office equipment dealers who train 


themselves and their salesmen to assist businessmen in solving communications prob 


lems rather than just selling machines, will be building solidly for the future as thev 


profit in the present 
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Vast, new 


potential 





FFICE supply, equipment 


for dealers 


dealers are on the threshold of a great new 
potential market. 

On their sales horizon—business which can 
belong to them just as the marketing of the type 
writer, copying machine ther conventional 
office equipment—is the sale of dictating and other 
machines to record spoken ideas fo Iscriptior 


Likewise the dealer has in his grasp 


in the sale of office intercommu: 

This is the finding by Orricr At 
in analyzing the field of 
to its now commonly-accepted ma 
and by surveying both the present 
our dealers. 

Awareness of the mark 
increasing number of dealers 
dictating and.intercom devices 
wise, manufacturers tell OFFi 
their awareness of the d 
surging market 

No longer, dealers report 


handling what they once might hay 


t f if nn < 
‘ » ? 
hines 1 devices 
ind f ol 
] 
[ 1€ 
n DE idd ii 
tn s. Lik 
APPI Ni > # 
. th, 


1d macnines 





highly specialized items requiring trial by use and 
special demonstrating techniques Manufacturers 


have recognized this former hesitancy on the part ot 


procedures for 


dealers and have evolved simplified 


selling 

Beckoning, therefore, is a market which en 
compasses any man who has thoughts to record—be 
they letters, memos or records. Of increasing im- 
portance, too, along with the dictating machine 
potential is the field of supplying offices with devices 
which can amplify telephone messages for con 
rerences or quickly communicate conversation be 
tween one office occupant and another without 


necessity of tying up the telephone 


Panel Discussions Set 


So important are dictating machines to the dealers 
that a panel discussion on this developing phase 
of the’ industry is part of the National Office 
Machine Dealers Association convention program 
rently underway in Cincinnati, Ohio 

Intercommun: ating equipment represents a 
tremendous potential market for dealers of the office 
supply and equipment industry, say manufacturers 
One, David Bogen Co., Inc., estimates it at $7,000 
000 annually for office intercoms alone and points 
out that most large firms still lack this type of com 


munications between offices. Dealers can do a better 


job, this firm asserts, simply by using specialty 
sales techniques 


Although electronic distributors, radio shops and 
ng an excellent job in selling the 
units for new construction, Stromberg Carlson 
manufacturer of key-operated intercom system 
points out that there is a large market for the dealer 


in our industry because he is already acquainted with 
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by CLARENCE O. SCHLAVER 


managing editor 


existing office buildings where there is need for such 
quipment 

Manufacturers fairly well agree that less than 
one out of every four or five potential customers has 
been penetrated by any kind of selling argument in 
the dictating machine field alone. Therein lies the 
dealers chall nye 

These same manufacturers have comments regard 
ing the dealers’ role in the months ahead 
We feel 


that because of the newness of the product (dictating 


Mohawk Business Machines Corp. says 
machines) and lack of sustained promotion, dealers 
ire only beginning to realize potential. They can do 

better job by advertising through mail and news- 
papers—and more important, by learning about the 
product and how to demonstrate it properly 


Real Potential Not Felt 


From what I have been able to learn, business 
machine dealers have only begun to feel their real 
potential in the dictation machine market,” says 
Wally Moen, director of sales for Geiss-America, in 
similar comment. “In answer to OA’s questions | 
think they (the dealers) should give to a manu 
facturer’s selling program that element which only a 
dealer can supply. I refer to the development and 
vigorous prosecution of promotional and sales 
stimulating programs designed specifically for the 
marketing area in which the dealer is located. Pro- 
motional and service plans conceived and adminis 
tered at the national level must, of necessity, strike 
at a general average and lack that certain something 
to insure maximum local market penetration 

Monte Verde Industries, Inc. commented that 
representatives of the company would be at 

tc NOMDA meeting in Cincinnati to demonstrate their 
dictating machine, answer questions and talk to in- 


t rested di al 


rs 
Lumal Sales Co., Inc., (Janrus dictating tape re 
corder) sells through dealers only and asserts ‘‘they 


have only scratched the surface of potential.” 


Dealers Do Best Job 


Samuel Jay Dictation 
Systems. savs. “We believe that dealers have done 


Kalow, secretary of Peir 


the best job for Peirce dictating equipment, because 
iting ment has necessarily involved creative 
selling Dealers, being their own businessmen 
1 feeling the need to create sales, have approached 
b of selling and then servicing the accounts 
th a great deal more enthusiasm 1 vigor than 
w 
Dealers, who are the only outlet for Norelco 
lictating 1ipment of North American Philips 
Co., In must “be sold on dictation themselves” 
rst of all, comments Art Hanrahan, product man 


ager. Mr. Hanrahan is one of the speakers on the 
dictating machines panel at the current NOMDA 
convention. 

A. Donald Brice, vice-president of Dictaphone 
Corp., which does not sell through dealers, asserts, 
“The market potential for our basic product, dictat- 
ing machines, is still staggering. By the very best 
estimates we can arrive at, even after approximately 
70 years of selling the dictating machine idea, no 
more than one out of four people who could profit- 
ably use a dictating machine actually does use one. 
The actual percentage is somewhere between 20% 
and 25% market acceptance at this date.” 

Typical enthusiasm for the potential in the dic- 
tating machine industry is expressed by James P. 
Marino of American Dictating Machines Co. Says 
this veteran of the industry: 

“Anything new oftentimes finds resistance to its 
acceptance. The dictating machine market has been 
a small one until tape recorders, low in price, made 
it possible for even a one-man office to enjoy the 
obvious advantages of machine dictation as com- 
pared to dictation to a stenographer with a note- 
book. From the standpoint of potential users, the 
dictating machine industry is still in its infancy and 
while the resistance to the use of a dictating machine 
is far less now than ever before, the day is fast ap- 
proaching when dictating machines will be as com- 
mon as the typewriter and as necessary. 


Sees Tremendous Market 


William N. Nye of Nye Products, Inc., sees a 
“tremendous untouched market’ for dictating equip- 
ment. His company has varied sales policy involving 
selling direct, franchised exclusive ‘Nyematic”’ 
dealer, and sales through an existing office equip- 
ment dealer who sells the product along with many 
other office equipment lines. He asserts that “a great 
deal of time and effort could be saved if sales could 
be made more directly from single demonstrations or 
demonstrations at the dealers’ rather than customer's 
offices.” 

Most types of intercoms sold by dealers include 
simple, plug-in, two-station sets requiring no instal- 
lation. The multiple units, which require installation 
skills, can be handled through electronic distribu- 
tors of the manufacturers. 

Apparently, therefore, this marketing could be 
part of our industry dealers’ program if they would 
be willing to make an arrangement with electronic 
distributors to handle this installation phase. 

Whether it be intercoms or dictating machines, 
the dealer apparently has in his power to become 
a part of a new sales impetus to reach virgin ter- 
ritory—the offices of men and women who can save 
time, money and energy by utilizing the new 
products of the communications industry. 


more about dictating machi 


Pa 4. 


and intercom selling. 
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HENRY B. SAYLER uses dictating machine in his plane as an agent 
for John M. Hammer & Associates, St. Petersburg, Fla. He is constantly 
on the move in estate planning, pension and group insurance consultant 
work 





LES ARIAS, owner of St. Petersburg firn 


EDWARD P. CLARKE demonstrates dictating machine 
lugged into an inverter for auto use 
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» ‘on the go’ 


HE busier a man is, the better prospect he is for 
purchase of a dictating machine 


That's the credo which Les Arias, owner of Arias 
Office Machines, St. Petersburg, Fla., lives by and 
sells by 

Here’s an office machines dealer- who tailors his 
operation of marketing dictating machines to “men 
on the go.’ His customers are men who appraise real 
estate from the air, writers who transcribe their ideas 
while traveling, professional men who take their 
books home and dictate their statements at night, 
wholesale route salesmen who want to save time in 
getting their orders to the home office 

If you use words in your business, you can us¢ 
the Stenorette,”’ Arias, dealer for DeJur-Amsco, and 
his assistant manager, Edward W. Clarke, tell their 
prospects and than proceed to sell them 





The result is a rapidly expanding business and 
proof that there’s plus volume in handling dictation 
equipment as well as the conventional typewriters, 


idding machines and printing calculators sold and 
serviced by Arias 
Talk to the St. Petersburg dealer, and you cannot 


fail to fathom his enthusiasm for the merchandising 
of dictating machines. It stems from interest in ele 
tronics developed while touring the Pacific on duty 
for Uncle Sam. Today, Arias says: “No dealer can 
ifford to neglect the electronic phase of office ma 
hines or blind himself to the future which automa 
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dealers’ best dictating 
machine prospects 


tion—-nothing more than time-saving and labor-sav- 
ing—holds.”’ 

The world is his oyster as far as customers are con- 
cerned. ‘He'll find them in the conventional profes- 
sional office; he'll unearth them driving autos, pilot- 
ing airplanes, making route calls from trucks, operat- 
ing hatcheries, and even conducting zoning hearings 
for the city government. 

A blind man was taught in 45 minutes to satts- 
factorily operate a dictating machine. Clarke showed 
him how to push the starting control, how to finger 
the buttons on the device and how to hold the micro- 
phone for clear recording. 

Meeting situations of infinite variety, here are 
some of the salient facts which Arias has discovered, 
as can other dealers, about dictating machine selling: 

Customers need not necessarily be the most pros- 
perous persons in the area. Instead, they should be 
receptive to the idea that “time is money.” 

Most sales are made through satisfaction of 
customers. “Fifty per cent of our customers are ripe 
for reorder,” says Arias 

There's no better way to sell a dictating machine 
than to demonstrate it 

“Dictating on the go has changed many people,” 
says Arias. “When we order 25 machines today, 10 
of them will have carrying cases because we know at 
least that many of the purchasers will want to have 
the machine portable. And close to 20% of the cus 








. continued 


over! 


LES ARIAS 

window display which dra 
constant attention. Covers 
removed from dictating 
chines to show working 
a source of continued interest 
to passersby in St. Petersburg 


looks 


ws 


parts 


tomers will want an invertc: h ul that 
they can use the machine when they travel 

A hatchery installed four dictating machines 
trucks, facilitating the transcription of orders directh 
after the drivers talk to farmers 

Several machines were purchased by holesale 
grocer who has salesmen contin ling on hotels 
and restaurants. Formerly at th 1 of the day th 
salesmen would telephone the h ff id spend 

1 such tations 


up to 30 minutes repeating t oir 
as “‘one case No. 10 pears 


Toll Savings Pay for Machines 


The conversation, lengthened becaus h order 


quotation would be followed by 
“O.K.,”” tied up two persons. Now, a dictating ma 





chine is utilized through a telephone adapter, instead 
of calling upon a secretary to copy down the orders 
Telephone calls have been reduced e from 30t 
11 minutes and the toll savings ne h 
machines. When the orders are tak ff th th 


girl makes several copies for order filling ning 


billing. This time-saving proc« was f possib] 
before the purchase of dictating mach th 
Arias company. 

Real estate appraisers w ho want to make immediat 
notes on their observations. talking their ideas 
machines installed in their autos, have been go 
customers. 

A man who operates a window cleaning s¢ 
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purchased 


assignments of workers at night when he has finished 


a 


nine 








because he prefers to dictate 


his daily rounds of prospects. His secretary has al 
ady gone home, but she has the tape ready for 
transcription the xt. morning upon return to the 
OMMice 

An attorn | hased a machine: but. when the 
first Friday night came his partner, too, wanted t 
dictate. A call to Arias Office Machines resulted it 
delivery of.a s 1 machine and thus an easy repea 
irder 

Phe local sheriff purchased a machine, and Clark 
was astonished upon making a routine call at the 
office to dis that the ‘“Stenorette had beet 
jailed.” This meant simply that, after taking testi 
mony regarding nurder, the sheriff had placed the 
machine bearing the confession in a locked cell to 
guard against any npering, or defense charges of 
such alt b the case came to trial 

Attorneys Get Demonstration 

A I] the local zoning board have Ed 
Clarke pres take proceedings on a dictating ma 
chir sult good newspaper picture publicity 
nd expos umber of attorneys to the Arias 

Arias uses llow pages of the tel ne dire 
or prep 9 lirect mail list. Newspaper and 
radio advertisir promotion . 

But funda: ts a search for the busy men 
of the St. Peters! g area—Arias’ best pri spects 
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Seasonal ad 
emphasis 
moves intercoms 


Special models at special times 


of year stressed by Goldsmith’s 


OLDSMITH Brothers, located in the heart of 
(; New York City’s bustling financial district, has 
become known as “America’s Largest Stationers 
Among office appliances represented in this volume 
ire intercoms marketed for factories, rcstaurants, plants 
ind homes 

The Gotham firm has been successful in selling all 
of these customers because of consistent advertising 
stressing intercom equipment for every purpose. 

According to Sidney Sapurstein, office equipment 
nanager and buyer, the majority of intercom sales re 
sult from turing of special models at special times 
yt the year 

For example, during the summer people want to 
spend more time outdoors in the yard or on the porch 
[his means that it is an ideal time to sell a ‘baby sitter 


ercom to the parents of small children so the elders 


an be outside while the child slee ps safely in the house 
At Christmas time, intercoms become gift items to 


steps in the home or make business life easier in the 


small off: Promoting intercoms in the business field 

in take into consideration fiscal years, budgets and 

sumption of business activity after vacation seasons. 
Goldsmith's reasons 

Ads Stir up Activity 

Each time the store runs an ad in the New York 


ds of intercoms are sold. As Mr. Sapur 
1, ‘Frankly, all you really have to do is let 
ople know you have them and how 
stall. Although we 


ctivity comes right after an ad. In the cas 


easy they are to 
sell many from our store display, 


the New York Times, we use the national edition 
ib rprised how many mail orders we get from 
r away as California 


sold intercoms for 10 years, but it 


vas only recently that the store resolved its inventory 
the equipment of a single manufacturer—Fanon 

Electros Industries, Inc 
Says Sapurstein, “We prefer to work with a single 
ifacturer who can supply us with everything w 
| the way of two-station systems and ‘‘baby-sitter 
it sed in conjunction with an ordinary AM radio 
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SID SAPURSTEIN and Allen Joyce (right) of 
Goldsmith Brothers at the intercom display 
counter. They are discussing the merits of a 
home type of “baby sitter” intercom 





LOOKING OVER some of the intercom ads for the New 
York Times in preparation for season promotion is Sidney 


Sapurstein, office equipment manager and buyer at Goldsmith 
Brothers 


Essentially the sale of all intercoms at Goldsmith's 
is final and generally the store is not re quested to mak« 
an installation. When a more elaborate multi-station 
or phone system ts required by the customer, the store 
arranges for its installation. Through the manufacturer 
the installation is planned and the work carried out at 
the additional cost of $5.00 per hour for the labor 

Goldsmith's has found that the majority of intercom 
systems are installed by the building maintenance de- 
partments in office buildings and by the ‘do-it-yourself’ 
home owner. Most are relatively as simple to install as 
a door bell system 

No special training has been required on the part of 
Goldsmith salesmen in order to sell intercoms. Merely 
pointing out the convenience of such a system in a home 
or office and the simplicity of installation is all that 
is required, according to Sapurstein. In many cases the 
various intercoms on display will sell themselves. A 
two-station system is hooked up so that the prospective 
customer may try it for himself 
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Don’t fear 
selling 

dictating PF) 
machines 


by WILLIS D. EVANS 
General Manager 

Scribe Distributors Co. 

Oak Park, Ill, 


ger of Scrib 

I Upt (I 

ITH businessmen seeking ways to cut costs 

and increase efficiency ffice procedures 

the dictation machine is rapidly moving up alongside the 
the modern office 


typewriter as essential equipment 
Paradoxically, this fast-moving type of equipment is 
largely neglected by a group of | ) 
easily take advantage of its profit potential 
ment and supply dealers 


Office supply dealers, with their lists of steady cus 
tomers for supply items and their outside general line 
sales staffs, have ready entré to business offices of all 
sizes and types. This factor, alone, gives them a sales ad 
vantage over firms that specializ or two 
types of equipment for the office 

Most supply dealers recognize th lvantage. At the 
same time, however, many firms, especially the small 
ones, cite three principal reasons w! hey hesitate to 
move into the dictation equipment field. They say they 
lack (1) salesmen qualified to demonstrate the equip 
ment and close sales, (2) service facilities 1 (3) it 
ventory capital 

None of these apparent barriers is insurmountable 
for the dealer willing to invest a small amo f tim 
and money in future profits. And the second and third 
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DEALERS CAN DO 


THIS W. R. Eckhardt (center), general sales man 
Distributors Ci nstrates the Scribe model S.1. 50 to Ma 
eft), corresponden anager, and Richheld J. S$. Cameron, J: 
r of Old Eq I Insurance Co., headquarters Evanston, II! 







especially invalid as reasons for not going 


lacks ire 
after the new business 
The third reason is the least valid, since the dealer 


need invest only in demonstration models until his grow 
greater investment in inven 


< 


ng sales volume justifies a 
Ory 

Dealers who cite the lack of service facilities are de- 
liberately barring themselves from profitable handling 
of any type of mechanized office equipment. A dealer 
should think long and hard about handicapping future 
doesn't want the responsibility of 


expansion because he 


ne service 


rovid! ‘ 
The problem of developing capable dictation equip 
nent salesmen has been solved in several ways: 
1. The most satisfactory solution is the appointment 


mber of the present sales staff for training as 


r one 
the ‘dictation ¢ juipment specialist This man would 
be responsible for demonstrating equipment and closing 


sales with prospects previously lined up by the stationer’s 
natural ‘‘bird-dogs,” his outside general line sales staff 
In the beginning, at least, he would not be expected t 
devote full time to dictation equipment, but would con 
tinue selling or managing the sales of other products 
He would, however, be recognized as the man behind 
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the push of the dictation equipment line and he would 
be compensated for every sale he closes 

Members of the general sales staff would not demon- 
strate the equipment. Through their knowledge of their 
customers’ needs and office procedures, they would, 
however, eliminate non-prospects and report likely users. 
The general staff also should be given an incentive to 
take over this important “bird-dog” function 

The man chosen to be the specialist or ‘closer’ would 
be one who has shown some extra capacity for execu- 
tive contacts and extra capacity for closing sales. He 
might even be a trained serviceman with selling ability 
and acceptable education and appearance, since some 
electronics background is a desirable, though not essen- 
tial, qualification 

The specialist would prepare himself for his new re 
sponsibilities by learning everything possible about the 
functions and uses of dictation equipment. His goal 
would be to become an advisor to office management, a 





consultant in his field 








Survey Customer’s Needs 


When he first calls on a prospect he would survey 
the customer's needs to determine what type of installa 
tion would be most efficient and economical. During 
the course of the survey he would question all dictators 
ind typists to find out the volume of letters and other 
materials customarily dictated and transcribed, execu- 
tives’ dictating habits, the distribution of work among 
the typists, and so forth. By the time he has completed 
his study, he will know more about the prospect's actual 
office procedures than the prospect, himself. And he 
will have basic information with which to sell the office 

ler manager on dictation equipment. 

w 2. Another solution to the sales staff problem is to 
hire an additional person to concentrate on selling di 
tation equipment. A natural first impulse would be to 
seek a man with a technical background. However, he 


ne probably would demand higher compensation than the 
ler beginning volume of business would justify 


At the same time, a man with a general liberal arts 
background probably would be more satisfactory. He 
would have a greater appreciation of general office op- 
erations so that he could talk about the benefits of the 
equipment to the buyer rather than its technical features 
A prospective purchaser of dictation equipment wants to 
know what it will do for him, not how it operates. 

3. Some dealers have obtained satisfactory results by 
ng retaining salesmen on a straight commission basis. The 
lealer provides the commission salesman with demon- 
stration models, the name of his dealership along with 
ts good will and reputation, and leads supplied by the 
general sales staff. All this costs nothing except for the 
ts lemonstration models, which the dealer would buy any- 

way if he were to sell the equipment directly himself 
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He also would expect to pay a higher rate of commission 
than is paid to a man receiving a drawing account against 
prospective commission earnings. However, a capable, 
energetic sales representative is well worth the additional 
compensation. 

Office supply dealers who are hesitant to enter the 
dictation equipment field frequently overlook the help 
provided by manufacturers in the way of sales leads and 
merchandising aids. Despite the volume of dictation 
equipment already placed, the market has barely been 
scratched and there is a great curiosity about develop- 


ments in the field 


Manufacturers Help 


Advertising and publicity placed by manufacturers 
continue to draw an extraordinary number of requests 
for information—trequests that are passed along to local 
dealers to follow up. Manufacturers further aid their 
dealers by providing them with sales and instructional 
brochures and by backing up their local sales efforts 
with national advertising and public relations programs. 

Also frequently overlooked is the power of dictation 
equipment to generate additional sales in a kind of chain 
reaction. Once a businessman learns from experience 
how a single unit pays off in increased efficiency and 
reduced costs, he’s a prime prospect for several more 
units or a multiple-unit installation tailored to meet every 
dictating need in his organization 

Business and industry are taking a hard look at their 
office procedures with an eye toward applying the effi- 
ciency standard of the production line to administration. 
And the alert dealer will help them. The prospective 


unit of sale and profit margin justifies doing so. 
gin | g 











Demonstrate 
fo sell phone 
amplifying 


pick up in sales moment 


when Horder’s Stationary 
staged a three-minute demonstt 


ecutives Association of a 
Magna-Phone. 


Industrial Sales Manager 1 


Manager Richard Owen collal 


} 


tion which served not only 


but also brought approv il for Hor 


service. ; 

Mrs. Hazel Hyde receis 
Pool, giving it her usual ser\ 
being heard a mile away in th 
Chicago top executives. 

It was demonstrated that 


30 





HORDER DEMONSTRATION Tom Pool (seated) 





tO int! 
























Owen demonstrate the Magna-Phone to Chicago Exe 


sociation. Inset is of Hazel Hyde in Horder’s telepl 


lenart 
aepa 


and works on a nine-volt 


with three transistors can easily be heard in all corners 


of the business oftice or conference root 


The demonstration is part of Horder’s emphasis 
intercom devices, in this instance a product manuf 
tured by Kay Townes Mfg. Co., Rome, Ga. Back 


given mewspaper and direct mail advertising 


nated with window displays and outside selling 


Stressed by salesmen 1s the fact that no installat 


Ss ne SSary, the device being cradled in tne phon 
battery-operated. Prospects are shown how their 
: 


are freed for paper handling while at the sam 


lephone conversation is amplified for desk-sid 


Pointing out that installation of new batteries 
tervals is the only service required, the device is 
ul by v tC 

When a user is convinced of th ise with 
he can get conference-type phone amy lificatior 
isually sold mments the industrial sales 

Horder's. “We feel that such a demonstration 
headed by our aggressive selling policies, can pr 


volume for us, just as for any other dealer who 
to convert intercom and telephone amplifying 


into extra Sal 
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Cmet ind Delux set of intercon 
been designed to ht into the operat 

t the efficient modern office Propor 

i book, the units lie flat on a desk. Fin 

rushed chrome and charcoal gray. Manu 
tl Talk-A-Phone ( , S. Pulaski 

3. Ill. Available t i rs. Inquiry 





The Fantare Twin two 
way intercom, FX2, is de 
signed for speedy installa 


tion involving this pro 


lure simply connect 
aster to remote, plug in 
talk.” Unit with 50 feet 
yf cable can be had in 
gray, tan, black or white 
tal. It operates on 110 


0 volts, AC or DC 
Manufactured by Fanon 
I tronic Industries, In 
Brooklyn 8 N.Y. and 


14 ¢} } ; ' | 
id throu aicrs n 





electrical outlet. Measures 3” x 8” x 6’ 


Vocatron CC-60 is a wireless intercom set 
smart styling. High-powered circuits provide 


clear reception, sensitivity eliminating need to 
shout and voice fidelity. Plugs into any standard 


Made by 


Vocaline Co. of America, Inc., Old Saybrook, 


Conn. Sold through dealers. Inquiry card No. 2 





Challenger Futura Intercoms are 
available in systems of six or 12 
station capacity. Individual units 
form either master stations or re- 
mote stations. Master units can in- 
itiate calls to any other station. In 
black and gray plastic finish. Made 
by the Bogen-Presto Co., P.O. Box 
500, Paramus, N.J. Sold through 
dealers only. Inquiry card No. 3. 








[The Key-municator remote station unit shown 
here matches the master unit and is designed 
for desk-top use or wall mounting. Depressing 
a selector button signals the 


master station by 
chime and light. Center button is a privacy 
switch. Made by Stromberg-Carlson, Special 
Products Division, 1442 N. Goodman St., Roch- 
ester 3, N.Y. The distribution arrangement in- 
cludes dealers. Inquiry card No. 5 


























The Peirce Portable Model 425, is a 
dictating machine 
tained batteries 
14 minutes of 
dictation. Can operate on 


nagneti 
which op tes fr 
Magnetic belt whi 


recording 


current with special adapters. Made by 
Dictating Systems, 5900 Nort t Hwy., Cl 
31, Ill. Sold through d y. Is 


No. 6 





The Edison Voicewriter Secret M Mi 


an easy-to-read index pan 


ty. Requires only 15 watts 

for long periods without t p. M 
Thomas A. Edison Ind West O 
Varied sales policy wit 


arrangement. Inquiry 


The Corresponder dictating-trans 
which is preloaded with magr 
and can be inserted, 


removed 

other or mailed handling t ‘ tself. M 
Monte Verde Industries, Inc Middlef h 
City, Calif., and 


without 


sold throug! 








/ Dictating Machines 





belt 

on 
The Danish Rex recorder operates on the mag 
netic recording principle, but uses a disc rather than 
tape. Disc may be re-used. All controls are on the 

eIrce hand-contoured ike. Records and transcribes. In 


rican Dictating Machines Co., In 
York 36, N.Y., and 1 throug! 
No. 7 








I [ ombines the functi of a 
a tnose ofr a hil I lity tape 
ie c Aut dulating control for dictation 
'N ; 1 telephor sations. German-made_ unit 
listribut oe 4 country by sole agent Wart 
W eis l rid Electronics, Ir 50 Bro 
‘ N Y N.Y... and is sold t igh deal 
Ing N 
IT} 
I S¢ on i] 
pow an 24 hours of ntinuous 
K l printed circuits ar throug 














tating-transcr 


ibing machine allows errors 


erased and corrections inserted instantane 
e to make 100,000 recordings on one tape 
adjustable fron last 21 to last 14 
tation. Sold thre alers only and 
tl Lumal Sales Ce In 95 Madison 
rk 16, N.Y. Inquiry No. 12 


lictating a 
ight weight t 
odern oftice rt 
zed ampliher 
t Mads DY Di t 

NY. This uni 


iS fast-action touch 
ike. Outside is designed 
rnishings. Modern workings 


Recording 
4120 Lexington 


gi iealers 


{ motor 


i ou 


ictatin 


anently installed 
ne-transcribing unit 
g transmitted instantly to 
lesk. Dictating station 
ephone-type push-bi 





The Stenomatic dictating machine has a self-injec- 


tion and self-ejection system making the loading 


and 
automatic 


City 1, 
c ard No 


unloading of 
All dictating and 
controlled from microphone 
dictating and transcribing unit 
Amsco Corp., 45-01 Northern Blvd 
N.Y.., 

13 


medium fully 
functions are 
functions as 
by DeJur- 
Long Island 
Inquiry 


Mylar recording 
revicw 
Machine 

Made 
through dealers 


sold 


and 











~ 


Stenocord portable dictating machine is controlled by a 


single button on the 


Magic Brain" microphone. Adapter 


enables operator to record both sides of a telephone con 
versation. Magnetic belt is reusable, mailable and filable 


Manufactured by 
New York 6. 
utors and dealers. Inquiry 


way, 


Ns svstem is ad 
remote record 
Dictation 


the 


18 
secretary s 
of a 
handset 


consists 
itton 


Several dictating stations can be con 

ted to one system. Distribution is 

tf three kinds, including the office 
quipment dealer. Made by Nye Prod 
S ts, In General Insurance 
Bldg., Seatt Wash. Inquiry card 


Stenocord America, Inc., 29 Broad 
N.Y. Sold through franchised distrib 
ard No 


of 


l s 


The new Minifon Autocrat dictating- 








transcribing unit features a drop-in 
tape magazine. Completely transistor 
ized, it does not require warm-up 
Audible tape-end warning signal and 
automatic electric eye tape-end cutoff. 
Made in West Germany and distrib 
uted by Geiss-America, 6425 N. West 
ern Ave., Chicago 45, Ill. Sold through 


dealers only. Inquiry card No. 18 
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N August slump 
in business for 


posed to be associated w 
“dog days 

At Howard W. Boise, I: 
special emphasis on the s 
back-to-school push aime 
off in extra sales 

There's no reason why 
shouldn't be as sweet 
May 

We start to beat the si 
with portable typewriter ads 
June, we use advertising o1 
In July we continue the ad 
$59.95 offering. Such ad 
us and has become a 
tion. 

The first Thursday in Aug 
a city-wide sales event. W 
priced machines on sale 
many customers waiting 
9 o'clock in the morning. TI 
days of the year. 

A typical “Plainfield D 
as: 

@ Christmas cards 1/, off 

@ Used 16 mm. sound pr 

@ Used tape recorders 

@ Special selection of 


files at large reductions 


@ Special table of gifts at $ 


@ Stationery and not 


Also in August we start wit! 


advertising, both instituti 








y ARTHUR WILLIAMS 


Howard W. Boise, Inc., 
Plainfield, N.J. 





BEAT THE AUGUST SLUMP 


d be no recessior use the $59.95, giving special promotion to the Ret 
i. ly sw igton Travel-Riter but drop the price from $64.5« 
+S if U $59 5 
One of th [ gs we are most satisfied with is our 
ha { nd that Summer Spec il’’ and “Back-to-School Special ror 
: ‘ } servicing portable typewriters. We have done as much 
‘ 6 . sc ing during the summer as we did last year 
proof that one can beat the August slump 
gist Her Ww! ffer to do 
Apr 1. Thoroug ean your machines—all dust and 
s blow: with compressed air 
D ear May Oil all working parts to ensure s1 th opera 
May, and early . 
3. Adjr sm and keys for proper touch t 
> > re < » = 
5 Ir v ribbon—your cl ll black 
ick a 
Chis ofter ie on the basis of $4 por 
Plaintield Day ibles and $7 tor standard typewriters. The expira 
y put rew iow t10n date « f August 31 ts stressed 
surprised to s Our shop was kept busy during the otherwise slow 
op onths of July and August. We were able to do the 
busiest work of air-cleaning, oiling, adjusting and installing 
w ribbon profitably at $4.50. plus securing many 
iTers h S overhauls, inst tions of platens, and so forth, that 
we normally would not be able to secure 
It was too, that many customers brought 
standard s which were serv 1 at a hig! 
e than the ble special price 
g rsonal Still another advantage of offering a bargain on 
ortable typew servicing is that we are able 
nduce customers to trade their old portables for 
boxes at pr ones. This is portant factor. By showing t 
Back-to-Sch new machines to customers wanting s and 


nk about a new typewriter means 
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Please pick up my typewriter for Special 
Summer Service 


Portable Typewriter Standard Typewriter 
@ $4 50 @ $7 95 


Name 
Address 
City 











THIS CARD is mailed 
Phone out to serve as a re- 












































: iinder for special sum- 
Si . ed min $ 
gn mer service on both 
portable and standard 
typewriters. It pays off. 
[ am certain, that many returned later in the year to 
purchase a new machine SEND THEM 
Through our constant promotion of portable type BACK-TO-SCHOOL 
writers we have made residents in the Plainfield area 
mor e of the need for such machines and that WITH A NEW 
Boise's is the place to buy them. This is proven by the OLYMPIA PORTABLE 
that in 1958 we sold more portables than in any 
ot! luring our 45-year history Give them the finest precision- 
rit 1057 ¥ Se nore ft _ 
During we sold 25 more new portables built portable typewriter . . « 
than in 1956: in 1958 we sold more than twice as 
ve se sien advanced features, modern de- 
gid in oss 
n easy terms. 2-year 
So, spite of increased competition and discount sign... 
1] varantee! 
selling, our portable sales are better than ever and we 9 
xpect 1959 business to far exceed that of 1958. I'm 
wepine for « $0% imceeine ° > , Typewriter Sales and Service 
These August promotions follow up a promotion 144 EAST FRONT STREET - 
May on Smith-Corona portables featuring PL 6-2397 
uch typing course and one in early June 
offering a portable as a prize in a contest for high CONSISTENT advertising sells portable typewriters at Howard W 
school and junior high students Boise, Inc. With small ads like this the firm has built an increasing 
Ar ; fearin Aucust N velcon th volume of sales, a large portion to students for August business 
rai “5 Caftl v i Pust’ int WV WCcicome ¢ . 
onth 
SMITH-CORONA — REMINGTON — UNDERWOOD 
= 
‘ ee $ y S 
ce a PLUS TAX 
ANQO ] Be 1S¢ nap | 
ting 


COMPLETE WITH CARRYING CASE 
YOUR OLD TYPEWRITER TAKEN IN TRADE 


| tvp " — e 
a GUARANTEED BY BOISE’S! gv 
: SERVICE DEPARTMENT 
in in ON THE PREMISES 144 EAST FRONT STREET 


— USED TYPEWRITERS — $19.50 UP F. 6-2397 
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COMMITTEE CHAIRMEN of the NOMDA Cin n 
are, front row left to right, E. J. Halenkamp, Bill Seibert, Ed 











McHale, Rudy Kuhn and Joseph Schlosser. Back r tt to right 
are co-chairmen Dan Armstrong, Tom Howard, Paul Brookbank, 
Harvey Daniels, Harry Nuxoll, William St ind George Lookeba 


he 34th NOMDA Convention and Trade Exhibit 

now in session (June 21-24) carries a valuable 
program of product information and business aids for 
its members. 

Charles Meyers, president, and Harold Mann execu 
tive secretary, have directed an innovation and one of 
the largest undertakings of the association's history 
a full-sized office machine store interior. The model 
shows the latest in design, lighting, fixtures, shelving 
and materials. 

Several panels tell the latest thinking on many im 
portant phases of the business. A panel on dictating 
machines covers the aspects of applications and _ uses, 


merchandising, sales, service and accessories. Others 
discuss store display (in conjunction with the model 
store ), electric typewriters and phot Opy ma hines 
Charles Bury’s speech on Monday demonstrates how 
to build business and customer relations through the 


proper use of the telephone 
Mrs. Ruth Teschion, president of the Ladies of 


NOMDA, has prepared an extensive program for the 
wives of members. General entertainment includes a 
river cruise on the Ohio River 1 the annual banquet 


and dance. 





~ 
Charles Meyers Mrs. Ruth Teschion 





NOMDA Cincinnati 


Program 
SUNDAY, JUNE 21 
9:00 A.M. Manufacturer, Wholesaler and Distributor 
gistration in the 3rd floor foyer 
10.00 A.M. Dealer registration in the 3rd floor foyer 


10:00 A.M. to 9 P.M. Exhibits oren—3rd and 4th 
10:00 A.M. to 9 P.M. Model Store Interior Open—4th 


1:30 P.M Board of Directors meeting in Parlor (¢ 


on the 4th floor 


MONDAY, JUNE 22 


8:30 A.M. Ladies breakfast in~- Restaurant Conti 
nental Lobby floor. 

9:00 A.M. Exhibits and model store interior open 

9:00 A.M. Registration continues on 3rd floor 

10:00 A.M Ladies meeting in Parlor C on the 3rd 
floor 

12:30 Noon Luncheon in the Pavilion Caprice on the 
ith floor. Alfred Foxcroft, vice-president, 
chairman of the day, honoring local con 
vention chairmen 
Invocation 


1:30 P.M Welcome to Cincinnati by Mayor Donald 


D. Clancy 

1:40 P.M Response by NOMDA president, Charles 
Meyers 

1:45 P.M. Principal speaker, Charles Bury of Dallas 
on “Telephone Technique 

2:45 P.M. Business session—Report of the nominat 
ing committee and election of officers and 


directors for 1959-6( 


» 


00 P.M. Dictating machine panel ‘conducted by 
James Marino of the American Dictating 
Machine Co., Jerry DeJur of the Dejur 
Amsco Corp. and Arthur Hanrahan of 
North American Philips C 

6:15 P.M Buses leave the hotel for the Greene Line 

Wharf to board the Johnston party boat 


for dinner, dancing and cruise 


TUESDAY, JUNE 23 
9:00 A.M. Exhibits and model store interior open 
9:00 A.M. Registration continues 
9:00 A.M. Display of winning Advertising Awards 


and Idea Board in the Registration area on 


the 3rd floor. 
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i Program & Exhibitors 











Exhibitors 
10:00 A.M. Ladies meeting in Parlor C, 3rd floor. Booth Numbers 
12:00 Noon Ladies leave in buses for the Alms Hotel Adams Office Machines Co. .............. 48 
luncheon followed by a tour of the Agge-X, Waar ccik 655.i2 .. 65-66 
Rockwood Pottery factory R. C. Allen Business Machines, Inc. ......14-15 
30 P.M. Luncheon in the Pavilion Caprice. Paul Alma Office Machine 2 Se 
McWilliams, treasurer, chairman of the American Dictating Machine Co., Inc. .... 59 
lay, honoring the NOMDA executive American Geloso Electronics, Inc. ‘iawn 
committee and “Tip O' the Year” winner Ames Supply Co. ....... —— 
1:30 P.M Business session. Report of the by-laws Badger, Inc. ...... 40 
committee. Alfred Foxcroft, Chairman Burroughs Corp ..... — 
( Vote on by-law amendments Calculator Equipment Co .. 61-62 
»:00.P.M. Manufacturers Division Panel discussion Clary Corp. ....... id. dene 
onducted by James Hackney of Reming Control Systems, Inc. ... wee 
ton Rand Div., Sperry Rand Corp., chair- DeJur-Amsco Corp. . 28-29 
man, with George Stuart of Orlando, Fla Facit, Inc. cc asvededce lw «aan 21-22 
ind Henry Berry of Milwaukee, Wis., (sel Fao vas aed eo 0 0 8% 12 > 6a ee 
participating. General-Gilbert Corp. 64 
3:00 P.M. Photocopy machine panel conducted by L Hennus Co. .. + cg 
A. Swain of F. G. Ludwig, Inc., and Heyer, Inc. .... ekee on seeneene 60 
David Sigler of the Nord Manufacturing Indiana Cash Drawer Co. ... a 
Corp Inter-Continental Trading Corp ..+ 53-54 
{:00 p.M. Board of directors meeting in Parlor C Lagomarsino, F.A.I. 52 
on the 4th floor F. G. Ludwig, Inc. . 18 
6:00 P.M. to 10:00 P.M. Exhibits and model store MarshAllan Mfg. Co. 49 
interior open Master Addresser Co. .. 50 
Metropolitan Typewriter Co., Inc. ... 8 
WEDNESDAY, JUNE 24 Minnesota Mutual Life Insurance Co. ...... 44 
9.00 A.M. Exhibits and model store interior open Monte Verde Industries, Inc .. 34 
9.00 A.M. Display of awards winners in the registra The National Cash Register Co. .. -23-24-25 
tion area 3rd floor Nord Manufacturing Corp. .. 37-38 
00 A.M. President's breakfast and local association North American Philips Co . .41-42 
workshop for presidents and secretaries of Olivetti Corp. of America el 
ill local associations. Parlor I on the 4th Paillard, Inc. .......... ee 9 
loor Regna Cash Registers, Inc. . 70 
30 Noon Luncheon in the Pavilion Caprice. Edgar Remington Rand Division of 
Noll, secretary, chairman of the day, hon Sperry Rand Corp. . 39-39A 
ing the winners of the membership drive Rex-Rotary Distributing Corp _.. .19-20 
nd the awards winners Royal McBee Corp. ....... a 1 
30 p.M. Presentation of the prizes to the winners of Shipman-Ward Manufacturing Co 1 eee 0 SeS4 
the advertising awards by committee chair Smith-Corona Marchant. Inc. ..... eee 5-6-7 
ian, Gene Hart of Los Angeles Speed-O-Print Corp. ..... cal ae 
iS p.m. Presentation of the prizes to the winners Swift Business Machines Corp 51 
the membership drive competition by Thomas Service ....... Joos nn 
President Charles Meyers Tiffany Stand Co., Inc. .... . .26-27 
30 p.m. Electric Typewriter Panel conducted by Torpedo-Werke Akt.-Ges. . Vile Cate 
George Plant of New York City, chairman, Typewriter Distributors, Inc an 
with H. V. Williams of the International Victor Adding Machine Co. ............. 2 
Business Machines Corp. assisting Underwood Corp. ....... ...10-11-12 
: P.M. Annual Banquet and Dance in the Pavilion Widmer Time Recorder Co ere Se 
: Caprice. C. Elmer Anderson of Pasadena, 
Calif., master of ceremonies 
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ELLING is display’s ultimate design. Selling is the 
motive guiding everyone in his efforts in planning 





Monthly discussion of window ana re problem 


and executing a successful display. Display settings are 
as well as Opportunitre in aisbla ” ‘ : ’ ; 
not sold, they merely assist in offering merchandise for 
sale. All the merchant's resources and expedients merely 
aim at increasing the force of the display as a whole. It 
his display sells, and sells quickly, it will then be ol 
value to the merchant 
People buy what they can see. They want to be able 
to inspect closely articles in the window and decide 


Five steps iaiaak teas bo anal At tine and seein ia i 


The strength of the display lies in the correctness of its 


arrangement and in the soundness of its business prin 


toward making ples It is only fair to mention that the best display 


will sell only if and when the right goods are offered 


try 


at the right time and at an accessible and competitiv: 
a display sell site 


The merchant displays his goods for the customers 





The customer being ‘always right,” it is his or her taste, 
opinion and wish which count. Therefore you must offer 
the customers what they can and will use 

The following will present the principles of sound 
display in a number of examples, and although con 


ditions may vary onsiderably from place to place and 


IM RICI 


require individual solutions, the fundamental con 
display expert ; 


ception remains un hanged. 


Five steps of a sale through display 


NEWS FOR DEALERS! 


issue of Life 











June 29th 
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Attract the attention of the passerby 


Arouse his interest 
3. Create desire 
iW onfidence 
5. Cause decision to purchase 
Attra Attention 
This is the cornerstone of advertising in general and 
heref ore lisplay technique in particular. This is no 
sy task. The weary, absent-minded and worried 
destrian rushes on his way. The attraction has to be 
strong enough to make him stop and even deviate from 


his path He will take the time even to cross the street if 


lisplay is sufficiently surprising and unusual. It makes 
no difference whether we achieve this result by move 
it, ce le [ 


ghting, form or lettering 
Arouse Interest 


Research has shown that the spectators eye wanders 
mlessly ft object to object. Guide his observation 
long simple lines from decoration to merchandise to 
showcard and finally to the price tag. Captivate his 
erest during the entire duration of his visual excur 
on. Creat positive and favorable reaction. Avoid 
eption. Make the utmost of the merchandise 
Cre: Desire 
D« nstrate the quality of the product 
Det ; the use of the product 
Pres product to advantage 




















|eyuraleyts 
lectric! 


F Nore: 
that’s 


Another typing first from 


FREE GiFT OFFER 


| 
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Electric Portable 


mith-Corona 


We are not satisfied just to stop and please the passerby; 
we want to sell our merchandise to him. To achieve this 
we must arouse in him an impulsive desire for the 
merchandise. Explain to him why the particular product 
is a necessity. Show up all its advantages, all its new 
features. Win the customer's confidence in your firm and 
faith in your product. Key up your entire presentation 
toward this goal. 

Win Confidence 

Your display should bring forth a sales message to 
the effect that to buy goods at your store is safe and 
economical buying. Build up prestige for yourself and 
your merchandise. Create an atmosphere of solidity and 
reliability DON'T PUT UP A FALSE FRONT. 

Cause Decision To Buy 

Having thus far successfully impressed your potential 
customer the sale will realize itself automatically. It is 
a matter of integrating the four steps into an irresistible 
appeal a message so strong and so smartly presented 
that the fifth and final step becomes the mere logical 
conclusion turning the greatest number of spectators 
into customers. 

The five steps thus briefly 
form a co-ordinated psychological chain 


de sx ribed 


obviously 
Should any 
one link be missing or be ineffective the chain becomes 
disconnected and disorganized and good results will 
not be forthcoming. 


Even “hunt and peck” typists get print-perfect results with 
the exclusive new Smith-Corona Electric Portabie! 

Here’s the new kind of typewriter that makes all manual 
portables obsolete! The new Smith-Corona Electric Portable 
is easier to type on . easier to learn on than any manual 
portable . . . because it's electric! 

The less skilled you are at typing, the more you need the 
new Smith-Corona Electric Portable. Just touch its keys and 
electric power takes over, assuring uniform, print-perfect 
results, even if you're a beginner or “hunt and peck” typist. 

So don’t settle for an odsulete manual portable when you 
can get the world’s first and only electric portable. Mail the 
coupon below for a free trial now . . . or see and try the new 
Smith-Corona Electric Portable at your dealer's. 


Only $164.50 plus tax 














re ccmenes _--—— ee sae 
| SMITH-CORONA. 705 E Washing St. Syracuse tN 
1 Arrange tne tria ow Ciectete Portante 
CD Send me more information at ree Fie Portable 

pius informative & : 
| 
oo 
5 A | 
I | 
I liicsarntniainimmidal y 
I Oe 2 Cf 
Dinossaesnpensisteetnseetineitinstneetinnsssinasliiiiall —— 











A man's home away from home... 








PEMBROKE'S of Salt Lake City, Utah, 


furnished executives offices pictu 


page for the Beneficial Life In 


red on this 
surance Co 


of Salt Lake City. Each office was color co- 


ordinated to the taste of the ox 
done through a personal interv! 
mine color and pattern prefer 
of Virgil Smith, president, sh 
has beige carpet, light plum 

and gold print drapery, red acce 
lamps and accessories in poli 
Wood finish is Ne gunstock 
Davis and chair upholstery is 

and blue plum shad 


OFFICE (Below) Ray Johnsor 
ident, has beige carpet and olive 
Drapery is black, brown and 


gold Accessories are billiard pre 
Chairs are upholstered in Guild 


billiard green and wood finish 
ebony. All furniture is from St 
and brass accessories are Smith 


Everything was co-ordinated thro 


accessories, colors, furniture and 


cupant, this 
w to deter 
nce. Oftice 


wn at left 


olor walls 
nt color on 
shed brass 
by Stow & 
Guild gold 


vice-pres- 
green wall 
white with 
en leather 
gold and 
is No. 11 
w & Davis 
Metal Arts. 
ugh use of 
carpet of 


Executive Furniture Guild of which Pem 


broke’s is a member. Salesman 


Williams and design co-ordinator 


B. Scott, then witl 








was Ken 
was Ann 





spotseald 





* . 
Utal 
( 
(rt 
S & 
s Id ind 
N l 
& Dav 
{ | Ar 
Per 
K 
Anr 





rh. ee 


f 


4 


u Customer-keeping because it’s customer satisfying! Exclusive, 
“spotseald” feature on each roll minimizes waste, saves time. 

Every roll uniform in quality, weight and texture... wound 

without breaks or patches ... with a red warning signal about 3 feet 


from the wood core. 


R-B means REPEAT BUSINESS—Prove it to yourself! 


Ask about Personalized Labels —pnether customer. keeping aid! 


NEW/ CHALLENGE 


ADDING MACHINE 












Rockwell-Barnes Company ‘ 








y-— 





Rous, =O Specialists to the Stationer Since 1903 & 
2% in.—peckaged 6 |‘ Ve 
to @ see-through bag. SN jer 


35 EAST WACKER DRIVE © CHICAGO 1, ILLINOIS 
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New Products 





a2 





Gary ey 


king 


use 


place 





Hall-Welter Co., Inc. 
40 Mt. Hope Ave. 
Rochester 20, N. Y. 


A typewriter copyholder that 
ledger sheets up to 17 inches 

as well as other sheets that ar 
than the 
new offering. Called the Sp« 
counting Copyholder, it may 
used to hold standard or s: 


ordinary is the 


sizes. “Trigger” feels and 
an extra typewriter key 
states. Spacer can be set for 
copyholder lines. Device is 
with magnifier and wing nut 
justment of tilt. Height is als 
able, and copyholder may bx 
and stored behind machine 
in use. Fits any typewriter 
Inquiry Card No. 21 


Ennis, Tex. 

A new 

check 

pany’s line. Int 

bars and dinin 
j 


factured in dup! 


standar 
has been 


with blue one-ti 
is in 16-lb. bond 
white tagboar Gi 


ing is the stand 


are availabl 


Inquiry Card No. 23 


Glue-Fast Equipment Co., In« 
12 White St. 

New York 13, N. ¥ 

An improved 
labels 
manufacturer 
called “GF#5, 
if allowed tg remain 
operated 
sample available free if 
terhead 


glue 
has just b 
States ] 


will 
gluers overnig 


used 
Inquiry Card No. 24 


4379 Duncan 
St. Louis 10, Mo. 


bas if] 


Ennis Tag & Salesbook Co 


Corp 
Ave 





Fast-M K tip | 1 has 
taining t ink suf 
tal p, the colo: 
r of ink 
la pe leakp or 
K-dry K will not 
i regular and Eberhard Faber Pencil Co 
8 colors. When not in Crestwood 
be 1 = socom Wilkes-Barre, Pa. 
In is asily L he Microtomi 3 604 iraftsman s 
Ink supply is long-lasting pencil has been re-styled for greatet 
Inquiry Card No. 19 ciency. A new feature is the ad 
istable pink pearl eras ontain 
1 a flat ferrule of high luster chror 
inded in black enamel. Pencil lett 
ng in bright aluminun itches t 
rrule All 18 deer s 7B to 9H 
these new teatu! Also oftere 


the #1280 Pink Pearl refill eraser 
packed 
ilver-wrapped carton 


Inquiry Card No. 20 


which is by th ross in 





Acco Products 
Div., Natser Corp 
P. O. Box 508 
Ogdensburg, N. Y 


TH A new “instant way” to bind, "A 
eS grip,” is now availal Pay to b 
bound require no punching sin 
spring-action clamp which opens 
closes at the tou tf one fing 
eaturl 


ot this brnder design. Clam} 


f 
I 
holds one sneet 
1 





14-inch capacity securely. Made of 


flexible pressboa: 
lesign in letter and legal sizes ; in 
five colors 


Inquiry Card No. 22 


Clarin Mfg. Co 


Dut ot 1640 W. Harrison St 
( hicago +4, Ill 


A folding armchair t posturized 
id si ip is the way 
inufactur ibes this new 
t. Inset illustrates that the De 
3400 Seri folds to a flat 3 
’ Des miness, the 


inches 


is seat wiat tf 1614 


ith between 


sis 17% ir s. Arms fold in one 
vith the rest of the chair. Up 
Nauga le, nylon or 

) omes in 





Inquiry Card No. 25 


For More Information Use Inquiry Card on Page 43 
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DA's 


QUICK SERVICE 
INQUIRY CARDS* 


New Products 


To obtain more information about any of the 
new products in this issue which carry the 
key numbers 16 to 90, simply circle the cor- 
responding key numbers on the card at the 
right and mail at once. Your inquiry will be 
forwarded without delay. 


Sales Stimulators 


To obtain more information about any of the 
manufacturers’ sales aids described in this 
issue, circle the key numbers on the card at 
right which correspond to the numbers as- 
signed to the Sales Stimulators. Mail the cord 
promptly 


New Catalogs 


To obtain copies of recent catalogs or price 
lists described in this issue, circle the key 
numbers on the card at right which corre- 
spond to the numbers assigned to the New 
Catalogs. These requests will be promptly 
forwarded to the manufacturers. 


*This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 


OFFICE APPLIANCES 


Please ask the manufacturers, indicated by the key 
numbers | have circled, to send further information 
without delay. 





This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 











NEW PRODUCTS 


(i23¢§ 4 7 42.797 2) 1 | eee 
16 17 18 19 20 21 22 23 24 25 26 27 28 29 30 
31 32 33 34 35 36 37 38 39 40 41 42 43 44 45 
46 47 48 49 50 SI 52 53 54 56 56 57 SB SY 60 
61 62 63 64 65 66 67 68 69 70 7i 72 73 +74 75 


SALES STIMULATORS 


10! 102 103 104 105 06 107 «#108 «#46109 «10 
it) eee ee) |) ee) el) a) ed) ee 


NEW CATALOGS 


125 122 123 124 «©6125 «6126 «61270 «612806 «6129 «(180 
131 132 «1330 «134 «135136 SO137)ss38 OM AO 


July 1959 Issue of OFFICE APPLIANCES, 
Card void after September 1, 1959 





Name 





Position — 





Compony - 





Business Addres: ee 








City ‘ . —— 


SN eee 


Sowice Burau... 


OFFICE APPLIANCES 


Please ask the manufacturers, indicated by the key 
numbers | have circled, to send further information 


without delay. 





This service is restricted to dealers and whole- 
salers in the office equipment and supply field. 











NEW PRODUCTS 
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SALES STIMULATORS 
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NEW CATALOGS 
121 122 123° 124 «(125 


July 1959 Issue of OFFICE APPLIANCES, 
Card void after September 1, 1959 
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TRANSCRIBING-DICTATING MACHINE 


Here's how the 1959 ADVERTISING SCHEDULE shapes up! 


REACHING GENERAL BUSINESS WITH: 


Nation's Business: February, May, October 

Dun's Review and Modern industry: March, September 

The New York Times: February 15, February 17, May, June, September, November 
Wall Street Journal: March, May, June, September, November 

The Office: January, March, May, June, September, November 

Office Management: April, September, November 

Modern Office Procedures: March 


REACHING THE LEGAL PROFESSION WITH: 


American Bar Association Journal: March, April, May, September, November 


REACHING THE INSURANCE FIELD WITH: 


Best's Insurance News, Fire and Casualty Edition: March, April, June, September, October, November 
Best's Insurance News, Life Edition: March, Aprii, June, September, October, November 


REACHING THE MEDICAL PROFESSION WITH: 


A. M. A. Archives of internal Medicine: Aprii, May, July, September, November 
Journal of the Medical Society of New Jersey: Apri!, June, August, October, December 


REACHING THE TRADE WITH: 


Office Appliances: March, June, October 
NOMDA Program, ‘Who's Who in the Office Machine Industry” 


... IN 14 LEADING PUBLICATIONS 


for additional! information, write: Dictating Equipment Division 
NORTH AMERICAN PHILIPS CO.,INC., 230 Duffy Ave., Hicksville, L.1.,N.Y. 
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1917S Armless Sectional Chair 





For complete information and prices, write te 


i}, ~~ . ~ 
k= Johnson Chair ompany 


IVIZRL Lounge Chair . 7109 Merchandise Mart Chicago 54, Illinois 





ey bee 
> a 


mile Mow! Now! Wort 
yhody ha! 


wey Qrevegt"MA" 


, - / 
heen . ‘d 10 KEY ELECTRIC 


PRINTING CALCULATOR 





AT THE AMAZINGLY 
LOW RETAIL PRICE 


*47500 


(SLIGHTLY HIGHER WEST OF THE ROCKIES) 







FULLY 
AUTOMATIC 
MULTIPLICATION 


EXTRA! 
EVEREST “M4” Printing Calculator introduces a New Exclu- This is but one of the many features which make the 
sive Feature: The Decimal Point in the Quotient is posi- EVEREST “Printing Calculator” the most desirable machine 
tioned off automatically and prints on the tape! No more on the market! Now available for immediate delivery 
ng where the Decimal Point belongs in your answer! through Authorized Everest Dealers. 


10 YEAR PARTS GUARANTEE! 


¥ Aima Office Machine Corporation, Dept. OAT 
34 East 30th Street New York 16, New York 


Gentlemen: 
Please send me more information on: 





Ween 


TYPEWRITERS 
ADDING MACHINES 





CALCULATORS [] Everest “M4” Printing Calculator 
[) FREE demonstration 
LL (1 Authorized Everest Dealership 
— ae = NAME TITLE 
SS; FIRM 
SQV, ADDRESS 
“STANDARD 92” “K-2" PORTABLE CITY STATE 





Jew maeee es 6 oe 
NATIONAL DISTRIBUTORS 


ALMA OFFICE MACHINE CORPORATION 


34 East 30th Street © New York 16, N.Y. @© MUrray Hill 4-4364 
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NEW PRODUCTS ‘ontinued 





Jess L. Musgrave Co., Inc. 
1829 Levee St., P. O. Box 10594 
Dallas, Tex. 


[The Trend-Mat hair mat is ade of 
high pressure laminated plasti said 
to be “unusually durable and decora- 


in grained walnut finish. It is 


ivailable in three sizes, four grained 





finishes, and either finished on one 
side or reversible Lamination on 
both sides prohibits warping or curl- 

ompany claims May be leaned 
with damp cloth. Finishes are: blonde 





walnut, mist walnut, standard walnut ‘ 
Inquiry Card No. 27 


The Bulman Corp. 

1719 Elizabeth St., N.W. 

Grand Rapids 2, Mich. 

A semi-service photographic departn 
in dealer stores is offered by Bulman 


of accelerating sales in equipment and su} 
Completely flexible, it is compos 
units—upper display case for can 


R. C. Allen Business Machines 
678 Front Ave. 
Grand Rapids 4, Mich. 


unit for films, and lower shelving Model 4189 is a new -key portab 
ries. The upper one is of limed oalh adding machine with built-in wheels 
glass top, sides and front with sliding for easy desk-top movement. Features 
the rear, adjustable center shelf of 5 include direct subtraction printed 
optional showcase light. Film unit K red, credit totals and sub-totals in re 
if o z ; > nt 
with glass front and plasty coun automatic step-over for tast mult 
» . j \ ) id st 

processed film drawer with a plication, motorized* non-a and 
Lower base has adjustable 3-position rection keys, and other facilities 





i : > 
Inquiry Card No. 26 Aluminum case is mounted on syn 
thetic rubber base for quiet operation 
Inquiry Card No. 28 


Master Mfg. Co. 

9200 Inman Ave. 

Cleveland, Ohio 

Desk shoes in 7 sizes and in 
square and round shapes are a\ 
from this manufacturer I 


made of high grade rubber Best Yet Products 





of extra heavy construction 


protection of floors and cart 
They also keep furniture fr 
ing.” Master desk shoes 


a ' 


brown or gray in sets of fou 
vidually boxed. Brochure avail 
Inquiry Card No. 29 





Bevco-Precision Mfg. Co. 
831 Chicago Ave. 
Evanston, Ill 


This manufacturer of tubular st 
furniture and costumers has 
Hooks” costumer to its lin Tt 


welded on a length of 1-inch tubing 
mirror-bright chrome. May be us 


Or as an accessory to Bevco wa 
which these bars can be atta 
screws are needed to mount thes 


They come in lengths ranging 
with hooks spaced 5 inches aj 
Inquiry Card No. 31 


48 





made I 


any (0 


Box 9092 
Chicago 90, III 


A lamp tray that ser is a receptacle 
for pencils, clips, erasers, erasing 
shield and scales keeps those items 
near at hand and is always ready t 
receive them. This len tray iS 


n Norway of fine grain 
r of birch) ana hnishe 


clear plastic lacquer. A pressure-set 
hesive backing permits im: 


achment to the lamp shad 
Inquiry Card No. 30 


tive ad 
ate att: 


Uropa International Inc 
16 W. 32nd St 
New York 1, N. ¥ 


A small office refrigerator called the 
I g-ette features glass ber top and 

tones. It comes in ize of 
pastel and furnitu trom 


ry and pale blue to mist green and 
gray—and is trimmed in brass 
chron This product of West 
Germany offers interior storage space 
u. ft. which includes special 
ks for bottles, eggs and perishables 
Brass-trimmed shelves are adjustable 
Adaptable to AC and DC, all voltages 
Inquiry Card 


For More Information Use Inquiry Card on Page 43 
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ib 
3 


folds down to 


a flat 3 inches 


Never before such luxury in a Folding Arm Chair. 
A masterpiece in steel with upholstered seat, back 
and arms... the finest of its kind ever created. 
Embodies all of those sterling qualities that dis- 
tinguish the Clarin line—plus—the unique feature 
of arms that fold with the rest of the chair into a 
compact 3 inches. The greatest advancement in fold- 
ing chairs since the introduction of the famous 
CLARIN folding tablet arm chair. Rounds out the 
CLARIN line of auxiliary seating for offices, hospi- 
tals, schools, churches, aad all other institutions. 


CLARIN Manufacturing Co.,4640W. Harrison, Chicago 44, iil. 
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Write or send 
coupon for 
FREE BROCHURE 
eee init CO i S| 
Clarin Mfg. Co., Dept. 33, 4640 W. Harrison St., Chicago 44, Ill 
Send complete information and brochure on the NEW 


Clorin Deluxe Folding Arm Cr 
Firm Nome 
Address 


( stot 
ity ste 


Nome of individual 
PIONEERS in AUXILIARY SEATING for OFFICES & INSTITUTIONS. Est. 1925 


ELF “AbEG 
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GF dealers 


sell 


DRAFT-A-MATIC 
DESKS 


Here's a partial list of Draft-a-Matic users: 


General Electric Company 
Schenectady, New York 
Installation by 

BENCHE, INC. 


Sundstrand Machine Company 
Rockford, Illinois 

Installation by 

McFARLAND OFFICE EQUIPMENT CO 


The Sheffield Company 
Dayton, Ohio 

Installation by 

ROTH OFFICE EQUIPMENT CO 


Proctor & Gamble Company 
Cincinnati, Ohio 

Installation by 

RAMSEY BUSINESS EQUIPMENT CO 


General Motors Corporation 
Allison Division 

Indianapolis, indiana 

Installation by 

INDIANAPOLIS OFFICE SUPPLY CO 


50 


Reynolds Metais Company 
Richmond, Virginia 
| ym by 


COLE, HARDING & JAMES, INC 


Dow Chemical Company 
Freeport, Texas 


Ir by 
WILSON STATIONERY & PRINTING CO 


Baltimore Gas & Electric Company 
Baitimore, Maryland 


rf by 
BALTIMORE STATIONERY CO 


Locomotive Finished Products 
St. Joseph, Missouri 


BROWN TRANSFER & STORAGE CO 


Cornell Aeronautical Laboratory 
Buffalo, New York 


HOELSCHER’S, INC 


Ford Motor Company 
Windsor, Ontario, Canada 
| 


’ | ? » 
Stallatuion Dy 


WINDSOR OFFICE SUPPLY, LTD 


Union Carbide Nuclear Company 
Oak Ridge, Tennessee 
| | ition HV 


EUSTIS A. LANCASTE! 


Pierce, Gruber & Beam 
indianapolis, indiana 
Installation by 


INDIANAPOLIS OFFICE SUPPLY CO., IN¢ 
Panhandle Eastern Pipeline Co. 
Kansas City, Missouri 

l tion by 


OHN A. MARSHALL CO 


State of New York 
Department of Bridges 
Albany, New York 


iallor 


BENCHE, ING 
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eeoeeveeeeees eeeeee Where draftsmen or designers are employed, industry frequently is 
7” faced with the problem of finding additional working space. The alert 
GF dealer's answer to this pressing need is the Draft-a-Matic Desk, 
a complete work and reference station, occupying only 32 square feet, 
and incorporating features that cut worker fatigue by as much as 15 
per cent. No matter how perplexing particular office furniture problems 
may be, the GF dealer, with a complete line of highest quality metal 
business furniture, stands confidently ready to guide and serve — 
reason enough why the GF franchise is the most valuable in the industry. 
The General Fireproofing Company, Dept. X-24, Youngstown 1, Ohio, 





(a GENERAL FIREPROOFING 


OF METAL BUSINESS FURNITURE 
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NEW PRODUCTS ©!nved 


Saginaw Furniture Shops 





666 Lake Shore Drive 
Chicago 11, Il ; 
] room dividers : 
] I [ ti nufacturer : 
I t t th finished : 
[ K s. Called Ne 
; I Ny, in 
[his piece 1 Addo-x Inc 
kwood as N 400 Park Ave 
New York 22, N. ¥ 
Inquiry Card No. 33 The manutactur iS announ tl 
addition otf Model 541-30 addin 
chine to its lin It is a }3-position 
shuttle carriagé ichine wit! rand 
total register and split otor Dars for 
vertical and I ntal posting A 
selector lever enalt S the operator to 
make the machine function in three 
different ways. Company states it 1s 
David Miller & Associates ideally suited for inventory yntrol 
Box 572 listing freight bills and insurat pre 
Beverly Hills, Calif. miums, sales statistics heck recon 
The Draftette is the manufa ciliations, etc. May also be u as 
answer to requests for a maxi Statement and Dilling machi using 
sized drafting machine at an econ: numeric codes t lescribe 
cal price. Called the Senior N Inquiry Card No. 34 
this improved model retains 
advantages of the original port 
model from which it evolve D 
signed to fold like a jackknif 
into a brief case, the instrun 
. / lesk or dra 
Sona Made of ak: aiediaad mates Samana, Sa 
259 Canal St 
minum, the 6 by 9-inch intercl Shelton, Conn 
able scale has white numera t An electric gut 1 tay nachine 
will not rub off. Packaged co lesigned to asure thert ois 
assembled on lightweight ina” cnt ond deti tap 
inch drawing board f 1] REE 
. ofr a second Nas ) n ann in DY 
Inquiry Card No. 35 tases Ye ta s at 
priced table mod alled Better Pack 
555 which featur several new de 
velopments including the tou Dut 
ton action of net select KCcySs 


lwo length sel 


able 6 to 4( if } < or < t {5 


inches, but release key for small 








, greater lengths is provided. Built-in 
heater controls iter temy ture 
Sy OPP Machine plugs int lO vcle 
' AC, and comes wit ft luty 
cable that plugs in stand 
Inquiry Card No. 36 
a 
‘ 
Metalstand Co 
Precision-Posturect Chair Corp "516 State Rd 
Div., Precision Metal Workers Philadelphia 36, Pa 
3100 Carroll Ave Bal tveies Ce n-Gli , "e 
Chicago 12, Il. he es , M sae 
Seats and arms of this sid % *F a ee 
are replaceable. The chair, cal N ited es els algae “ne a 
1230-WS, has an all-welded st Mi aR ae hes. = 
frame, extra heavy-tapered st fr nese 5 7 -_ 
legs, and flared back legs to pz “a ' File 
wall. Waterfall front seat Is 
made with 21 fine-tempered hourg ; aes 
coil springs and padded arm rests , 
features an 
Inquiry Card No. 37 Inquiry Card No. 38 





For More Information Use Inquiry Card on Page 43 
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,OVER 1500 ITEMS 
for Business, Industry 
and Institutions 





















* QUALITY PROTECTED 
BY LYON 
“POINT-CHECK" SYSTEM 


Vv FABRICATING | ¥ ASSEMBLING 
v FINISHING Vv PACKAGING 


Look for the "'QP”’ 
on every Lyon Carton. 
It is your assurance 
of quality equipment. 





MODULAR 


HO See your Lyon Dealer 

WING TABL for prompt delivery of 

the world’s most diversified 
line of steel equipment 


LYON METAL PRODUCTS, INC. 


General Offices: 72° Monroe Ave., Aurora, Illinois 
Factories in Aurora, Illinois and York, Pa. 
Dealers and Branches in all Principal Cities 


® 





THIS CATALOG ILLUSTRATES 
THE WORLD'S MOST 
DIVERSIFIED LINE 
OF STEEL EQUIPMENT 





7/39 OA~-7/59 53 








NATIONAL MERCHANDISING 








CONSUMER KIT . 


new a nt ca 
larger a 
Contains: 

Rec } ita 





Dealer Cooperative Cost 
With Record Catalog $1.25 ea. net 
Without Record Catalog .50 ea. net 





COMPLIMENTARY 
EYE-EASE PAD 


25 sheets 45-606 6col. ruling 
Excellent sample f 3rger 
analy 3 3 





Cooperative cost 
50 or more with your imprint $ .10 ea. net 
Less than 50...no imprint 10 ea. net 





COMPLIMENTARY 
20/20 BUFF PAD 


Cooperative cost 
50 or more with your imprint $ .10 ea. net 
Less than 50... no imprint 10 ea. net 
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RECORD CATALOG 


Over 000 in u 

192 e 4-¢ ) 4 og ‘ehi 

NBB 

mere a picture of one of 
t salesmen But like 

any salesman he’s only earning 

nis Keep if ne out selling 


Cooperative cost $ .75 ea. net 
50 or more imprinted with 
dealers mame at no. extra 
charge. 





REPRINT OF EYE-EASE 
ADVERTISING SHEET 


11” x 8%” sheet printed 2 


sides 
Illustrated Eye-Ease ruling for 
pads 
Offers complimentary Eye-Ease 
pad 


Excellent for Eye-Ease 
promotion 


No charge for quantities for 
your own mailings. 
We will imprint 500 or more. 





REPRINT 20/20 
ADVERTISING INSERT 


Lith ed 2 es on 20/20 
BUFF 

U rulings of pad 
E tie-in w como 


No charge for quantities for 
your own mailings. 


We will imprint 500 or more. 
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15 ea. net 
ted with 
io ©6€l extra 


DECORATED COVER CATALOG 


Brand New... 
20-page catalog illustrating al 
styles of binders for catalogs 
manuals and price lists — with 
* nal 4-page, 4-color insert on plastic 
Natio binder with applique 
= Binde! Cooperative cost $ .35 ea. net 


ee 3 for $1.00 


$30.00 per 100 








PRESENTATION FOLDER 


Plastic Decorated Cover 
4-page folder 

Complete folder 11” x 8%” on 
plastic binder with applique 
lettering 

Excellent for restricted mailing 
to top catalog cover prospects. 
100 maximum — no imprint 





EASE 
HEET 


tities for 


or more 


10/20 
SERT 


ities for 


or more 


7/59 


MYLAR REINFORCED SHEET 
SAMPLER 


cnt wet 
00k SHEET Complete set of 4 Mylar re 
—_ NA inforced sheets with top sheet 
. . a 
py fe over-printed 
“} ) Up to 25 sample sets . . . no charge 
/ 100 or more sets $3.00 per 100 sets 
y We will imprint dealer name 
/ on 500 sets or more 
cages aes Single sheet only Mylar 
reinforced over-printed with 





promotional copy 


=, Up to 100 sheets N/C 
101 or more $7.50 per 1,000 net 


We will imprint dealer name 
on 500 sheets or more 


TRANSLUCENT FORM KIT 


~*~ 


11” x 82” Pocket folder hold 
new? ing samples of all Translucent 
comes forms available 
we. ot 
nese 

erteew" 


at 
aia 1-5 No charge 


6 — 24 $ .08 ea. net 
25 $1.75 net cost 
100 or more $5.00 per 100 


at 
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MINIATURE "500" NOTEBOOK 


The ever popular give-away 
item. Ve regular size 

The 36-500 notebook in mini- 
ature size: 

$6.00 per 100 no imprint 
7.00 per 100 imprinted 












NO. 308R 
DATA PROCESSING FOLDER 


é-page 11” x 8%” folder il- 
lustrating complete line binders 
for marginal punched forms. 
100 maximum will imprint 


NO. 312 
PLASTIC POST BINDER 


Single page 11” x 8%” illus- 
trating in color the 4 Plastic 
Post Binders 

100 maximum . 

Many other envelope stuffers, 
blotters, displays and presen- 
tation folders available .. . 
write for samples or see your 
NBB representative 
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Bay Products Inc : 
1837 W. Cambria St 
Philadelphia 32, Pa 
Ad tabl partment drawer units 
eS} illy lesigned for ompact in 
torage r medium and small 
| a if now ivailable in 56 
I iS arranged [fo 
Ss Ss that dif 
if . t in D KCT 
r. Unit ts 
‘ irawet 
Inquiry Card No. 39 
The Georgia Co., Inc 
276 Fifth Ave. 
New York 1, N. Y. 
[his semi-bold pattern, La Paz, is typi 
' 
: il of the textile creations offered i 
Berkroy Products Co. nig 
" ‘ . Saranspun, product of the Saran Yarns 
1171 E. 32nd St. ; 
; Co. The fabric is said t answer tl 


Los Angeles 11, Calif. 


’ 1 for a maintenance-free drapery 
A new concept in rubber stamp p1 i 


vaterial that combines beauty an 


ducing is represented by this Berkroy Litiew Te habl 
lurabDility is WashaDpl mothproot 
Rubber Stamp Press, the manufacture 
; yn-toxic and allergy-fr manufac 
claims. Easy to operate, tl tamt 
irer Claims, and has good dimension 
press has a built-in timer at indi : 
il stability. It is fire resistant 
cator, and thermostatic contr 


Inquiry Card No. 41 
simple two-step operation. M q 


8 by 9 by 10 inches, weigh 
and runs on 110-v. AC current. ¢ 





is all steel; platens are of a 


Inquiry Card No. 40 
Pearl Engraving Corp 

29 E. 19th St 

New York 3, N. Y. 





Chis manutacturer of k for bus 
n machines is now pr cing t 
Sumit idder with hing scoop n 
This portable nachine whicl 
es with ; two i Warranty 
eighs three pounds and is easily op 
rated by adult or child. Adds, sub 
L. M. Bickett Co. racts and multiplies t 99,999 .9' 
Watertown, Wis. Constructed of metal ising 
Just announced is this “Rufbak plastic parts, the machine is suit 
stor office, and home us 


ber floor mat called the Rolma 
Made of flexible material, the 
mat was designed to protect floor: 





Inquiry Card No. 43 


and carpets and yet provide for nois | 
control. It is offered in a choice 
colors and in various shapes and s 
Special colors and sizes also provid 
on order. All mats resist movement 


Inquiry Card No. 42 


Steelmaster Seating Corp 
Div., Art Steel Co., Inc. 
170 W. 233rd St. 

New York 63, N. Y. 





. 
A new treatment in filing ibinets Corry- Jamestown Corp ; 
was inspired by the current Parisian i2 N. Center St 
trend to decorate utilitarian objects Corry, Pa 
blithe motif. This artistic touc! is The Doric series of modular furniture offers I 
provided by the brush of | 40 units intended to hil t need for higl 
Roge, well-known Newtown, Conn styled office furniture that is al ompletely utili l 
artist. Steelmaster ‘contemplates The new line combines the sturdiness and 
eral national art prize contests W aintenance qualities of ste« etal casework ; 
young artists. Two filing cabin newest top finishes in wood and plasti a 
the “avant-garde” treatment w The aim is lor rvice pectancy 
hibited at the NOFA conventior y us t 





Inquiry Card No Inquiry Card No. 45 


For More Information Use Inquiry Card on Page 43 
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IF YOUR CUSTOMER DOESN'T PREFER THIS COLOR es 


H-O-N OFFERS A CHOICE OF 





OTHER COLORS 


Now you can easily provide the preferred color to every customer. The drawers and the 








panels have rem vable fronts that come in a selection of seven attractive pastel colors. This 
is an H-O-N “‘first’’ in its new desk line. These accent colors on the drawers and the panels | . 
may be chosen for harmony or for contrast with the three basic body colors. This artful use | 


of durable vinyl clad steel punctuates with a distinctive color accent, enhances the appear ee ao 
Clad is used for 
color accent and 
durability on 
H-O-N desks and 





nce. and adds to long wearing quali 


ties of H-O-N desks and credenzas Te E 





F : 
W rite for color swatches that show the Orries Sau wews credenzas. 
ny combinations possible MUSCATINE, IOWA 
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Security Steel Equipment Corp. 
Div., Art Metal Construction Co 
Avenel, N. J. 


Art Metal enters the economy field 


office furniture with its new Se 


Line of desks, tables and accessori 
rn styling 


line features compactness, mod 
and welded construction. Desks 
three top sizes: 46, 60 and 69 in 
pedestal arrangements for ex 
writer and general office uses 
Baked enamel finish available ir 
of colors 

Inquiry Card No. 46 





Columbus Plastic Products, Inc 
Columbus 23, Ohio 

A new molded plastic finish wit! 
appearance and feel of moro 

er is the company's claim for | 
Ware wastebasket B-30DS. It 


in a choice of decorator colors—sat 


white, bottle green, walnut, copp 
and embossed with a fleur-de-lis 
in tarnish-proof gold metalli 


This new model is a footed, sq 





Royal Metal Mfg. Co 
1 Park Ave 
New York, N. ¥ 


[his executi sv ha f 
ompanys new ¢ y 
hich ofters many otf t 
gl I j ( t 
Othe bers < 
it roup represent 
al posture cl and both a 
i She is Mod N 





Inquiry Card No. 49 


basket of 131 qt. capacity. It stan 


1134 in. high and is 10 inches sq 
at the top. This is one of 15 
baskets offered for home and offi 
a variety of styles and colors 
Inquiry Card No. 48 
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Springer-Penguin, Inc. 
9-07 34th Ave 
Long Island City 6, N. ¥ 





A new line of efficient Retrigerat 
Assemblies, self-contained units a 
ain be quickly installed into cabin 
or wa arrangements, 1S NOW availaD 
mn 23 models in cabinets of finishe 

and infinished selected hardwoods 
Equip} with two large ice trays 

W inge t peratur | t 

ar frosting utility tray, and p 

ered b hp 110-volt hermet 

ly sealed condensing unit, the Ass 

bly i ly operat A ( 

rer | ; ; r a¥ rilabl 





Inquiry Card No. 4 








NEW PRODUCTS (0ued 


Pittsburgh Tag Co. 

1112 Galveston Ave. 

Pittsburgh 33, Pa. 

An electric stapler that even a 

can operate has been developed DY 
this company, a manufacture: 
identification systems, marking tags 
and machines. The Arma Model E-15‘ 
Electra-matic stapler is 4 inches 

and weighs 5 lbs. Machine has prov 
to be fast and trouble-free with thick 
binders as well as with stationery ar 


with wearing appar 


_ 





Olivetti Corp. of America 
375 Park Ave. 
New York 22, N. ¥ 


The Multisumma is a new high 
speed adding machine that credit bal 
ances and also multiplies automatical 
ly with all calculations record on a 
printed tape. Light and co act, it 
operates at 220 cy S$ per minute and 
has a large capacity. Up t gits 
can be entered, providing a git 
total. Double and triple cipher keys 
speed entries. Negative multiplication 
is feature a special key makes it as 
easy as positiy ultiplicat An 
unskilled person learn t perat 
it in 15 minutes mpany 


Inquiry Card No. 50 





Anco Wood Specialties, Inc 
71-08 80th St 
Glendale 27, N. ¥ 


The manufacturer has announ that 
the well-known Leader drawing tables 
are now available with natural la 


quer-finished hardwood bas For the 


budget-minded scl | or studio, the 
company offers this table thre« 
board sizes, the largest being 31 by 
42 inches. TI product has all the 
traditional featur f An tables 


Inquiry Card No. 52 


For More Information Use Inquiry Card on Page 43 
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multisumma 22 





Melizctii@ The Olivetti Multisumma 22 Adding-Multiplying 
Machine, newest addition to the Olivetti line (seen 
for the first time in America at the 1959 NOMDA 
Convention) is one of the Olivetti figure machines 
and typewriters (portable, standard and electric) 
now available through Olivetti dealers in the United 
SIT ErTTe States. We believe the Multisumma 22, a high- 
speed (220 cycles) machine featuring a unique, 
simplified method of multiplying, is by far the best 
value on the market today. Because every Olivetti 
machine has several exclusive money-saving fea- 
tures, sales opportunities are abundant. All Olivetti 
machines are remarkably trouble-free, and offer 
dealers full profit opportunities on every sale. 











You may qualify for a dealership in 
high-profit Olivetti office machines. As 
an Olivetti dealer, your selling work 
would be backed by an aggressive pro- 
gram of advertising in Time, Newsweek, 
U.S. News & World Report, Business 
Week, Nation’s Business, Fortune and 
The New Yorker. For information, write 
to Olivetti Corporation of America, 375 
Park Avenue, New York 22, N.Y. 
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NEW PRODUCTS (ued 





General Binding Corp 
1101 Skokie Highway 
Northbrook, Ill 

4 : i 


\ pun ing 





Lyon Metal Products, Inc. t dies for punching multip! 
42 Plant Ave. s f tal or plastic loos 
Aurora, IIL. achine punches 
Four bin sections have been a t ; which permit the 


the company's adjustable  s f f s ts between all types 








line, which features low-cost as GBC |} ng It incorporates a f 


(no nuts, bolts, or tools) and t f back guide. standard A. C. Davenport & Son, In 


311 N. Desplaines St 
" ( i : > 
and Stud asset! bly All Ss tl t ft ret t ep Ml 


tight rigidity with patented shelf 5 w type side guid 


it-yourself , 





ft. wide, 7 ft. high and 1, 114 tt Inquiry Card No. 54 7 
] " ir ’ ‘be ° ‘ rh > 
deep Choice of reen or y bak ing offered Dy ita 
new nat plate kit l 
enamel finish a ne name | 
promoted as 


Inquiry Card No. 53 | 
assembling na 


custom appearan 
triangular backgr 
, in the new syst 
The Bassick Co ’ 

437 Howard Ave 
Bridgeport 5, Conn 


narawood bas S 





ide is ver i 
A new line of sanita ist hold | 
, . t hoid letters in. tw ( 
the Bassick “B-lin was d . 

te panel covers 


meet specihcations establis] 


Inquiry Card No. 55 





Baking Industry Sanitation St 
Committ I product ts 
ideal for application in 
plants, bak ries lairics Ventaee wen 
cal 10732 Riverside Dr 
rospitals pharma uti I 
, North Hollywood, Calit 
wherever sanitary cleanliness 
ee A protective product 
mount. The 4 and 5-inch wi Soom 4 ; 
and matching rigid ist ae , 
swer to t neoh . L 
Signed to facilitat inin . 
k = - Ashes is De g 
eet le pick-up of dirt ; Pos 
I la 4 Vant I 2 
particles to a imum. W iting when L 
swivel bearings a Seal I 7 . 
rt ste a 
pacities +0 Ibs. p aster f : te It 
4-inch model: 450 Ibs t wees She : 


Card No. % 


Inquiry 


a’ ype Dept. Roval McBee Corp 





. 
err 
ae 








Western Mfze. Co 
532-544 N. Highland Ave y typew! 
Aurora, Ill ing 


Bates Mie Lo 
Orange, N. ] 


‘ ny ein 
J if} ink , 
4 


‘.¥ | . } ‘ e . 2 nm , r 
Pa <ige- ' yell I 
functions. | vy a assemb 
; n i bw Bates ~ 
oD In minutes wit! t t . . : 
. SSP Hi stap was 
ab in standar _— 


Inquiry Card No. 58 
w DI 


=— 
p= 


if K 


Inquiry Card N 
For More Information Use Inquiry Card on Page 43 
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oto | What's the secret of 


a number of our 
Herring - Hall - Marvin 
franchised dealers 





SHOW IT TO SELL IT. Herring« Hall -« Marvin 
jJealer sale nanager, Richard P. Marvin, a 
how hn Fitz, Baltimore Stationery salesma 


pecia! Chi-T irill-resistive plate featured exciu 


n Herring-Hall-Marvin Record Safes. Mr. Fitz recent 


d over afes to a large Baltimore chain 


The Baltimore 
Stationoy Co. 
Lists 
important points 


a the 
oes * 


} 


®) 


4 ar’ 


Sart 
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\ Successful Safe Selling?” 


. 
- 


ery 
ee 


~_ 


_- 





SALES PLANNING IN ACTION. Baltimore Stationery sales promotion man 
ager, Henry Johnsen, center, with Herring-Hall-Marvin’s Richard Marvin, 
left, and Pete Neale, Baltimore Stationery salesman, develop a presentation 
for a Baltimore firm needing dependabie record protection. Through con 
ferences such as this, Baltimore Stationery’s salesmen become experts in 
selling fire-resistive and burglar-resistive products 


“There are three answers to your question”, said Henry E. Johnsen, 
Manager of the Sales Promotion Department of The Baltimore Sta- 
tionery Co., Baltimore, Md. “Here they are, not necessarily in the order 
of their importance: 


Our furniture and supply salesmen are constantly in the field 
calling on prospects. They don’t wait for people to come in and buy 
2 “tach of our representatives gets basic safe sales training from 
the Herring-Hall-Marvin sales manager in this district and help from 
him on any sales problems as they develop 


3 “An adequate inventory at all times of the most popular models of 
Herring-Hall-Marvin Record Safes and Money Chests 


Here’s a program which will build a profitable volume of 
safe sales for any dealer. If you are in an unassigned terri- 
tory, you are invited to write for details of our profitable, 
exclusive-franchise proposition 


a xX 
pu HERRING -HALL> MARVIN SAFE COMPANY 


HAMILTON, OHIO 
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MR. STATIONERY DEALER 


Stay in the shade this summer 





and let Apsco’s 
FREE HOT-WEATHER HUSTLERS « 


bring you in big profits! 


THESE PROVEN SELL-BY-MAIL PLANS ARE MOVING GOODS OFF 
STATIONERY COUNTERS ALL OVER THE COUNTRY. 
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ME DAY LIMITED OF 
FER! 
WE WILL GivE yoy Ties 


THESE FREE MAILERS BRING YOU 


EXTRA BONUS PROFITS! 


The cards are imprinted with your name, 
your address, your deal! No cost to you! 





Stationery dealers all over the coun- 
try are saying, “Let's have more, 
more Apsco mailers!” Many dealers 
have reordered two or three times. 


IT’S ALL FREE— 
SO DON’T MISS OUT! 


Apsco pays for the cards, for the im- 
printing of your name and deal, and 
for shipping. The cards get a free 
ride when you send them with your 
invoices, and your customers pay the 
postage back to you. 


THE CARDS DO ALL THE 
SELLING FOR YOU 


It's amazingly simple how these 
mailers work. You merely slip them 


in your envelopes when you send out 
your invoices. Then, just as inevit- 
ably as night following day, 2, 5, per- 
haps as many as 6 or 8% of them 
come back to you by return mail — 
all filled out, asking you to send the 
merchandise ! 


APSCO HELPS EVERY 
DEALER MOVE 
HIS INVENTORY 


With these mailer cards and other 
promotions, Apsco gives you a 
proven sales arsenal. How can you 
lose? Try one of the mailers now! 
Try all three!! If you've used ‘em 
before, use ‘em again!!! Put these 
hustlers to work for you and take 
life a little easier this summer. 





“! a YERTO 


FREE FREE REPLACEMENT 
PENCIL SHARPENER STAPLER CUTTERHEAD 
PROMOTION PROMOTION PROMOTION 


. Sell pencils in big volume! Offer Your customers get a valuable This card tells your custom- 
writes your customers this special in- premium and you sell them a = ers how they can get “like new” 
Your YOU Buy ducement to purchase their reg- ‘arge order of staples. One sta- pencil sharpeners at a terrific 

REGULAR ad ular supply of pencils ail atone _— tioxery quick 
oUPRETOF side time. One dealer mailed 3000 of a batch 
APSCO STAPLES the free envelope stuffers and that he 
ALL AT ONE TIME: sold 300 gross of pencils. 





line—made by America’s oldest and largest 
manufacturer of quality pencil sharpeners. 


Apsco's vigorous merchandising program is a tremendous success 
only because the products are top-notch. 


a cae a. for instance, has a machine- 


“APSCO'S ASK-FOR-THE- 
EXTRA-ORDER CARDS 
GAVE US EXTRA PROFITS!” 


Apsco’s pencil sharpener promo 
rd netted us $1040 we 


Feature the 
ldn't have had otherwise!’ 


{RTHUR KING, Ward's Sta- ; 


seine THE ONLY 
taling over 100 gross of FULL LINE 


pencils during the first seven days! yh = 
l I. KRILOFI Kriloffice, Inc Ba 5 » 
C/ 2 D 

wth 


PENCIL SHARPENERS 


<7 


shaft is oil-impregnated steel, nickel plated for longer life. 


The frame, the receptacle, the handle, and other parts echo this 


We received 25 cards back with same Apsco quality of design, workmanship and materials. 








You people at Apsco, sure know pm | 
what's good for the stationery dealer 
Manufactured 

I'm going to run the first two cards APSCO PRODUCTS, INC. nee 
ag uM J AMERSON, ¢ » epee Los Angeles, Calif. « Rockford, Il!. « Toronto, Canada from 
Office Supply Co., Denver, Colo APSCO—still the quality name in the stationery field. SINCE 1907 Rockford, I! 
Your sk oor the-extra order cards APSCO PRODUCTS. INC 
are great! Just keep me supplied P.O. Box 840 (mailing address) 

I wish other manufacturers would Beverly Hills, Calif 
do itt’ DON HILLHOUSE, Hil How can I lose? Send me more details on 


) PLAN #2, Free Pencil Sharpener Promotion 
[) PLAN #43, Free Stapler Promotion 
[) PLAN #4, Replacement Cutterhead Promotion 
}] Enclosed is one of your cards | used previously (with 


house, | Sunnyvale, Calif 


We enclose them with invoices and 


we hand them out with in-store cash desired revisions for my next run) 
sales. You ought to call them ‘close 
the-extra-order cards!” WOOD- Name 

) , . . 
ROW STONE, Mer., Cz mmeri ial Company 
Stationery Dept., J. K. Gill Co 
Portiar Oregon Address 

City & Zone State 
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( odo Mfg Co 
Leetsdale, Pa 














NEW PRODUCTS (oiued 











The new Tabulon ribbon now b 
p in narketed by thi 
i expressly ror taDulat 
nin It features a polya 
t il Known for its great streng 
i : } ill stand [ nde ne 
Lindy Pen Co., Inc. pact of tabulator keys longer than 
9601 W. Jefferson Blvd. y fabri it is claimed. Lint 
Culver City, Calif. f ' cian delivers consistent _ aos 
The Lindy Tel-e-Pen is a new t Be: * ed ile eae Smith System Mfg. Co. 
phone accessory for office, store 1k . gr Sere pice ee 4. rene vi — 
home. The chrome clip attachment fit ‘ cine Rah Ps Eg eI Minneapolis 14, Minn. 
on any style phone. The complete unit ae ae al a ae” wad One of the features of the new “Top 
is sold in an individual package. A de 5a , tiie O-Matic” art desk is its “split-toy 
shipper display holds twelve units 1: a, ao ‘ = working surface hich enables the 
assorted colors, selected to fit : , user to adjust th ft section to the 
room, company states inquiry Card No. 62 lesired angle wi t right section 
Inquiry Card No. G1 remains flat to kee} aterials in 
arder. Another new feature is_ the 
tapered legs whi long with the 
rounded corners, | ide a graceful 
accent. Top is p-proot “Fib 
resin Raised stainless steel lip on 
Glue-Fast Equipment Co., Inc. front edge catches pencils and other 
13 White St. . materials when top is tilt 
New York 13, N. Y. ’ 
é Inquiry Card No. 63 
A moistener designed to speed up 
shipping and mailing operations in 
volving large-size gummed labels has 
just been introduced. It will hand! 
gummed labels up to 534 inches in Roberts Numbering Machine Div 
large quantities since large capacity Heller Roberts Mfg. Corp 
reservoir reduces refilling. Construct 700 Jamaica Ave 
of black enameled casting, the Model Brooklyn 8, N. ¥ 
“S” moistener features a wick rolle: A desk-cize check signer of 
action which applies the right amount lined design that | blend into the 
of water without removing glue fror most modern off the commacn’s 
label, company states. Adjustab claim for this trically operate 
chromium guide to accommodate any achine. A fool-t signature plat 
thickness of paper and rubber tabs t engraved in solid brass can 
protect desk tops are features anil de anda or inthad te posi 
Inquiry Card No. 64 tion with a separate key. A 5-wheel 
counter, which gisters unfailingly 
ach time use t into tf s 
ing and is tamper-t f. Check slipped 
into position actuates n auto at trip 


Alvin & Co., Inc. 

611 Palisado Ave. 

Windsor, Conn. 

The Techagraph was designed sp 


high-speed precision work. It is a fo 
that provides a large and continuo 
of ink and is ideally suited for offset printing 


duplicating, reproduction, etc. yieldin 
and uniform lines, the company claims. Separat 


nibs are available in six line widt! 


from super-fine to extra broad. The 
is permanently attached,“and the plu . 
automatically. Window shows ink 


Inquiry Card No. 66 


and it is signed 


Inquiry Card No. 65 


Bienfang Products Corp 

Metuchen, N. J 

if Met ut paper tri ill 
it board and films. Said t 


unique principle 





re available 


Inquiry Card No. ¢ 


For More Information Use Inquiry Card on Page 43 
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tne sigh of 
Sabistaetion 


SION-POST 


‘ela y 


Model 677 
Secretarial Chair 
with tilt-back 
mechanism 


only $42.50* 


serve more select dealers with 


jamais ; 
thai give QUALITY a new meaning: 

FREE to a limited 

Mail this coupon today; it will bring you the 
Precision Four-Caster and money-making details 
on the line that’s soundly made, satisfyingly profit- 
able to sell 


Precision-Posturect Chairs has been increas 
ite. that we have been required to expand | 

ties. This we have done—and now we 
many of these iper! office chair | 


, ’ | a pe om © awe ome mee ee new eee er eee 
ilers who preter to sell quality pros | FOURKCASTER 


arge profit margins are joining the PRECISION-POSTURECT CHAIR CORPORA’ 

ilv of dealers in great n imbers. Department OA-79, 3100 West Car | Avenue 

Chicago 12, Illinois 

) ENGINEERED to the most rigid standards of 
ne of ofhce and institutional seating is a 


f you are lookin 


ves satisfaction tl gh the years 


yentlemen: We want complete informatior n the Precision- 


Posturect line of seating—the line that gives iality a new meaning 
g for a line that’s satis 
COMPANY 


ADDRESS 


ecision-Postureet Chairs 


I 
I 
i 
i 
i 
| NAME 
I 
i 
’ 
I 
t 


crry ZONI STATI 


Che cs cs a GS ss ses es es es ee 
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Royal Portable Typewriter 
___ dealers who think big! 









‘our-Ccolor 


without spending a 
E.: single penny of your own 
oot advertising money! 





_ Imagine signing your store name and address toa 
full-page, four-color ad in the Sunday supplement 
of your local newspaper this fall! 

Here’s your chance to be the most popular type- 
writer dealer in your neighborhood and sell a pile 
of Royal portable typewriters, too! 
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INCOMPARABLE! That’s the only way to describe Royal’s 


Back-to-School promotion for the incomparable Royal 
FUTURA* Portable. 


INCOMPARABLE Locai Advertising! You're part of a full- 
page, four-color ad that sells the bejeepers out of the Royal 
FUTURA. Just when the reader’s tongue is hanging out, what 
should pop up but your name and address! 


INCOMPARABLE National Advertising! A gorgeous four- 


color spread in LIFE to make it even harder for the student 
or any relative thereof to resist running down to your store for 
a FUTURA. Wait till you see this ad! 

If you don’t agree it’s the most striking typewriter ad ever 
created, you just don’t appreciate salesmanship in print. 


INCOMPARABLE Price Deal! Would you believe it? On top 


of everything else... money! This deal is just too big, too im- 
portant to spill here so you'll have to be patient. **All we can 
say is if you don’t cut yourself in, you'll kick yourself all over. 


® 
CYA world’s most wanted portable 





Product of Royal McBee Corporation, World’s Largest Manufacturer of Typewriters. 


sie right, if you can’t wait, call us up and we'll 
see what we can do to calm you down. Call Port 
Chester, N. Y., WEstmore 7-3000—ask for Max! 


*Trademark of Royal McBee Corp. 
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The Carter's Ink Co. 

239 First St. 

Cambridge 42, Mass. 

This new cement will bond viny! 

vinyl in a quick-drying operation 

yield a strong, flexible weld for pun 

ture-prone plastics The product 

comes in a self-serve package, co! 

plete with vinyl patch in a card 

blister pack, pre-priced at 29c. It 

available in counter display packs 
Inquiry Card No 


Venus Pen & Pencil Corp 
Lewisburg, Tenn. 

Portability has been 
models of the ball PEN 
New clip-and-cap styles iva 
able for pecket or purs t Vent 
Double-Duty PEN-cils 

and stenographers’ typ 


Inquiry Card No. 70 


Sales Stimulators 





INDE UERRS 


The Carter's Ink Co., 239 First St 
Cambridge 42, Mass.—is offering 
tent display of 24 units of its new in 
delible ball point laundry pen. P: 
priced at 29c, the ball point featur 
assures smooth writing on any fabric 
and the offer is timed to catch the 
camp, vacation, and school market 
Inquiry Card No. 101 


Ace Fastener Corp., 34 N\ Ashland 
Stapling Mac nee Ave Chicas II] . Pe 
ee ing to dealers t sp 
sell staplers faster. It is a showcas 


construct 


rround. B 


STAR 


BALL PENS 
“Tenn Are PAGER Eberhard Faber Pencil Co., Crestw 
\, Wilkes-Barre, Pa—for the first 
) offers its Pocket B Pen, ¢ Sta 
’ No. 65 , » and 
plastic cup plav toppe 
ful card 
cup holds S 
four difterent rs 


Inquiry Card No. 105 














which yntra t n back 


hits on count indows xhib 
iting the five top-selling A tap! 
in die-cut, fi fitting wells 

Inquiry Card No. 103 


MARSH 


Bates Mfg. Co., Orange, N. J.—for 


NEW PRODUCTS (ved 


Stark Calendars, Inc 
100 Bissell St. 
Joliet, IL. 


Under its ‘‘Sellin th Stark 
is Offering this new asy t read 
easy to use cal t 
ures todays dat n revers 


(white on black). Arrow 
this convenience. T 960 

is not perforated Dut t pun 
neater appearan ift pa 
Inquiry Card No. 69 





Garvey Corp., 4379 Duncan Ave., St 





I uM 10, Mo has adopt 
in package design ft ts enti ' 
price marking equipment ' 
ng room supplies. 1 horizon 
ond trade-mark as backgt ; 
Garvey logotyp ' 
n motif calculate t 
corporate identity t ugh¢ 
ine and to give impet to t 


iny's sales prot 
ising program 


Inquiry Card No. 102 


Marsh Stencil Machine Co., B 


[1l1—has publis 1 24-page book 
titled Markin Sealing S 
nents Made Simt subjects 


1 
inciude how t 


tables t A\ 
Catalog M 


Inquiry Card No. 104 


1S featuring an 





Inquiry Card No. 106 


For More Information Use Inquiry Card on Page 43 
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There’s a Gr affco 


Signal for Every 
Type of File 


Just one line—Graffco-includes signals for 
all files whether vertical, protected or unpro- 
tected visible, or rotary. In addition, each 
signal is available in a full range of twelve 
distinct colors, packed either 20 or 100 to the 
box. Graffco offers everything you need to 
share in this growing signal business. 


Graffco products are sold only through the 
Office Supply Trade. Write for details on prod- 
ucts and sales aids. 


GEORGE B. Graff °°" 


54 Washburn Avenue, Cambridge 40, Mass. | 







Featured above is the new opaque Cellugraf 
Signal, offered for the first time in twelve colors 
with a surface which can be written on and 


erased from 


Nu-Vise Metal 
Projecting Signals 
for Vertical Records 


Crimpgraf 
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————SALES STIMULATORS (0”inued 


Minnesota Mining & Mfg. Co., 900 
Bush Ave., St. Paul 6, Minn.—has an 
nounced the availability of two 
“Scotch” brand cellophane tape dis 
plays, one for the counter and one for 
the cash register. The CW-2 
signed for easy attachment to the back 
of the check-out counter cash reg 
The counter version (RC-2) 
with a sturdy metal stand. Both dis 
plays revolve for easy selection fror 
the dozen rolls of 
tions shown. 
Inquiry Card No. 107 


new 


Is de 
ister 


come 


five size combina 





New Catalogs 





New 
n 8-page 


Copease Corp., 425 Park Av 
York, N. Y.—has prepared a 
yklet, a factual guide in the selec- 

n of office copying machines. Titled 
The Truth about Office Copying Ma 


es the publication analyzes rea 
for growing use of suc! lachines 
liscusses the types now on the 
arket. Stress is placed on the con 
cost spe ed ease of opera 


LOS 


Inquiry Card No 


Borroughs Mfg. Co., 3000 N. Burdick 

St Kalamazo Mich has just is 

sued spiral-bound 24-page 

price list. Tl pany’s entire line 

tal off furniture, which con 

prises book cabinets, library 

shelving “ | ks, etc., is repre 

nt Th mpany is a subsidiary 

Mayline Co., Inc., 615 N. Com: — An Metal Products Co. of 


St., Sheboygan, Wis 
availability of Catalog 10, 


announces t 
Drafting 


Room Furniture and Equipment ee 
Thirty-two pages fully describe an oad 
illustrate the company’s many pr 

ucts. An index in the inside ft: 

cover facilitates speedy location 

items. 





Inquiry Card No. 121 


Bausch & Lomb Optical Co., 


I St.. Re ster N. } 
Avery Label Co., 1616 S. Calif : : 
Ave., Monrovia, Calif.—bhas put ‘ 
a 4-page catalog on Avery pr 
sensitive labels. Complete with eh 
lists, descriptive photos and uses ent] 
yellow and black folder is said by . 
company to be a “must” for ever t f ae - I 


fice and store. Available now thr 
Stationers and office equipm¢ 


nt 


ers. Ask for Stock Products Cata aif 
Inquiry Card No. 123 
Inquiry Card No. 124 
Samuel Ward Mfg. Co., 29 M Nessen Studio Inc.. 317 E. 34t 
St., Boston 10, Mass.—is offering it \ Waals 3 NY 
new catalog, patterned after pr 10% , i 
years’ books, the design of v 


makes mail ordering easy. It sery 
a compact guide to the manufactu 


line of fine stationery and | a 2 
specialties, and it can be used in ; i B 
ing customers as well as for day-t cy ‘— ; 
day re-ordering 
Inquiry Card No. 126 a 
Inquiry Card No. 127 


For More Information Use Inquiry Card 
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7 Chicago Desk Pad Co., 4640 Oket 
‘ Ave., Chicago 31, | 1s jus 
F vailable three ne fully illust 
italogs tea ing wii s * 
stvies () pag . 
rs desk sets, telephon book 
overs, and doodle pads. An A 
& Mylar catalog features tl ( 
- Adheer laminate | uct an 
ek ire-sensitive Dadg splay port 
yes folios, ticket holders, et The tl 
item offered 18 a 4-page 
Nair Cusnions 
Inguiry Card No. 125 
McDonald Products Corp., Duk-It 
S Bldg., Buftalo N. ¥ ofters dea 
| 5 WN 
A f Kers < 
S lz AK 
ns id unis I 
I given in t t 
any ( 5 SK 
wall application. A 
ers 18 2180 § ’ 
Inquiry Card No. 128 
on Page 43 
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AT ONE AND THE SAME TIME 
contemporary styling 


traditional comfort...by Gunlocke 


P. S. to dealers: 
Sell contemporary design 
with old fashioned comfort 


CONTEMPORARY 






Copr. 1959 by 
wWw.H. GUN LOCKE CHAIR COMPANY, 





WAYLAND, NEW YORK 











i 


THIS is what they're all looking at... 


Yt se 








Thumb through a recent issue or two of the leading business 
magazines your customers read. 

WHAMMO! You're stopped cold with a new look for 
offices! Y&E’s new executive office furniture group- 
EXEDRA-—pops off the page and into your imagination 

Imagine the many ways you can arrange any of its wide 
range of components to specifically meet your customers’ 
needs. Notice the streamline styling—tapered ends, tapered 
legs, tapered desktop—that gives it the “Tapered Touch”! 

EXEDRA was intfoduced to your customers in recent 
issues Of Business Week, Nation's Business, Modern Office 


Ce. 


P R 





_oowo . ae wm &. FF NS 
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A3i 


new EXEDRA-with the “Tapered Touch!” 


Procedures, Management Methods and other well-read busi- 
ness magazines. There are more ads to come—this is just 
the beginning of new, national advertising by Y&E. 

To be prepared, better order your display units now! 





New booklet, ‘““EXEDRA.” 
Big, big pictures inside, 
showing many of the ways 
you can use EXEDRA. Send 
for your copy now! 





VWawman «2 Erse MFG. Co.,INC.* 1024 JAY ST.* ROCHESTER 3.N. Y. 
E ¢ 


S tt 2 & SCS C2 2 or BS 2 A Tt OC WW 
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Harris & Lawler Installs Modular 
. Units for Capitol Records 
















Harris & | Scranton, Pa., business furniture and puts EFFICIENCY 
nent fi worked out a plan in conjunction with s 2 7 
a t rout 
ils of The Capitol Record Club that would provide Into daily ouunes 
stations for 166 employees on the clerical floor of ie 
; s bi n Scranton 





Using Metalstand Co.'s newest modular steel units. 

























59 OA—7/59 


APSO PR 





\ was 5 so that “T” shaped arrangements 
g groups for each working unit. The 
s could be used as a hand operated 
h work could pass trom one cle rk to 
without the need for any clerk to leave her chair “DANDY”™ 
BOX FILES 
“" ' a 
AGATE se 
CARD TRAYS 
: 
: 
HEDGES mrs. co. 
2931 WENTWORTH AVE. 
: CHICAGO 16, ILLINOIS 
MODULAR UNITS by Metalstand were set up by Harris 
pe eS ped arrangement. Center 1 arries 
i 
UPrOn — 
ih Yde l/, 
MANIFOLD CARBON PAPER SETS 
brings you more 
repeat sales... 
bigger profits 
NATIONALLY ADVERTISED 
THESE UNITS rranged in °Z" pattern to nt required ome SUBECT MAR PIECES 
ber of a particularly narrow part of the build- FREE SAMPLE FOLDERS 
juate aisle space FREE EASEL DISPLAYS 
FREE AD MATS 
= his general clerical area, “Z’’ units IMMEDIATE SHIPMENT 
used by correspondents who answer a a a 
lub 1 rs’ inquiries. These units were arranged and will ask for HURON COPYSETTE 
g rn so that the required number of a ee aay c*) 
. tributing this prove 
yul a particularly narrow part of the 
£ iequate > ace : *Licensed under Kerr Potent No 7? 
I} ? i us f N tand Mod 
“4 . rr . secu Please send litercture ond free samples of 
S 9 r Sf ft 2 lare feet per HURON COPYSETTE 
e time. provided same working PORT HURON SULPHITE 
30) double pedestal des] & PAPER CO. 
. " 4 GOK FORT HURON MiCmiGaN 
i i lerical floor, Harris & Lawler also Aveilebie 
Fe talled Met Modular furniture lifferent de- 














FOR AN OFFICE WITH A BRIGHT FUTURE 


Jasper Desk Co.'s 10 Series features beautiful hand 
rubbed walnut, combined with a choice of color accents 
in top and modesty panels. The line is available in single 
and double pedestal units with a companion credenza 
featuring the same file and drawer space as the desk 
proper. Literature and information available on request. 











THE JASPER DESK COMPANY, JASPER, INDIANA 





vee” mee 











NEW SCOTSMAN 10-KEY ADDING MACHINES 


Two ultra-modern electric models. Simple, super- 
fast action with velvet soft keys. V-belt drive 
eliminates noise, cuts maintenance. Both 
models offer high capacity plus credit bal- 
ances at prices comparable to adding machines 
having neither! 














SCOTSMAN CALCULATORS 


Three high performance, low price models... 
featuring a portable electric with fully auto- 
matic division. Proven design, precision made, 
value packed. Your customers can afford to put 
one on every desk! 



















VANGUARD MAGNETIC DICTATING—TRANSCRIBING MACHINE 


The only dictating machine using letter-size 
magnetic sheets, reusable thousands of times. 
The only dictating machine offering simultane- 
ous duplicate copies...send one “voice letter” 
directly without transcribing, save one copy for 
files. This is the one machine that does every of- 
fice dictating—recording—transcribing job best! 
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Bx 
s| THISTOP PROFIT, 
- T 
7 OP QUALITY LINE? 
a 
You do if you want t 
ar : bey fe) make Profit with 
“ ; wien fast Moving line of fig- 
ue esign and 
us ' quality. S 
S ry Vanguard lines are sealing sauae 
| Y local office machine dealers. . 
Be 
mK ‘ 
SE 
ss LECTED DEALER 


FRANCHISES ARE 
= NOWAVAILABLE) 





WRITE OR TELEPHONE: 


ue Porton Equipment Corporation 
entral Avenue Oran 
Telephone: ORange 3-0800 ” “ os 


NOMDA Conven 
ti 
June 21.24 In Cincinnati, Booth ten 
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Equi 
556 Centrai leagues aa CORPORATION | 
* Vrange, New Jerse = 
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Meyers Heads Bassick Co. Inc., Chicago ) 





Electrofile’s business is electromagnetic filing equip 
William K. Mevers. who ioined ment which codes, verifies, houses and automatically 
Hee Germ 36 vears apo and became selects original records, all in one unit. Electrofile has 
executive ' president. has been been sold during its period of commercial development ! 
elected president of the Bassick principally to companies concerned with fuel oil dis : 
th i aE rn LA : ‘ 
Co., subsidiary t Stewart-Warner tributior installment loans and personi el files 
Corp. The announcement was made Underwood expects to expand the markets for Ele« 
by Bennett Archambault, chairman trofile products through its established distributioz 
and presides t of Stewart-Warner facilities 


W. K. Meyers 


H-O-N Company Building Finished Goods Warehouse 


THE H-O-N CO., Muscatine, | 7 > 
erecting a new warehous t 
frame and masonry construct 


property adjacent to its Oak St. plant : 
The building, which measures 

















industry News : 
’ 

’ 

’ 

| 

. 

. 

‘ 

’ 

: 

GW Shares Admitted : 
’ 

To N.Y. Stock Exchange | 
H 

: 

R. Herman Hammer, president and general manager : 
of The Globe-Wernicke Co., Cincinnati, principal sub ‘ 
sidiary of Globe-Wernicke Industries, Inc., Toledo, has : 
announced admittance of the pora ion s common Aadrew Barber Philip Aldrich 
shares for public trading on the New York Stock Ex : 
changes, under the symbol GW P P : 
ee | Purchase Ohio Chair Stock 
This marks another progressive forward step in the : 
company’s 77-year history of continous growth,”’ stated Andrew J. Barber and Philip T. Aldrich, both of : 
Mr. Hammer Youngstown, Ohio, have purchased all the outstanding : 
The 1958 annual report for Globe-Wernicke Indus stock of the Ohio Chair Co., which was moved from : 
tries, Inc. indicated an authorized capital stock structure Youngstown to Three Oaks, Mich., a year ago. The : 
of 1,500,000 common shares, of $5.00 par value. and firm has moved its manufacturing operations back to : 
2580 holders. Listed May 20 for trading were 884,525 Youngstown, and employs some 40 persons at its plant : 
common shares. at 408 N. Meridian Rd., to be increased gradually to a : 
Consolidated net earnings of $1,364,446 were re force of 80 or 90 workers. Mr. Barber was elected : 
ported for 1958. Annual cash dividends of $1.20 per president at a recent reorganization meeting, and Mr : 
share have been paid since 1955. Continuous quarterly Aldrich was named vice-president and treasurer. Com : 
dividends have been paid since 1939. Total assets at pany specializes in making aluminum chairs for offices, : 
December 31, 1958, amounted to $19,020,197 restaurants, hotels, and other institutional users : 
In addition to The Globe-Wernicke Co., Cincinnati, Barber said the firm will be in a better position to 
subsidiaries and divisions of the corporation include The make prompt deliveries and maintain a more rigid : 
Globe-Wernicke Chair Co., Delta, Ohio; Armored Plas quality control over its products. New equipment : 
. > < . . » ° . 
tics Co., Toledo; Sheridan Manufacturing Co., Wau ultimately will aid the company in diversifying its line : 
seon, Ohio; The City Auto Stamping Co., Toledo; and of chairs. Barber said the top-level reorganization will : 
the City Machine & Tool Co., Toledo. Products manu not affect dealerships 
factured, respectively, are metal office furniture and of ‘ 
fice accessories, aluminum office chairs. fiber glass rein : 
7 2 : > ; P ] +4 ; . rs eta e : 
forced plastics, metal floats and float valves etal Underwood Acquires Electrofile : 
stampings, and dies for large stampings , . " : 
Underwood Corp. has acquired the Electrofile Cory : 
from Johnson Fare Box Co., a subsidiary of Bowser, : 
H 

H 

| 

: 

H 

‘ 

‘ 

: 

180 feet, is expected to be t t Z ' 
this summer. It will be used enti: - Ls 
for finished goods warehousing | iE : | | =. 
7 : 

: == > | ES | I - = : : 

- — : 
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3RD ANNUAL* 
Eastern Commercial Stationery Show 


What — 3 full floors of commercial stationery and 
office equipment products representing 
over 155 of the leading manufacturers in 


the industry. 

Where — New York Trade Show Building, 
8th Avenue and 35th Street, 
New York, N. Y. 


When — October 17, 18, 19, 20 


*The 1958 Show (our 2nd) drew over 5,000 people, representing 
over 942 dealer firms from more than 12 states, who saw the lines 


of over 125 manufacturers. 


Jointly Sponsored By — 


The Stationers Association of New York 
ond The Metropolitan Travelers Club 
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ONE-STORY new quarters of O'Reilly Of 
fice Supply Co. Windows abound 

















SKETCH shows new location of O'R 
ly’s adjacent to drug company and U.S 


Highway 24. 





UNIQUE BALL LIGHTING fixtures set off furniture display 


O'Reilly's Goes Suburban, but Not | | 


by TOM O'REILLY 


O'Reilly Office Supply Co., 
Fort Wayne, Ind. j 





O'Reilly Office Supply Co. is now established in 
location removed from the central business section of 
Fort Wayne, Ind. but not in a shopping center. This 
move to 2525 W. Washington Road, resulting in what 
we believe is a better location for a modern office supply 
and equipment store, is a culmination of dreams and 
planning 

On March 17, 1923 (St. Patrick's Day) the company 
of Finan and O'Reilly was formed by Joseph E. Finat 
and Edward W. O'Reilly. The company remained 
partnership until 1943 when Mr. Finan suffered a heart t 
attack, sold his business to Mr. O'Reilly and withdrew 
trom the business 

The name was then changed to O'Reilly Office Supply 
Co. At the same time my mother, Mrs. E. W. O'Reilly 
became active in the business which she still serves as 
LIKE SPACIOUS living room, office furniture is displayed in secretary-treasurer 
picture window setting at O'Reilly Office Supply C In 1946, my brother, Robert O'Reilly, and I joined 
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the firm after our release from the Armed Forces. The 
mpany was then located at 217 E. Wayne St., which 
is a downtown location approximately two blocks off 
the main business district street. We held a rather 
ng-term lease but in approximately 1955 we began to 
stigate the desirability of moving to an outlying 
ation when the lease expired in the early 1960's. 
Chuck” Gilbert and other staff members of OFFICI 
APPLIANCES were extremely helpful and co-operative 
furnishing information on similar actions taken by 
ther dealers throughout the country 
The entire situation took on a different complexion 
the summer of 1957, when the property on which the 
lding stood was sold. This development necessitated 
crash” building program. We had to vacate the build- 
diately and leased for one year only a 
lding at 325 E. Washington Blvd 


he move was completed into our tem- 


almost 


began our search for a building site. 
Basically, tl properties under consideration had to 
I two important factors 

for parking 

preferably on a thoroughfare or some 
ily-traveled road 
While these were the 


only two bas 
d that there were very few qualified 


prerequisites, 


f 


il estate friend of ours, at this point, 
helped us tremendously. He informed us that a very 
hoice parcel of land on the W. Washington Rd. was 
1 by the Fort Wayne Drug Co. This wholesale 


rug fifi had the year previously moved irom a down- 


Continued on page 94 


in Shopping Center 


w FROM 
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THE COMPLETE OFFICE 1s displayed by the concept of GF 
Italic styling, tailored to the exact character of the business 
and personality of the individual 
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UNCLUTTERED bright- 
ness of display area is 
big appeal to customers 
and personnel of Rosser 
& Sutton’s new store in 
Yakima, Wash. 





I7y 

men 

dolls 

nan 

a ri 

° ° A 

Rosser & Sutton Move To Provide Parking | = 
engi 

out-| 

crea 

cust 

After 35 years of doing business at the same location cal visit 

‘ . ¥ a | the 
in Yakima, Wash., the Rosser & Sutton office supply - dow 
firm has built a new store at 101 S. 6th Ave. with the D 
space arranged to fit its needs. com 
W. A. Sutton, partner, says that probably the prime Exer 
reason for the change was the off-street parking the firm sie 
could provide its customers. There is space in the lot for yong 
20 cars. Since the business is not dependent upon foot ecut 
traffic and almost all of the store customers drive, sales 


the parking lot is an added source of customer satis 





faction. : 

The new building also saves work in the handling ot PARKING area at rear of store, which can pro Pia 
of merchandise. The ground floor is divided into 5,200 vide for 20 cars, was one of the big reasons whic! T 

° > . ! de manavcen $ SS f Sutto dex ] 
sq. ft. of display and office area and the remaining mere anagement at Rosser & a , ‘oii 
. ; " owe “ ulld new store 
2,500 sq. ft. is devoted to storage. The second floor is hn 
warehouse space for furniture and other large items ber | 
plen 
Ac ar 
of | 
who 
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LINES of furniture carried by the firm are dis PERSONNEL at Rosser & Sutton include, left to right, back row, Leon Sel 
played at rear of store. ard Culbertson, Gayland Bolm, George Sutley, Edward Lemke and Jack H 
Fulmer; front row, Paul Lyon, W. A. Sutton, Sr., and W. L. Sutton why 

chai 
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OBE weERN 


THE 


11,000,000 DESK MARKET OPEN TO 


recent sh yws that 11.000.000 
ad in offices throughout the nation are 
17 years old or older! This obsolete equip- 


survey 


ment is costing employers thousands of 
dollars annually in inefficiency, mainte- 
nance bills, and low work out-put, Here is 


a rich market, a ripe potential for sales! 
As a Globe-Wernicke dealer, you can 


easily demonstrate how G/W “efhiciency- 
engineered” metal desks increase work 
out-pul, save valuable office space, and in- 
crease morale. You can also show your 
customer;rs how the exclusive desk arm slide 
visible card record tray. the Sec-Tray, or 
the arc swing typewriter platform saves 


them money in greater office productivity. 

Desk sales come easier when you offer a 
comple te line of desks to meet every need: 
Techniplan, Standard Techni- 
plan, and Streamliner square-edge and 
molded top desks. As a G/W dealer, you 


order—from a 


Exec itive 


luxurious ex- 
ceneral ofice—for extra 
sales you may be MIUSSINZ now, 


New Air Force Academy 
Places Large Fiberlite Order 


The new United States Air Force Acad- 
emy, the most modern training center in 
the w orld. rece ntly pure hased a large num- 
ber of G/W Fiberlite wastebaskets to com- 


can fill any 


ecutive suite to a 


plement the smart interior decor of the 
Academy. Utility Office Supply Company 
of Denver is the Globe-Wernicke dealer 


who made the sale. Fiberlite’s handsome 





G/Ww 


Fiberlite Wasteboskets Complement Smart 


Decor of new Air Force Accdemy 


textured surface is impervious to liquids, 
rust, soil. Tough fiber glass construction 
makes it virtually damage-free. Fiberlite 
wastebaskets are easy to clean and have a 
spacious capacity. G W’s Fiberlite waste- 
baskets—“‘light as a feather . . . wear for- 
ever —are available in Sea Green, Copper 


Tan, Seal Gray, Red, and Black. 


Sell a $100 Chair for 2¢ a Day 


Here’s an interesting way to demonstrate 
why quality G/W Fine - Rest aluminum 
chairs don’t but actually pay for 
themselves! Let’s assume that the minimum 


cost 
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life of a chair is ten years, and that there 


are 250 working days in a year. Therefore, 
a $100 chair (divided by 2500 working 


days) costs the user 4c per day. And, let's 





~ 





to 
« . 
re. Al 
* 
’ 
Every G/W Fine-Rest Aluminum Choir has Foom 


Rubber over No-Sog Springs 


say that the user earns $1.20 per hour— 
that’s equal to 2c per minute. 

If our Fine - Rest aluminum chair saves 
just one minute per day of a person's time 
—the chair will cost him only 2c a day! If 
the chair saves two minutes a day in extra 
comfort, in reducing fatigue, in less main- 
tenance—the chair will pay for itself! Keep 
these figures in mind when a customer is 
determining how much comfort he can 
afford to buy. 


Cut Overhead for Greater Profit 


As a Globe-Wernicke dealer, you have 
the advantage of ordering all your office 
furniture, filing supplies, and accessories 
from one reputable source. This means 
greatly simplified inventory, consolidated 
purchasing, and superior service. (And, 
you can offer your customers the entire 
line of Globe-Wernicke’s metal business 
equipment.) Mail the attached coupon 
today. Revitalize your business by becom- 
ing a G/W dealer. Remember . . 
depends on the strength of your line. 


. Success 


| G/W Cracks the Space 





AGGRESSIVE DEALERS 





Barrier 
With High-Flying Desk Tray Sales 


Explorer II, according to some mathe- 

maticians, nearly had a collision with—of 
all things—a G/W Streamliner Metal Desk 
Tray. Seems as though someone at Globe- 
Wernicke, armed with paper and pencil, 
figured out that, if all the Streamliner Desk 
Trays sold by dealers since January 1, 
1952, were stacked one on top of the other, 
they would reach 15714 miles out into 
space—in the Explorer II orbit. 

To bring these statistics down to Earth, 
placed end to end, these Desk Trays would 
extend 386 miles, or the distance from 
Cincinnati, Ohio to Atlanta, Georgia. 
That's a lot of Desk Trays—and a lot of 
sales! If you're interested in sales out of 
this world, get all the money-making facts 
on how you car benefit as a highly profit- 
able Globe-Wernicke dealer. 





The Globe-Wernicke Co. 
Dept. DO-7 


Cincinnati 12, Chie 


Information on this page interests me. Please 
send me details on o Globe-Wernicke Dealership. 


Nome 
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occasional railroad facilities availabl 
years, there were more than 1,000 I 
city of Chicago alone. 


These more than 1,000 safes prov 


of the great Chicago fire of 1871 
untouched, their contents free from d: 
The increased business that result 
company’s prestige after the Chicago f 
to Canton, it's present headquarte rs 
In 1874, barely 
ceived an order to build the world 
for the San Francisco Safe Deposit C 
eight factory months to manufactur: 


That was the first of many “wor! 
Regularly since then the company h 
to build larger and more elaborat 
ment and business. 

During the 1920's and 1930's, th 


NEW YORK DAILY 
its issue of January 21 
this illustration 
this train of forty 
to transport the largest 
manufactured in the world (the vault 
pictured above) across the continent 
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testimonial to Diebold’s products Fi 


manufacturing facilities a necessity an: 
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Diebold Has Rich Heritage 


When Karl Diebold began making safes in down 
town Cincinnati 100 years ago, his sales staff was re 
stricted to horse and buggy and river travel, with 


Yet, in just 12 


Yiebold safes in the 


d to be an unusual 
r amid the ashes 
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The Olivetti Lettera 22, above, and the Olivetti 
Studio 44, at right, offer dealers these advantages 

|) Full profit opportunities on every sale. (2) Full 
value and top quality that make satisfied 
customers. (3) A solid background of national 
idvertising. For information on dealerships, write to 
Portable Division, Olivetti Sales Corporation, 
375 Park Avenue, New York 22, N.Y 


olivetti 











Locksmith Has Key Role 
In Meilink’'s 60 Years 


Sometime this summer, locksmith Walter Rosenberger 
will set his 500,000th safe combination 

Rosenberger will be rounding out his 50th year as an 
employee of the Meilink Steel Safe Co. In turn, Meilink 
will observe its 60th anniversary this year 

In their half century of assocation, Rosenberger and 
Meilink have seen many changes come to the safe in 
dustry. 

Cast iron safes were the standard when Rosenberger 
began. He has seen them become museum pieces under 
the competition of the lighter, stronger sheet steel safe. 

He has seen the evolution of lightweight safe insula 
tion of industry-wide safe testing programs, of saie re 
locking devices. 

In his time, home safes have become standard product 
lines. 

In the same interval, Rosenberger’s employer has 
helped pioneer the industry changes of Rosenberger’s 
era at the bench. 


Born after Toledo Fire 


The present Meilink Steel Safe Co. was born in the 
ashes of a disastrous fire in a Toledo bicycle shop in 
1899. That fire destroyed the safe containing all the 
small company’s papers. 

Surveying the wreckage, bicycle mechanic Charles F. 
Meilink vowed that he could build safes that could 
endure fires better than this charred mess 

At first, his Meilink Safe Co. produced models both 
in cast iron and by the radically new sheet steel process 
By 1903, acceptance of the sheet steel designs had 
grown so great the company was renamed Meilink Steel 
Safe Co. 

In 1909, the year Walter Rosenberger was _ hired, 
Meilink introduced a lightweight insulation for safes 
He continued to experiment with insulations and, in 
1926, developed the modern vermiculite-base (Thermo 
cel) insulation, still standard on Meilink safes 

Another problem to which Charles Meilink turned his 
attention was the testing of safes. To prove his safes were 
fire-resistant, he would drag them out back of the plant, 
stack coal and brick around them to form a crude kiln 
and set fire to the coal. 

Eventually, Charles Meilink concluded that users 
would be best protected if safes were tested and rated 
on an industry-wide basis. The first industry testing pro- 
gram became a reality in 1915. The testing program was 
taken over by the Underwriters’ Laboratories in 1917 

The first era at Meilink Steel Safe Co. ended with the 
retirement of Charles Meilink in 1933 

The modern era in the company’s history began in 
1942, when control was purchased by Stanley R. Akers, 
a steel production executive 

Akers’ first major act as president was to launch 
Meilink in the production of fire-resistant insulated files 





j 


President Stanley R. Akers congratulates locksmith W alter 
Rosenberger, 74, on completion of 50 years with Meilink 
Steel Safe Co. TI ife company is observing its own 60tl 
anniversary this nmer. In his time at the bench, Rosen 
berger has set binations of 500,000 Meilink safes 


His next was to convert the company to war production 
Meilink manufactured some 10,000 field safes for the 
armed forces, along with tank parts, bazooka shields 
and tent hardware 

Since the war, Akers has directed an extensive pr 
gram of expansion and diversification in which employ 
ment at Meilink has nearly tripled since 1942. The 
dealer organization has grown from 500 to more than 
5,000. 

The company has built a new plan at Flat Rock, Mich 
and an executive office in Detroit and opened 10 region 
al warehouses, in addition to enlarging and moderniz 
ing the Toledo plant 

The Flat Rock plant produces a complete range of 
business machine stands, a line Meilink established in 
1947. 

In 1957, Meilink began to produce what is now the 
nation’s leading line of large screen television projectors 
The Giantview projectors, which throw a picture big 
enough to fill a movie screen, are used in closed circuit 
television for education, sales promotion, and sports 
etc 

As an outgrowth of its projector manufacture, Meilink 
entered the closed circuit television business and now 
owns one of the big three closed circuit networks. The 
Giantview Television Network is headquartered in 
Meilink’s Detroit office. President Akers now divides his 
time between the Detroit and Toledo offices 

Keep Dealer Policy 

Two principles early set down by founder Charles 
Meilink have contributed to the company’s steady recent 
growth, President Akers believes. 

One is the unswerving dealer policy: Every sale is 
made through a dealer. There are no company-owned 
outlets. The company does no direct selling 

The other is the emphasis on individual craftsmanship 
in assembly and finishing operations 

Walter Rosenberger is only one of a number of veter 
ans who carry on the tradition of craftsmanship at 
Meilink. Three other men, Henry Johnson, Louis John- 
son and John Link, have built Meilink safes 48 years or 
more. Fourteen have been with the company 25 years 


Or more, 
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WEBSTER’S NEW WORLD 


DICTIONARY : 
Solusen alae Oude Our orl S 


NEWEST! BIGGEST! 


142,000 words defined ON YOUR 


(10,000 more than any other 





desk dictionary) 


a, BIGGEST BACK-TO-SCHOOL ITEM 


college dictionary) 


| More than 3,100 terms 


illustrated Big Discount, Big Volume, 





Officially approved at 


more than 1,000 colleges Fast Turnover on Students’ 
ee 


and universities 


Regular, year-round Favorite Dictionary 


advertising in 
national publications 


TIME LIFE and you get 


NEW YORKER . 
Saturday Review FREE WI evel y 
among others —_ ee 


ORDERED BETWEEN JUNE 1 AND AUGUST 15° 














HERE’S HOW IT WORKS OUT 
IN DOLLARS AND CENTS 





SELLING 
ORDER | cost | *Ehlce | PROFIT 








Geri1 | $40.50 | $74.25 | $33.75 





GET 33 | $119.48 | $222.75 | $103.27 





Ger 66 | $234-90 | $445.50 | $210.60 


7 pict el t GET 510 | 9384-75 | $742.50 | $357.75 


My 
ee ¢ CLIP THIS COUPON NOW MAIL IT PROMPTLY 
Memos Uf ¢ Me aa as —— ome ame eee oe oe oe oe erm ce ce ee ee ee —_— — 
a THIS OFFER GOOD BETWEEN JUNE 1 AND AUGUST 15 ONLY 


The World Publishing Company, Dept. 0-3, 2231 W. 1 10th St., Cleveland 2, Ohic 


Please ship the order of thumb-indexed Webster’s New World Dictionary, 
College Edition, checked below @ $6.75 a copy less discount indicated, 
it being understood that we are to receive 1 FREE bonus copy for 
every 10 ordered. 


C) 10 at 40% discount C) 30 at 41% discount 
0) 60 at 42% discount [) 100 at 43% discount 

















Name 








’ 
| 
| 
I 
| Address 
I 
| 


City. Zone. State. 
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NSOEA ontinued the regior 
tivity i nth of May with sessions 
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GOVERNOR-ELECT James M. Smith 
is congratulated by his predecessor, 


Governor Caldwell Harper (right) 


Except for a luncheon speaker, H. T. Shulenberger of 
Miami, the program was supplied by the NSOEA 


Troupe and a local representative of American Tele 


phone & Telegraph Co. who took his turn in presenting 
the story of “Management of Telephone Selling. 

The meeting was called to order by Caldwell Harper, 
Harper Brothers, Inc., Greenville, $. C., governor of the 
district. The address “Markets for Tomorrow” by Pres- 
ident John Brain and the discussion of “Management 
Problems and Opportunities” by Charles Mortensen, 
which followed the and official welcome, 


were well received. The audience parti ipated liberally 


invocation 


SOUTHERN TRAVELERS CLUB 
new officers: George Slater president; 
Charles H. Hucke, secretary-treasurer 
James B. Wilson, first vice-presi 
dent; Jack Lydiard, second vice-presi 


dent; Joe Shanks 
Ralph Hilburn, re 
Jim W. Hudgins, chaplain 


tiring president 


third vice-president; 
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vouy [jaca stand... 
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the Consolett Stand 
model B860 





sy Smooth, enclosed, functional design com- 
plements the appearance of any office... 
provides roomy comfort and privacy. 


sien Completely reinforced stee! panel construc- 
“| tion assures rigid stability for all office 
machines. 


ashe Concealed bar retracts bal! bearing casters 
s at the touch of a toe. Four adjustable rub- 
ber feet level stand on all! floors. 


Na The unmatched beauty and style adds the 
“| final touch of good taste to your office and 


equipment. 


BYY Colors: gray, desert sage and mist green 
|’ baked hammerloy enamel. Generous top 
area: 28"x19”.- 


BADGER Imnc.etA CROSSE wis 





in Mr. Mortensen’s presentation which included a ques 
tion and answer period. 

The second forenoon was occupied entirely by Homer 
Lay's discussion of ‘Managing Salesmen for Profit.’’ He 
too, had an audience which participated freely. The 
third forenoon started with a dramatic story of A. T. & 
T. followed by the practical talk of L. G. Morris on 
‘Management for Profit in Supplies.’ 

Always the high point in entertainment at Fourth 
District meetings is the party given by the Southern 
Travelers Club. On this occasion it consisted of a Luau 
dinner beside the swimming pool. Many were in ap 
parel in keeping with the Hawatian atmosphere The 
program which followed was supplied by Hawatian 
talent 

The Fourth District always has attractive attendance 
prizes For the last eight years the committee has con 
sisted of one person, Joe Rosolio of Thomasville, Ga 
Among this years prizes were articles such as luggage, 
fishing reel, rotisserie, Clary adding machine, and others 
quite valuable. In recognition of this good service Mr 
Rosolio was elected vice-governor for the ensuing year 

The election of officers completed the third business 
session. James M. Smith of P. K. Smith & Co., St. Peters 
burg, was elected governor. The following were elected 


lieutenant governor for the states in which they are k 





cf 


H. T. SHULENBERGER, lunch« 
speaker, with Charles Meyers (right) 
Chas. S. Meyers, Inc., Miami 





cated: Alvin B. Bresler, Gulf States Sales Corp., Bus 
mingham, Ala.; Fred D. Griffith, Palm Beach Type 
writer Co., West Palm Beach, successor to be elected in 
July; James M. Cargill, Cargill Co., Savannah, Ga.; Tal 
madge Hinkle, Hinkle’s Book Store, Winston Salem, 
N. C.; William White, White Printing Co., Inc., Rock 
Hill, S. C. and James Elmore, Elmore Offic« Supply Co 
Knoxville, Tenn 

In the matter of registration the Fourth District 1s 
blessed with the services of Alma Hucke, wife of 
Charles H. Hucke, secretary-treasurer of Southern 
Travelers Club. She with her associate in the work, Mrs 
Florence Haralson, handles registrations with a smooth 
ness scarcely seen at conventions of any type. Both of 
these ladies were rewarded with valuable gifts at the 
banquet as tokens of their efficient operation and the 
time put into it 

The district likes Florida well enough to choose a site 
in the Miami area for 1960. Reservation has been made 
at the Golden Gate Hotel and Motel Opposite North 
Miami 

The annual meeting of the Southern Travelers Club 
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Work Better and Faster with This OFFICE WORK CENTER 


A great convenience for the 
small office! Your daily work 
tools always ready... tele- 
phone, intercom, phone num- 
ber index, dictating machine, 
price books, catalogs, brief- 
case, executive handbooks, 
dope books... 

















(Without Casters) 











SAVE TIME... SAVE STEPS 








Keep all reference materials at your 
fingertips ... ready for instant use! 





1230 SERIES Eliminate wasteful searching! Trough- 1210 SeRies 
ét) top and shelf-top STEMPCO Book 
REP 4 and Catalog Stands find many profit- 
f able uses in every office. Beautifully 
| finished in Oak, Imitation Walnut, STEMPCO Book and Catalog Stands harmonize with 
and Genuine Walnut, with or with- finest furniture and take up very little floor space. 


out casters. Size 14” x 261,” —height 30” without casters, 


321,” with casters. Ask your office equipment dealer 
about these and other STEMPCO office accessories, 
or write for descriptive literature. 





FOR ILLUST 
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Hundreds of NEW uses for INK-STIK... 
Thousands of NEW sales opportunities! 








x Holds permanently to all surfaces 
x Gold-finished swivel . .. permits pen to be 
positioned at any angle 
* Decorator colors to blend. contrast. or Available in 
Two Stunning Counter Displays 
harmonize with any decor 
6 iit ; black No. 2100 COUNTER DISPLAY 
* 6 attra ive Co Ors . . . ylue, red, black, green, (12 INK-STIK "N’ HOLDERS) 
OSES, SN ee Retail Value $14.28 
* Finest writing quality ... because it’s a Dealer's Cost $ 8.64 
MICROPOINT INK-STIK! Soa DTH + See 
* When dry, replace with a new INK-STIK No. 2150 COUNTER DISPLAY 
(12 INK-STIK 'N’ HOLDERS with chains) 
Retail Value $19.08 
CONTENTS OF COUNTER DISPLAYS Dealer’s Cost $11.52 
Quantity 4 3 2 l ] l Dealer's Profit $ 7.56 
Base { ned Black Green White : “White : 
Pen t neg i. ack Greer Lavender Turquoise hein - MICROPOINT, inc. 
4 with 1039 Utility-Point INK-STIK | with 24° gold-finished 4 Sunnyvale, California 
. ae +g ’ ! bead chain ' In Canada: Ben Sanders Co., Lid., 
k, 12 individua xes per carton Lemewwecooocone a 


Toronto 1, Ont. 
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Because of a new Clix feature, paper 
jams are instantly released — without 
taking the punch apart! A simple lift- 
ing motion does the trick. No loss of 
time. No trouble. The world’s surest, 
simplest paper punches are 
now better than ever! 













MODEL 3 ae 
For 3-ring binder sheets 11" x 812”. 

Punches 3 holes at once. No gauges to set or places 
to mark. Weighs less than 20 ozs. LIST $3.75 


— 







CLIX 
DOUBLE. 










For 2-hole or 3-hole sheets. 
Adjusts instantly by snap button. Takes sheets from 
6” to 12” long. LIST $5.75 

MODEL 7 (Not illustrated) Same size as 3-hole 
style, but punches 7 standard holes in 3-1-3 order 
for 11” x 82” sheets. LIST $7.50 







CLIX 









yra ie) & , ae MODEL 2 Punches 
«fl ae Z2holesspaced2%” 

PUNCH . ee on centers for 5” to 
Sa RS = 12” sheets. Gauge- 

: marked in 2" 

graduations. 

LIST $2.75 


S32 aT 
CLIX — MODEL 100X 
1-HOLE ;~_ . Punches “%" hole, 4” 


‘a from binding edge. 
PUNCH i Red top, nickel-plated 


base. 12 in display 
carton. List 65¢ each. 


See your Wholesaler or write to: 


NEW ENGLAND 


PAPER PUNCH CO. 


NATICK, MASSACHUSETTS 











was held at the Americana Hotel on May 7. A scroll 
was presented to Al Marschall, manufacturers’ repre- 
sentative and one ol the founders of the club, in 





AL MARSCHALL receives 50-year service scroll fror 


Geor Slater (right) 


recognition of more than 50 years of service to the 
office equipment industry. 


A vote of appreciation was extended to Ted Vaughan, 





Stoddard s Inc., Nashville, for his co-operation, particu 
larly in production of the convention program 





Recognition was extended to Mrs. Alma Hucke for her 











tireless work on behalf of the club. In the election 
George Slater, manufacturers’ representative, was 
chosen as president; James B. Wilson, manufacturers 
representative, first vice-president; Jack Lydiard, San 
ford Ink Co., second vice-president; Joe Shanks, manu 
facturers’ representative, third vice president; Charles 
H. WHucke, manufacturers’ representative, secretary 
treasurer, and Jim W. Hudgins, Columbia Ribbon & 
Carbon Mfg. Co., chaplain. | 
: 
' 
{ 
AT THE REGISTRATION DESK: Al: Hucke H ' 
Fellowes, Bank Box Co Florence Haralson and | : - 
Haralson, B & Pease ( i 
at 
Albuquerque Hosts District 10 | C 
The governor of District 1 Gene Calkins | 
OA of New Mexico School Supply Co., was his 
S@MMmOown convention director in his home city 
eat Albuquerque, N.M., for a successful reg 
convention May 15-16. Site was the West 
Skies Hotel, a w establishment opened April 1. It 
Turn i 7 Ple u 
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pronounced 


you 


were 


does all this 


tive only tape recorder that 


ar eR 


* REMOTE CONTROL DYNAMIC MICROPHONE — stops 


tape ses at will for 


checking or ons 
* ] PUSH- BUTTON-CONTROL KEYBOARD — Record, Start 
a atic Playback, Fast Rewind, Fast Forward 
JAM-PROOF KEYBOARD 
*K COUNTER — for precision tape-finding in second 
d d"' by the numbers 
* LONGER nat sp to 6 teas sans Oak 
k 3 TAPE SPEEDS 
iper-low speed provides highest tape economy 
oO. nevada Big Ap nna ~ $ 
* VOLUME CONTROLS — independent record and playback 


*K AUTOMATIC MODULATION CONTROL — for dictation 
* HIGH ‘FIDELITY RECORDING AND PLAYBACK of ali — 


nferences, conversations, mus 
r rec ord piayer 


k F FULLY 1 AUTOMATIC STOP AT END OF TAPE 
FULLY AUTOMATIC CONTINUOUS PLAYBACK — 


+. 5 INPUTS — Radio-Phono, Microphone 


Loudspeaker, 


* CONVERTIBLE —at the flick of a button — for DICTATION — for MUSIC RECORDINGS — 


both at highest professional levels 


ee it DEMONSTRATED during the 
NATIONAL OFFICE MACHINES SHOW Complete 
at the Hotel Netherland-Hilton UHER UNIVERSAL 
hic with 
Weiss Remote Control 
Microphone 
Carr ng Case 
Empty ies | | and 
Z one 


WARREN WEISS, sole U. S. Agent, c/o TRANS-WORLD ELECTRONICS, Inc 


1650 Broadway, New York 19, New York 
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>k akusTomatict — voice operated 


stops and starts at sound of voice! 
Perfect for dictation (both hands are free) — for recording business conferences — 
for creative writing — sound reporters — ‘‘private eyes’ 


*k SLIDE-and-MOVIE-SYNCHRONIZEDT — with same simple attachment. 
g.—-lectures can be set up in conjunction with slide viewers, by means of a “beep”, 
a will automatically change slides in sequence, synchronized to lecture 


*« TELEPHONE PICK-UPT — records orders, conversations, verbatim — saves writing 
time, money 

* TRANSISTOR MIXERt — mixes four different signals at the same time, automatically 
— e@. mike, radio, phonograph, telephone pick-up 

AUTOMATIC TRANSCRIPTION CONTROL — choice of Unda-Typewriter Push- 

* Button Controlt or Foot-Pedal Controlt 
SELF-CONTAINED SPEAKER SYSTEM — also plugs in for Tape De 

>K DYNAMIC AND CRYSTAL EARPHONES AND STETHO-CLIPS* 
EXTENSION CABLEST 

* WORKS ON ANY POWER SUPPLY 


110/125/160/220 voit — AC — 60 cycles — 

converts to 50 cycles — 

WORKS IN AUTOMOBILE with optional invertort 
Sig to Noise R 45 dbs 

Wow and Flutter + ofr — 3% 


K HYSTERESIS SYNCHRONOUS MOTOR 
>k FEATHERWEIGHT! only 17 tbs! 


toptional plug-in accessories 


ck operationt 


Precision Engineered by 
Craftsmen of West Germany 
where the tape recorder originated 





SELLS FOR 


$99995 


plus Fed. Exc 





Tax 
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Frederic Leopold Has Kind Words for Rolltops 


Frederic Leopold, president of the 
Leopold Desk Co., Burlington, Iowa, 
has taken a personal interest in th 
development of the executive desk 
from its early styles to its modern 
form. The rolltop desk, he recalls, 
was an excellent piece of furniture 

Discussing rolltops for a business 
section feature by George Shane in 
recent issue of the Des Moines 





(lowa) Sunday Register, Mr. Leopold 
is quoted 
‘We are 
making rolltop desks again. The old 
fashioned rolltop desk was a complete 


seriously considering 


office. They were invaluable for 
salesmen who wanted to close up and 
leave on a moment's notice. The 
pigeon holes in the desk and the 


drawers extending to the floor pro 


OFFICE 
qi AUTOMATION 


that pays for itself... 


ONLY WITH REX — 
You make thousands 
of crystal-clear 
magnetic hi-fi 
recordings 

on one disc. 

No tape or wire to 
spill or break. 


No Eavesdropping— 
No Conflict with 

old dictation. . . 
Magic bar erases old 
dictation in one sweep. 





REX RECORDER with automatic 
button control is the most modern dic- 
tating system any office can use. The 
Magic Eraser permits re-use of a single 
unbreakable disc thousands of times! 
Insert or remove the disc in a flash 
Perfect, simple operation 


cd 







DEALER SERVICE 
THROUGHOUT 
THE U.S.A 






















push cae 1 
IN YOUR 
OFFICE 
3-DAYS 


FREE! 


@ “PRINTESS” PHOTO COPIER 














REX RECORDER erases mistakes auto 
matic place location, end-of-disc signal 
record’stop anytime with push-button 
ease. Unusual economy! See YOUR ADM 
REX DEALER TODAY—he'll gladly demon 
strate the REX RECORDER at your office 
Test the REX 3 days without obligation 





Famous Throughout the World 


Designed for everyone For use by everyone 
Printess’’ makes copies in 4 seconds! Gives 
perfect copy from the very first time. No muss 
no fuss—no mistakes! Use ‘‘PRINTESS" any 
where, in any light for more copies per minute 

Copies anything—crayons, all colors, pencils 
ink—at low cost! 





51 West 45th St. 
New York 36, N.Y 





ictating 


OW Bachine co., inc. | jUdson 6-1 180 
business machines 


NOMDA, Cincinnati, Netherland Hilton, Booth 50, June 27-24 
NSOEA, Chicago, Conrad Hilton, Room 614, September 26-30 
See these two famous products and rest of complete line 
Choice territories open on an exclusive franchise basis. 


vided a good filing system. 

“But the rolltop desk went out for 
a combination of Office 
managers wanted order—and that 
called for desks which could easily be 


cleared. The 


cabinets was a part of the cause. The 


reasons. 


invention of filing 


organization and_ specialization of 
office work had a lot to do with it, 
too. 

“Another which 
worked against the rolltop desk was 


characteristic 


the ease with which papers represent- 
ing urgent business affairs sometimes 
were ‘pigeon-holed’ and forgotten in 
the roomy but well-filled desk in 
terior. 

“Nevertheless, many old-time Leo 
pold rolltops still are in use. Recently 
a company in the South wrote that its 
second generation now was using a 
Leopold rolltop, originally purchased 
in 1890. The owners wanted new lock 
parts. Parts weren't in stock but we 
wrote back explaining how a lock 
smith could make them.’ 

Today, Leopold Co. 1s among the 
foremost advocates of good con- 
temporary design in executive desks 
The desks are all made of wood 
walnut, maple, and oak—much of 
which is purchased in Iowa 

Frederic Leopold became president 
of the company in 1953, succeeding 
his brother, Carl, who became presi- 
dent of the board at that time. Carl 
Leopold died in August, 1958 

The Leopold executive has made 
his own scientific studies of bird life 
as a hobby and has written several 
monographs, including an article, “A 
Study of Nesting Wood Ducks in 
lowa,” published in the Condor, 
authoritative journal on birdlife. Fish- 
Minnesota and 


ing in northern 


Canada is a hobby 


Edwin Mosler To M.C. 
Hamilton Event 
Edwin H. Mosler, Jr., 
the Mosler Safe ¢ in Hamilton 
Ohio, will be the master of ceremonies 
for the Hamilton Night program Au 


ra sponsored by the local char 


; 


pre sident o! 


gust | 
ber of commerce 

The climax of the program will b 
the homeplate festivities prior t 
ball game between the Redlegs 


the Milwaukee Braves 
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Break Ground for Cole Warehouse 





yt 
a : : 

BREAKING GROUND aat ceremonies beginning con 
t on of $1 million warehouse for the Masell Manu 
Diy n of Cole Steel Equipment Co., Inc., (June 
OA, p. 94) is Mrs. S. T. Scheinman, wife of the president 
t Cole. At left is Peter Scheinman, executive vice-president ; 
s Otto I n, vice-president and plant manager. Back 
right, are Sidney Gelder, John McKee, Charles 

X e, ¢ Buchart and John Padden 


Cole Steel International 
Exhibits in Puerto Rico 


For three festive days, an elegant ballroom in the 
( be Hilton Hotel in San Juan, Puerto Rico, was out- 

ted with a special display of steel office furnishings 

tropical clit ites. 

Sponsored by Cole Steel International, Inc., from 
May 26 through 28, this unique exhibition highlighted 
he office equipment company’s newest “hot weather”’ 
lesigns in a galaxy of eye-appealing colors 

According to Santo J. Vogel, the company’s export 

nager, the styles and colors were selected to suit of- 

s in the tropics. While there were a variety of de- 
gens availabl ill the desks and modular suites were 

e ol ( o-the-touch”’ steel with smooth coletex 
es nd finished in soft, non wilting decorator 

Introdu the San Juan show was the company’s 

w magnetic tape recorder, the Cole Dictater, which 

s favorably displayed at the World Trade Fair, re- 

held in New York City 

Complet ff layouts were set up in the ballroom, 

h wet wed by visitors from Puerto Rico, as well 
Caribbean countries 

he trade previewed the exhibit on Tuesday, May 

1 the blic attended on Wednesday and Thurs 
ng unced exhibit hours 

Mr. Vog 1 frequent visitor to Puerto Rico, called 
he exhibit ther “milestone in bettering relations 

th nland and Puerto Ric 
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Everest Line Displayed at 
OMDA of New York Meeting 


Members of the Office Machine Dealers Association 
of New York were shown the complete Everest line of 
portable and standard typewriters, adding and calcu- 
lating machines at a recent meeting in the Advertising 
Club. The Alma Office Machine Corp. also demon- 
strated its M4 printing calculator. 

Topics discussed at the meeting included the group's 
annual affair in the fall and the newly formed electric 
typewriter classes. 

President Harry Ritchie, Addressing Machine & 
Equipment Co., welcomed a contingent from the Ames 
Supply Co. Included in the group were Mrs. Dorothy 
Ames, Hazen Ames, Dal Marvil and Bud Bills, Robert 
Woletz, president of the New Jersey OMDA, was also 
on hand. 

A sad note of the meeting was the announcement of 
the death of Ruby Heller of American Business 
Machines, a long time friend of the local trade. 


Four Representatives Added to 
Staff of Protectall Safes 


Four representatives have been added to the staff of 
Protectall Safes, a division of the Mosler Safe Co., 
according to an announcement by S. Robert Brown. 
They are: 

W. M. Griffey, Griffey Enterprises with headquarters 
in Denver, Colo., who will cover Colorado, New 
Mexico, Utah, Wyoming (including Cheyenne) and 
El Paso, Texas. Henry A. Betts of High Point, N.C., 
who will cover North Carolina, South Carolina, Missis- 
sippi and Tennessee. 

William Steiner of Largo, Fla., will cover his home 
state and Harold G. Tough of Atlanta, Ga., will repre- 
sent the company in Alabama and Georgia. 


Monarch Packages Win Design Award 


Vail Manufacturing Co., Chicago, announces the new 
polka dot package design for its line of Monarch paper 
fastening devices has been selected by the American 
Institute of Graphic Arts as an outstanding example of 
exceptional taste in design and production 

Designed by Morton Goldsholl, each Monarch pack- 
age now comes in a different polka dot color for easier, 
faster identification, keyed to the kind of clip, pin, 
staple or fastener inside. 





Se eres 


PRIZE WINNING packages of the Vail Manufacturing Co. 
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RUSH ORDERS? _ 


We LOVE ‘em! Continued from Page 79 


In a hurry? Check your Ard Catalog No. 17 and town location to the 2500 block on W. Washington Rd 


wire or phone your rush orders for quickest de- Before the move was made the firm purchased 

livery! proximately 700 feet of frontage on the highway across 

LJ Booths, cafeteria Lecterns the road from the building. While the company had 

(J Chairs, reception Lounges many Opportunities to sell this property, it was reluctant 

— — Show Cases to do so because it had not yet decided what kind 

| | Costumers Stools, swivel 

[| Counters Tables, folding neighbors were wanted 

[| Fixtures, special Tables, Formica The real estate man felt the drug firm would definite 
| | Furniture, chrome tops ly be interested in thy type of building we proposed t 


NEW ARD PROFIT M A KERS! build, consequently we had our architect prepare a 
colored sketch of our proposed new building. Armed 


Streamlined with this sketch. we contacted the president of the drug 


Round Table Legs 


Tapered, brass ferruled 
with. adjustable levelers 
Standard finish black 

walnut, others on request 
No. 4-RBF Wood Table 
Legs, set/4, list $15.00 


company, told him of our plans, found that he was quite 
interested and shortly thereafter we were able to buy 


frontage of 125 feet with a depth of 251 | 


There is a heavy concentration of high grade traft: 


on the W. Washington Rd., which is also U.S. Highway 





36” x 36” self-edge F 
mica Tabl T showr ? 
ge ig ae No i. Farther west of us there are many new and 
2 or more lis €a 
$28.60 quite exclusive resiael tial areas Converse! is very 
Other sizes ee P easy to drive from our store to the center of town 1 
List No 17 or writ d 
' less than six minutes time. Some of the drivers fror 
Rolled Back Chair: Hardwood frame. w the east end industrial plants have told us that it is 
tailored. Wheat or natural. Rolled back ¢ t 
331-RB Bentwood Chair, list 19.9 easier for them to drive out to our store where there 
We soll tre Authorised Beslers only. Maximum discounts is ample, easy parking, pick up their orders and retur: 
to their plants 11 ynsiderably shorter period of time 
than was formerly required when we were | dow 





13 VINE STREET EVANSVILLE, INDIANA town 


ALL 


offers NE { 


VALUE 
VOLUME 


and 


VERSATILITY 





with Executive tilting swivel chair. 

the List Price $72.00 
Model 1523 

i LA Suggested Retail Price 


$ 95 
-LINE —_— - 
1500 SERIES € y 





Feature for feature, no other chair offers so MUCH for so 
LITTLE as the new “V” line. Every chair you sell will sell 
another, and ANOTHER — when customers learn the un- 
matched comfort, easy adjustment and scientific seating design 
that helps produce better work with less fatigue. Sell the “V” 
for extra profits and increased volume 


Write for details! 





CRAMER POSTURE CHAIR CO., INC., 625 Adoms Street, Dept OA-7, Kansas City 5, Kans 
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K en d b i Cc k e urn iture Cc o. fe CTR ELE LIN AAA BRINTON ERE OANA lO LOL EK OP BLEND AT” 


Now in New Location 
ifhe has an office... 








After | ated for 30 years at 218 W. Jackson Th. 
, , 7 ' foisst %. ' 
C] the Kendrick Furniture Co. has taker if + Je ", 
| a8 wes ii 
t W. Hubbard St. in the same city : . \ 1 Ry. j 
A { -— ae : ee ied ’ j ie, ae i ' Tig 
\ i 1aginv’ is nOW Deine OccuUl ad. provic a + 7 . i \ } aa, 
ai teil =e : : a ‘ : A i ' + | - j ' 
ri u©rc irm with showrooms. wast . OW wast x nee PUTIN 
9 ntenance shop all under one roof tts ; ‘| NTI % 
I } : ; Anal bby + . 4 
ormal g is planned for later in the year when [ a eo ; 
hases of leling are finished St — 
Kendrick 5 franchised dealer for many lines -- - as . 
‘ } P _ pee -_ _ 
\ t-Ja Standard Furniture, Johnson Chau ae - 
. 5 . . — A 
) rial Desh 1 The Globe-Wernicke lines ar ee 
} - Jf ce 
— 1000 SERIES 
Handsome . . . flexible . . . sectional 
. . ‘ A - 
Taylor Chair Lists Vacation ... modern-minded — that's 
the exciting new concept design 
The Tay Chair Co. plant in Bedford. Ohio. will group of Hale bookcases. 
innual em} loyees paid vacation from In genuine walnut with dark, light 
3. No shipments will be made during or oil hand-rubbed finishes and with 
Py Rem 4 at ear cad colored interiors, Hale cases assure 
) le OM ICE Will De Oper Orrespon perfect matches now or in the future. 





and t ne calls Write for free catalog. 


Illustrated is the two- 
section 1007 case — ideal 
for a desk companion. 
Sections can be stacked 


Bishop Was in Petersburg, Va. 





Oney | Bishop, new district sales n inager in the or placed end-to-end or 
‘ ‘ back-to-back. With 
» vest | Regna Cash Registers, I: prev iously receding, sliding or 
' . ae INDUSTRIES, INC See: NEW YORK "shoji"’ doors. 
1 the Regna line as dealer in Petersburg, Va. The aepeseon 8 6. ¢ manveacteame ce 
st rnished us gave the wrong impression 
Ln f ited in St. Petersbur Fla. (May YOU CAN’T AFFORD TO OVERLOOK BOOKCASE PROFITS... 


TRADITIONAL, CONTEMPORARY OR MODERN ... HALE HAS IT! 
toh EL ae CSOT SR ee OT POMEL EES TA RD 


ALL 


NEW offers 


VALUE 
VOLUME 


and 


VERSATILITY 
with 
the 


Executive swivel posture i Ld 
chair with tilting back. 


“LINE 
my) MODEL 1553 
n 1500 SERIES 


A complete line of chairs designed to fit every worker, every 
type of work. The new Cramer “V” series of matched steel 





chairs is engineered to last a lifetime, without expensive main 
tenance. Finger-tip adjustments. And all Cramer chairs have 
easy to replace seat and back covers choice of colors and 
fabrics. You're “backed by the best’ when you sell Cramer! 


Increase your volume with the new ““V” line. 


Write for details of the new “V” line steel chair. 





RAMER POSTURE CHAIR CO., INC., 625 Adams Street, Dept. OA-7, Kansas City 5, Kans 
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Another PROFIT BUILDER 


... for your Profit Building Smead Line 








Smead MFG. CO. 
HASTINGS. MINN: pee 
exporT DIV. 
VAN. — MAR. 











Tailored Filing 


to meet the needs of every customer 
When Hanging Folders best suit your customers’ needs then 


COMPARE and SELL them the advantages found 


in Smead’s Flex-I-Vision Hanging Folder Line 


COMPARE...The Tab Ful! one inch exposur 
All metal for permanence. Rigid—Always upright— Unbreak 
able. Angled for easy reading. Easier to attach, to remove 


COMPARE ...The Folder Folder top has tab 


position indicators for 1/3 and 1/5 position. Reverse the folder 


for front or back tabbing for 2” or 3” tabs. Securely bonded 


hangers to eliminate slippage on rods. 


COMPARE...The Hanging Follow-Up- 
Folder The sliding signals (Green and Red) are unique 


and positive reminders. 


COMPARE...The Hanging File Pocket 
Extra high cloth reinforced gussets which prevent contents 
from catching on drawers or trays 

Also Available—lInterior Folders, Frames, Colored Inserts 
Inserts for System Indexing 


Mr. Dealer ° 


and 


Write for a free sample of Smead’s 
"Hanging Folder and Tab. 
MANUFACTURING CO., Hastings, Minn. 

Chicago — Logan, Ohio — Los Angeles 
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Regionals 


Continued from Page 90 


offered a large, delightful swimming area which was the 
scene of some of the convention entertainment. A golf 
tournament was held at a nearby club. Prizes were 
warded at the banquet 


Governor Calkins performed his task well, assisted 
Dy a group Of active committees. 

Speakers were members of the NSOEA Troupe in- 
luding president, John Brain; general manager, 
Charles Mortensen; manager, Homer Lay; vice-president 
of manufacturers’ division, L. G. Morris; also John 
Christianson, Quality Park Envelope Co., the speaker 

the Rocky Mountain Travelers Club sales rally on 
the second forenoon. Excerpts from Mr. Brain's exciting 
talk on automation and the future were published in 
two Albuquerque newspapers. 

The subject discussed by Mr. Christianson was “The 


Art of Getting Money”, meaning salesmanship. Sales- 





AL BACHMAN, newly-elected governor, with 
Gene Calkins (right), retiring governor of the 
1 Otk trict NSOEA 





SALESMEN OF YEAR winners with plaques: Carl C. Thom 
ty Office Supply Co., Denver; Bruce A. Frye, Johns Office 
i pment, Fort ( ins, Colo.; John Daughaday, Out West 
& Staty. ‘ ( rado Springs, Colo 

Mr. Christianson said, are “made, not born. They 

h than average intelligence, a pride in 
plish t and a willingness to work hard. “In 

S$ Opiniotr iny salesmen have forgotten how to work 

cr have learned 
In th tion Al Bachman, Bachman's, Greeley, 
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Step Up Envelope Profits 
With Justrite Specialties 





Tamperproof Safety Fold Envelopes is one of the 
Justrite specialties which will help you fill all of 
your customers’ envelope needs . . . and open the 
doors to new accounts, too. 


These functional envelopes have multiple usage for 
banks, savings associations, and other businesses 
where bulky mail must be kept confidential. Tamper- 
proofs are available in flat and expansion styles 
and are furnished in a variety of sizes, from 414" x 
7/2" to 12” x 18”, to take care of all mailing re- 
quirements. 


Extra heavy gumming on the flaps insure positive 
sealing and rugged brown kraft stock enables valu- 
able contents to be handled with complete safety 
in the mails. And Tamperproofs can be obtained at 
the factory with or without your customer's imprint. 
Other popular envelope products in Justrite’s com- 
plete line include Currency Gift Envelopes, Self 
Service Envelopes, Bank By Mail systems, Florist 
Envelopes, First Class Mailers, Zenith Bank Pass 
Book Jackets, Bankers Kraft Envelopes, and many, 
many more. 


Write either Justrite factory for Price List 5-6 and for 
more information on these and other items in 
Justrite’s full line of standard and specialty envelope 
products. 


Two Modern JUSTRITE Factories 
NORTHERN STATES ENVELOPE CO. 
J us 300 East Fourth Street © Saint Paul 1, Minnesots 


JUSTRITE ENVELOPE MFG. CO.., INC. 
523 Stewart Avenue, SW . Atlanta, Georgia 
old for Resale Only 
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Hercules LETTER 
and LEGAL VAULT 


Designed for filing valuable per- 
sonal papers in hanging tabbed 
folders. One hour furnace tested. 
Key or combination lock. 








Hercules 


SAFE-T-VAULT 


Designed for compact maximum 
capacity. Combination lock or key 
lock. One hour furnace tested. Two 


cape ie 








Hercules 
WALL VAULT 


Designed for home or private 
office. Easy to install perma- 
nently. One hour furnace tested. 
Combination lock. 


Hercules 


CLOSET VAULT 


Designed to anchor on closet wall 
and rest on shelf. install-it- yourself. 
One hour furnace tested. Combi- 


nation lock. 
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Hercules 


CARD FILE 


Single drawer file for sofekeep- 
ing carded information. Half 
hour furnace tested. Key lock. 








Hercules 


HOME VAULT 


Designed especially for protecting 
insurance policies, bonds, jewels, 
etc. Holf hour furnace tested, Key 
lock. 


Ders of many kinds that 
theft and prying eyes? 


EL SAFE COMPANY 
TOLEDO 6, OHIO 


VAULTS, INSULATED FILES, 
TYPEWRITER STANDS 








Colo., moved up from lieutenant governor to governor 
ship. The new lieutenant governor ts Verne S. Peck, All 
State Office Supply Co., Salt Lake City. Don Stanfield, 
Stanfield’s, Cheyenne, continues as secretary 

The site selected for 1960 is the Hilton, now being 
erected in Denver 

Among important events at the convention were pres 
entations of plaques by President Brain to Mr. Calkins 
as governor and to Carvel McWilliams, president of 
the Rocky Mountain Travelers Club, is 
services performed during the past year Awards and 
checks also were presented by Dick Sheble, Lyon Metal 
Products Co., on behalf of the travelers, to three candi 


recognition of 


dates for the Dealer Salesman of the Year award. Thes« 





NEW OFFICERS of Rocky Mountain Travelers Club: Glen 
Barclay, treasurer; Russ Okerson, sergeant at arms; George 


White, secretary Jim Ellertson, second vice-president; Lloyd 


Bb. Johnson, president, and Jim Wooley, first vice-president 


finalists are Bruce A. Frye, John’s Office Supply Co., 
Fort Collins, Colo.; Carl C. Thom, Utility Office Supply 
Co., Denver; John Daughaday, Outwest Printing & 
Stationery Co., Colorado Springs. Mr. Frye was selected 
to enter the national contest, results to be announced at 


the NSOEA convention 





CARVEL MCWILLIAMS, president of 
the Rocky Mountain Travelers Club 


resides over sales rally. 


Annual meeting of the Rocky Mountain Travelers 
Club resulted in the election of Lloyd B. Johnson, Cas 
penter Paper Co., to succeed Carvel McWilliams of The 
Globe-Wernicke Co. Other officers are Jim Wooley, 
Parker Pen Co 


ufacturers’ representative, second vice-president; Glen 


first vice-president; Jim Ellertson, man 


Barclay, Carpenter Paper Co., treasurer; George White 
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from neighborhood shop to large cor poration— 


Burroughs adds breadth to your adding machine market 


you're out to corner a good share of the market on 
ding machine customers—then make the broad 
your business! With it, you can offer 
pects a perfect fit in both price and function. 
keyboard models, ten-key machines to 999,999,- 
including a new, competitively 
priced ten-key). Economical hand-operated or electric 
Lots of smart buys in a choice of 


} 
irroughs line 


99999 capacit 


casn registers. 
B nen 

mart coiors. 

‘ 


on the best merchandising support the 
offers—including national, in-store and 


ou can rely 


direct mail advertising. And to help you plug in on 

this pre-selling power, you'll have the personal 

marketing cooperation of a specially trained 

Burroughs representative. 

These are only the highlights of the advantages 

that accompany a Burroughs dealership. Get full 

details now. Write Dealer Sales Dept., Burroughs 

Corporation, Detroit 32, Michigan. 

P.S. Another profit-puller: Burroughs fast-selling M&V 
carbons, ribbons and other supplies—including revo- 
lutionary plastic-base NU-KOTE “‘carbon’’ paper. 


4 Burroughs adding machines and cash registers 


-INCINNATI, JUNE 21-24 


BOOTHS 31 and 32 


99 













pe 
AS aap he 


Don't break your back 
digging up buried information! 


vile de 


ice 


LOCATE YOUR RECORDS EASILY—No more fussing 
and fuming. With Pronto files your records are 
as active as your regular files. 


BEAUTIFUL APPEARANCE—Finish in attractive 
olive green to match your regular office files. eg 


STURDY CONSTRUCTION—Built of 275 Ib. tested 
corrugated fibre board... reinforced with steel | 
on the shell and the four corners of the drawers 

as well. 


SAVE FLOOR SPACE—Prontos are constructed to 
interlock into solid units and stack as high as 
the ceiling. 


PRONTO 
STORAGE FILES: 


Legal Size $4.55 


Letter Size $3.70 


Prices slightly higher 
in Texas, Colorado, 
West of the Rockies and 
outside the U.S.A. 


PRONTO FILE CORPORATION 
415 MADISON AVENUE, NEW YORK 17, N. Y. 


Check Size $2.50 
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manufacturers’ representative, secretary; Russ Okerson 
W. A. Sheaffer Pen Co., sergeant-at-arms 


Las Vegas Host to 14th 


Dealers and travelers of the 14th District NSOEA 
gathered in Las Vegas, Nev. for their annual convention 
May 18 and 19 at Desert Inn and Stardust Hotel. 

The governor of the district, Carl Grimes of Grimes 
Stassforth Co.., 
committees, put considerable time, effort and ideas into 


Los Angeles, assisted by several active 


advance work to make this convention a success. This 
well-laid groundwork, plus the glamorous attractions of 
Las Vegas, drew a substantial attendance 

The program was provided by the NSOEA Troupe of 
four—President John B. Brain, Jr., General Manager 
Charles Mortensen, Manager Homer Lay and Vice-presi 
dent L. G. Morris 

Luncheon speakers included General Robert Scott, 
author of ‘God Is My Co-Pilot’, and Bud Albright, di 
rector of the convention hall. 

Mr. Albright substituted for Rex Bell, lieutenant 








CARL GRIMES (left), retiring governor, congratulates 
Bert Henderson, new governor of District 14 NSOEA 


(Pacific Stationer Photo) 











GOLDEN STATI Traveler Club officers at Las Vegas 
Phil Van Culin, Willis Clark (with plaque), George Fre’ 
nd Stew Anderson. (Pacific Stationer Photo) 


governor of the state of Nevada, who had difficulties is 
plane connections. General Scott, himself a pilot, spoke 
on the necessity tor the government to step up its train 





ing of young men aviation. With humor interspersed 
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e Art 


Art Metal” 
offers you a 


Director’s 
room to 


e Security Conference Tabies 








iain Basement 


| Office 
= Equipment 


e Art Metal Modulars 








Metal 


Line! 


Today, Art Metal and its affiliates — 
with more than 200 types of office 
furniture and over 10,000 accessories 
— provide a complete line of office 
equipment, from one single source. 


With an Art Metal franchise, you 
e Security Nu-Trend Desks 7 7 
simplify inventories... round-out your 
lines and make purchasing and 


reordering easier for your customers. 


Write us today for the full details on 
+ = — the Art Metal franchise! 


The nation's leading 
designer and 
Ry Art Metal =: 
Five-Drawer Files cs ee metal office equipment 


ee 41 E. 42nd STREET, NEW YORK 17, N.Y. 


@aA.mM.C.CO. 
*and affiliates — 


* Security Steel Corp. 
¢ Wabash Filing Supplies, Inc 





‘A& TT-T-T-T-1-1-1- © Spartan Metal Corp. 











“beh -i-i-i-i-3- © Postindex Visible Record Equipment 


















































Brand Names That Brand YOU A Quality Dealer 











with hard facts, he delivered an address which held his 
audience in rapt attention. 

As in previous regional meetings, the question and 
answer periods conducted by Mr. Mortensen and Mr 
Lay drew enthusiastic audience participation. There was 


tl 





WILBUR CLARK trophy is held by the golf chairmen at 
Las Vegas—Ralph Alexander and Vic Hall. It was later 
presented to Bill Dennis, winner of ‘Tournament of 


Champions” at which each part: 
cap. (Pacific Stationer Photo) 


well-deserved interest in Mr. Brain's preview of busi 
ness tomorrow and the address by Mr. Morris on the 
selling of supply lines. 

Bert Henderson, hard-working lieutenant governor, 
was elected governor of the district for the ensu ng year 
It was announced that the 1960 meeting would be held 
in Santa Barbara, Calif. 


Eastern OMDA Regional 
Scheduled October 25-27 


The 1959 East Coast Regional Office Machine Deal 
ers Association has scheduled its annual convention Ox 


tober 25-27 at Grossinger’s New York resort, according 
to Edward Pfitzenmaier, president 


This will be the fourth such regional convention in 
the association's long history and members from New 
England, Philadelphia, Baltimore, Washington, Pitts 


burgh, New York State and Canada are expected to at 
tend. 
Such major topics as. ‘“Dealer-Manufacturer Rela 


tionships”, “Merchandising Store Fronts and Interiors 

“More Profits in Supplies’’ and “Diversification in th 
Office Equipment Industry’’ will be covered. Current 
and future office equipment trends will be discussed to 
provide members with a broad picture of th lustry 


and specifically how they can reap the most benefits in 
their everyday business affairs 


Huguley Becomes Firm President 


John E. Huguley, general manager and treasurer of 
Legerton & Co., Inc., Charleston, S.‘ 
president. He succeeds Felix E. Brockmann, » 
tired. 
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New Sales Aids Planning Publication 


To celebrate its 50th anniver- 
sary, the Elbe File & Binder Co., 
Inc., has published an 82-page, 
plastic-bound, binder and _ sales 
presentation planning aid, in 
limited edition 

Elbe Ss new publication has al- 
ready been heralded as an encyclo- 
pedia of loose-leaf and sales pres- 
entation products and planning. A 


great number of colleges and busi 





ness schools have requested class- 
room COpies 

Strictly a customer planning aid, 
this comprehensive report explains the purpose, use, and 
construction of various sales promotion tools. There are 
sections dealing with: 1. Sales proposals and presenta 
tion covers, product display kits, sample and style books 
advertising novelties, business gifts, merchandising aids 
2. 28 do’s and don'ts in loose-leaf planning; 3. A sel 
tor guide for 50 basic binders; 4. 21 popular cover de 
sign processes; 5. Explanation of binder mechanisms 
6. Selection guides for paper stocks, acetate and mylai 
sheet protectors, indexes; 7. 10 pages dealing solely 
with specific ideas for sales promotions used by leading 
firms 

This publication is available to all executives request 
ing a copy on their company letterhead. They are t 
send $.50 to defray cost of handling and shipping an 


ask ror book No R63 


Travelers Debate Woman in Ranks 


Members of the Me tropolitan Travelers Club debate 


at a recent meeting whether the club should admit 
female among its all-male ranks 

A strong resist developed when the member 
were confronted with an application for membership | 
a lady sales representative presently calling on the trad 
In response to a vote called by James T. Hurley, acting 
president from Oxford Filing Supply Co., I: a show 
of hands indicated that if such an application reached 
the membership committee, it would receive favorab 


( onside ration 


A less controversial topic discussed at the mec 
was the ‘Dealer of the Year’’ award. Chairman Walla 
W. Fisher, Orrice APPLIANCES, reported on the 1 

nd asked the members to turn in ad 


sponse so far 


ditional entries 


In other action, the group 

Discussed several sales and management training 
courses to be held the metropolitan area which th 
lub had been called on to support. All nbers wet 


very much in favor of participating ; 


Recognized the work being done by William Lower 
thal and his placement committee 

Discussed the NSOEA membership di and the 
upcoming regional meeting and the October East 


Commercial Stationery Show. 
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Cette BIG Debian Stoel... 


REPUBLIC BOOKSHELF UNITS 


Republic Bookshelf Units are a real deal in 
steel! And Republic has a “package plan” for 
dealer display that will build big sales and 
you. 

Republic’s full size, full width Bookshelf Unit 
; available in two height sizes, 84 and 90 inches, 


pronts fol! 


REPUBLIC STEEL 


BERGER DIVISION 


Canton 5, Ohio 
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with six shelves. First choice for offices, business 
libraries, schools. Republic’s Counter-High 
Bookshelf Unit is 42” high, 36” wide. 

Call your Republic representative, or write 
direct, for complete details on the special “pack- 
age deal”. Hurry, call or write today! 


REPUBLIC STEEL CORPORATION 
BERGER DIVISION «+ DEPT. C-7969 
1058 BELDEN AVENUE + CANTON 5, OHIO 


Please rush details and information about your 
big deal in steel — Repustic BooKsHEeLF SPECIAL 











Name Title “is 
Firm as : : mate 
Address = vases 
ee ___ Zone__ State Y aa 
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"Our real success in this business 


The gentleman we are quoting is Mr 
Melvin L. Levin, President of the Business 
Equipment Corporation, Boston, Massa- 
chusetts, one of the best-known and most 
successful office furniture dealers 


Mr. Levin goes on to say, “Most steel lines 
were available to us at the time. But, there 
was no question in our minds that Steelcase 
was the line for us. It’s a complete line of 
desks, chairs and filing cabinets, priced 


STEELCASE 





started when we became a Steelcase dealer!” 


right and styled to suit the most people in 
the most places. No dealer can do better 
than to tie in with Steelcase.” Steelcase 
Inc., Grand Rapids, Michigan. In Canada: 
Canadian Steelcase Co., Ltd., Don Mills, 


Ontario. 


mre id: am INTERESTED IN SUCCESS? 
Write for our complete line 
catalog and details of our 
= valuable franchise plan. 


IN © 
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Florida Firm Wins 
Top Pencil Week Prize 


First prize in the nationwide Pencil Week display and 
} 


nanaising ontest 


g conducted by the Lead Pencil 
Manufacturers Association has been won by the Ideal 
Office Equipment Inc., Clearwater, Fila., it was an- 

ed by Clyde T. Nissen, association executive vice- 


Di wer" nt. Pes 


| Week was originated in 1958 


Se Se a wb 





HERE’S A MERCHANDISING device used by Ideal Office 
I nt Ir ( rwater, Fla. which helped to 
first pr for t in the 1959 Pencil W 

\ mpetition held in the stor 


capture 
ek display 
itself. Ideal 
ng paper, colored pencils and other 

stants. The lad holding the sketch 





SK Oftice 


Supply, Kenosha, Wis 
1959 Pencil Week 


that ¢ ner 
a i pencil 


contest 
nsable at 


tries from stores all over the 


Co P r for the seven major awards were 
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NEWS 


from the Land of 
Lakes and Pines 









The Big Chief in charge of sales promotion called me 
in the other day and after chasing me around 
the desk a few times, he said, “Princess QP very 
nimble footed—now let's see if you are nimble 
witted as well. Look at this.” He showed me a beauti- 
ful fullback envelope the art department had made 
up for Farnham’s, a Twin City Quality Park dealer. 
"You like?” he asked. “I like,” | said. 


Farnham's really had a preblem—with eight depart- 
ments to feature it was not an easy task to design an 
envelope back to do the job. (We could call it a “back” 
breaking job but it didn't turn out that way.) The Big 
Chief was pleased with the finished job, Farnham's was 
pleased .. . even | was pleased (as if that mattered). 


Sending rather odd smelling smoke signals up (be- 
cause he lit the filter end by mistake) the Big Chief - 
smoked and said, “Now, Farnham's envelopes SELL 
for them and emphasize the fact that they, as 
dealers, are envelope specialists. They are using the 
FREE advertising space that's on everybody's envel- 
opes—the back side. All stationery dealers should 
do the same thing—vuse the FREE advertising space 
on the back of their business envelopes. It will sell for 
them and it will help them sell more envelopes. Get 
the idea?” | nodded. 


“So,” | said, “why don't we tell other dealers how 
Quality Park's art department can develop a fullback 
envelope design for them so the FREE space on the back 
of their envelopes will create positive action, sell 
MORE, and build prestige for them.” 


“Exactly,” said the Big Chief. “Quality Park Fullback 
Envelopes will do a great job for our dealers and for 
dealers’ customers . . . it's selling the sizzle instead of 
the steak, to borrow a phrase... it’s selling promotion 
instead of envelopes. Think of it . . . NINE people 
see the back side of every envelope mailed ovt— 
and most of the back sides are BLANK. Everybody 
should develop their back sides. Oh, | beg your pardon.” 


| blushed dutifully and started running again. After 
circling the desk twice and increasing my lead, | headed 
for the door. “Shall | tell other dealers to write us,” | 
asked, "about complete information about developing a 
fullback envelope design?” “Exactly,” he panted. 


So... drop me a line and I'll tell you what to do. 
Just write to... Princess QP 


So/d Through Dealers Only 


QUALITY PARK 
ENVELOPE Co. 


General Office & Factory, 2520 Como Ave., St. Paul 8, Minnesota 
Chicago Office & Warehouse, 564 W. Monroe St., Chicago 6, Illinois 
West Coast Office & Warehouse, 837 Traction Ave., Los Angeles 13, Calif. 

Dallas Office & Warehouse, 2150 Irving Bivd., Dallas, Texas 

















































Daalor Frendlohio, 


is perpetuated by Advanco’s 


“PROTECTED PROFITS FOR YOU" 


policy of selling through dealers only. 


* 







For constant Use. 


ADVAN , 
holds leas aa — PAPER HOLDER 
hole ce Tirmly. No holes +, nek 
olds poy go ving or ineartiogn gt — 
heets S apers,. 
COLOR. sheets. Samples on ra 
S: Red, Black, ang Gray. 25 Atay b 
ad -SSDoard 










For perm 
anent use AD 
pate Vv ‘ 
PRESSBOARD BINDER — 
to file away or store away 
Size 814” x 31°. Holes 
Punched to f 
Size ~—_ up to 1]” cone 
Quipped with 81” 
fastener, with Compress . 
COLORs. Red a 


*€d, Black, a 
Gray, 25 Point Pressboarg, 


ADVANCO’s BRISTOL. 
, ATO z GUIDES 
Onstructed for durability 


also Manufa 
Ctured 
25 Point Green Pressboard 


with Meta! Tabs. 






eee Scored Hinge 













st! 
Manufacturers of 
Manifold Books * Printed Stock 
Forms * Pressboord Guide ond 


WV | ' ; atalog and Price | 
Br 
Folders * Bristol and Pressboord 
—~ Guides * Suspend-O-Folder - 
‘ —= Collated Manila Folders - Filing 


Supplies * Punchless Paper Holder 


ADVANCO PRODUCTS Inc. 


76-05 Sist Avenue, Elmhurst 73 Long Island, New York 
Telephone ... Hickory 6-4848 


106 










Stationers, coll ) book stores, blueprinte rs irt suf f i\ 
stores and some chain and variety stores 


Noted in the 


stores ket { th if P nN il Week displays go oO” Tor periods 


turns was this significant fact: Most 


beyond a single week some up to eight wee ks 

Second place honors were won by the Brosk Off: 
Supply, Kenosha Ne 

Fis third-pla winners were: Horder Stationery 
Stores Inc., Chicago; American Printing Co., Galvestor 
Tex.; R-G Office Forms & Supplies, Gar Ind.: Es 
change Stationery Co Inc.. New York d H. § 
Crocker Co., Fresno, Calit 

First prize 1s all-expenses-paid cru to Nassau 
for two aboard the Incres Nassau luxury liner, S.S 
Nassau 

Second prize is a Longines-Wittnauer Cine-Twin com 
bination movie camera and projector. The five third 
place prizes are Montrose electronic wall clocks whicl 
run for two years on a flashlight battery 

In some instances, stores designated individuals to 1 
ceive the prizes. They were: Lisa Pendk Ideal Offi 
Equiy ment Inc.; Mrs. Earl Jornt, Brosk Off Supp 


E. G. Mantzel, American Printing Co.; A. G. Dext 
Exchange Stationery Co., Inc.; Maxine E. Pattee, R-G 
| 


Office Forms & Sut plies and Bruce V. Rogers, H. S 
( row ket ( ( 


Trimble Now with Ketchings 


Creation of a new department of advertising printing 
sales with Elliott Trimble as manager has been at 
nounced by Tom L. Ketchings, pres dent of the Ti 
L. Ketchings Co. of Natchez, Miss 
Trimble, a fort f ditor of The Natche Democrat 
med as editor of The Natchez Times and as 


has resigne 

sumed his duties with the Ketchings Co., one of th 

leading printers d stationers in the south, April 
Emphasis in th w department will | mn Original 
nd distinctive aj proaches in advertising stitutic 

ind their products and services 


Webster — 50 Years of Advertising 


ra) 
















OA-—7/59 

















Of 














—— . Ja 4 


z) 


} 


- 


Sensational New 
PRINT-O-SCREEN 


‘ 


W HEAVY-DUTY 
"role 0-MATIC 


the fe eature Patented ink pad permits silk- 4 
FH-5C Fold-O Mat now @ screen printing on any single i 
t a <9 y-duty FH SHD cylinder duplicating machine. 
size fo hine PLUS Machines may be » at high- 4 
SUPER. POWER "MOTOR for est speed. Extra-sharp copies 
arge production 100° everytime. Five different nylon | 
fully automatic with nveyor mesh layers provide perfect 
belt and receiving tray, port penetration and dispersal of { 
able work and table paste-type ink for electronic 
Folds 120 sheets per minute stencil work. Everlasting nylon 7 

popular folds nveys won't clog won't stiffen 

i stacks folded pieces lasts a lifetime i 






NEW 


WITH Revolutionary 
PRINT-O-PASTE INK 


FOR USE WITH 


PRINT-O-SCREEN 
All the flow characteristics of 
a fluid, in a semi-paste ink 


that “‘gelates’ to a paste on 
contact with the drum. Won't 
drip, won't separate, won't 
offset. Won't bleed through 
sheet. Delivers ebony-black 
press-like impressions. Saves 
time, work, money. May be 
used with closed, open or 


reservoir type cylinder. 








U4 ew 


PLASTI-PAKT INK 


Just 
enough ink to print 750 fully- 


Marvelous invention! 


typed post cerds is vacuum 
sealed in a throw-away plastic 


film pouch, for quick, clean 
inking without waste. New, 
faster-drying mimeo ink spe- 


cially compounded for postcard 
work. No mess, no fuss, no 
worry. Perfect copy every time. 


Other famous PRINT-O-MATIC productse a.2G Card Size Duplicator @ Impress Twin-Pakt Stencils 
for all makes of machines @ Impress Formula 27 Liquid Duplicating Ink @ Fully Automatic Models 5-A (Manual) 
and 6-A (Electric) Stencil Duplicating Machines @ Model FH-5C Fold-O-Matic Office Folding Machine @ Diagraphy. 


PRINT-O-MATIC CO., INC. 


724 W. Washington Blvd. 
Chicago 6 


ittateles 





TABLE LINE 


The new Wesco leg table line, 
in nine standard sizes, combines 

the ultimate in styling and 
quality at prices so modest 

they are a must for every 
office need—sorting, mailing, 
interviewing, addressograph- 
ing and typing. 













SHIPPED KNOCKED DOWN 








Effecting huge savings on 
freight and storage space, 
Wesco tables are assembled 
on the job in minutes 


without tools. 


Available in all Wesco standard colors 


ESTeRM MIG Co 





4URORA iit 
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Aurora, 


Illinois 


Qutroductag, the Yew ATs t 


ry “i opr FS id “ Ber we . 


WESCD WESTERN MANUFACTURING COMPANY 


ae : 















Sock Me 
015 
ale 
#017 
aie 
219 
4020 
402) 
072 
4023 


Add SMa Lemon: CD te Model Number When 
Center Orewer « Oewred on Lag ‘abies 


DESC mPTION Top Sue 
leg Tobie walt 
leg Table 36224 
Leg Tobie 47200 
Leg Toble 46°19 
leg Table 55530" 
Leg Tobie ow 
leg Tobie owe 
leg Table ae a 

Tobe Te 





SQUARE EOGE LINOLEUM Tors 



















Fuu MOLDED UNOLEUM TOPS 











heck Mo +~=SCDESCRPTION ‘es See 
OIF Leg Table 47 WW 
vole leg Teble eo. 
3019 = Lag Tobie 5s" 
3020 leg Table o..0 
302! leg Tobie onde 
3022s Lag Tobie 17s 
3023 —s Leg Tobe _ Iw 














Add SMe Loner CD te Madel Number When 
Conte, Orewer & Dewred on leg lobes 
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MAGAZINE RACK 
(Small Size Available) 






PORTABLE 
BOOKCASE 







J 
TUCK-A-WAY 
TYPEWRITER 
DESK 


ALL-PURPOSE DUPLICATING TRUCK 
MACHINE STAND AND 
STORAGE CABINET 





a 

+ 

PORTABLE 
LECTERN 


TABLE MODEL 
LECTERN 


\ 





SPEAKERS STAND 

















r SINCE 1905 t 
MANUFACTURING COMPANY 
212 Ontario $t. S.E., Minneapolis 14, Minnesota { 
[) I am interested. Please send me full distributor infor- 
mation along with samples of sales promotion aids } 
4 NAME z TITLE 7 
i COMPANY m . i 
I ADDRESS. | 
City — 
hem cs cee ee ee ee ee ee ee ee ee ed 










Eberhard Faber Surveys 
Our 49th State 


A couple of west coast Eberhard Faber: 


pros} ectors 
went to dig for gold Alaska with sharpened pencils 
rather than a pick and shovel. 

The mission of the two " prospectors west coast 
district sales manager W. G. (Bill) O'Connor, and the 
Seattle Sales representative, Arnold Brakke, was to de 
termine if business there justified the introduction of a 
new sales territory with its own distinct marketing 
methods. 

The pair visited key markets in Alaska-—Fairbanks 


Anchorage, Ketchikan, Juneau and noted many ev! 


flecting 


dences of business and industrial activity 


stepped up pace of output in offices. 






‘ 


—~——.. 


PENCIL PUSHERS STAKE CLAIM! 


They returned with a report that detailed a small 


commercial boom based on such projects as an extensive 


road-building program, public improvements all along 
the line, new hotels and motels springing up all overs 
the landscape and substantially increase tourist travel 
All of this increased economic activity is having 
marked influence on the number of new offices being 
established,”’ said O'Connor. “The new state is seething 
with inward business activity. Alaska bids well t 
become one of the important new areas of the offic 
supply business. “We were very impressed with the 


number of new store fronts going up in the stationery 


field. There are any number of new stores, and many of 


the older quarters are undergoing modernization 
Among the d ilers visited by O'Connor nd Brakk 
were the Yukon Office Supply Co. in Fairbanks and An 
chorage - Fairbanks Office Supply Co. and Adams Oftice 
Supply, Fairbanks; Lind Printing and Supply Co., th 
Elliot Company, Ketchikan; Capitol Office Supply Co 
A. B. Burford and Miner Publishing ¢ Jun 
Snyder's and Alas! Commercial Stationery Co., An 


4 horage 


Jack Branning Promoted 


Jack Branning, who has been with The Off 
Co., Vicksburg, Miss., since 1955, has been promoted 


; 


Supply | 


Ah} 








CO assistant mana 
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Patents 





(Copies of patents can be obtained from the Commis- 
sioner of Patents, Washington, D. C., for 25 cents each. 
Stamps and personal checks are not accepted.) 


Granted May 5, !1959 


884 636. Hand Operated Staplers. Morris Abr t Neck, N. Y,, 
v Brooklyn, N. Y 
884,778. File Cabinet cena Lock. John Rochester 


reenle n Rochester 
. es Y) 


884,851. Record Material Priming and Feeding Mechanism for Cash 


Re ¢ arold R yton, ana 

Oh assignor t The National Cash 

4,857. Record Material Feeding and Printing Equipment for Cash Registers 

‘ bennns and Frank R W yton Ohic 
84.900. Writing instrument. Robert E. Boyde } Richard E. Eab 

nan Oaks 

e-half + f . Pen Corp 

r ft Ba Per Cor New York N y 

85,052. Dev Locate a Typewriter Carriage at Multi-Incremental 
Feed Station Too roe Hartford Cann } ; derwo 


Granted May !2, 1959 


4. Cab Hing 
24, 039 Loose eaf Binder 
386,040. Filing Separator with Classification Card Holding Means 
86.045. Coin S$ and Counting Machine. N 2 wn anc 
386 158. Mechanism for Power-Operated 


Varying the Stroke of the Key f 


assignors to Alderwerke vorm. Heinrich Klieyer Aktiengeselischaft, Frankfurt am 
Main, Germany 

2,886,160. Carriage Moving Apparatus for Typewriters. Erik Frey, Chicago, I'l. 

2,886,161. Card Holding Attachment for a Typewriter or like Printing 
Machine. Frederick C. Wendt, assignor to Royal McBee 
Corp., Port Chester, N. Y 

2,886,237. Shock Absorbing Selection Mechanism for a Calculating Machine. 
Harold J. Chall, San Leandro, Calif., assignor to Friden, Inc 

2,886,238. Short-Cut Multiplying Mechanism. Gilman Plunkett, San Leandro, 
Calif., assignor to Friden, Inc 

2,886,392. Safe Cabinet Locking Device. Raymond | 


Va. 


Farmington, Conn 


Stegmaier, Arlington, 


\ 


Granted May 19, 1959 


2,886,841. Device for Cleaning Typewriter Type. Johr 
- we 

2,887,115. Card Tray. Allison R. Ruddell and Rudolph H. Wilmer, Youngs- 
tow Ohio, assignors to The General Fireproofing Co., Youngstown, Ohio 

2,887,206. Vertical Spacing Device for Typewriters or the Like. Louis F 
Niagara 


D. Wilcox, Syracuse, 


Hagema Lewiston, N. Y assigqnor to Moore Business Forms, Inc 


Falls, N. Y 

2,887,207. Feed-in Mechanism or Attachment for Bookkeeping, Calculating 
and like Machines. Heinz Schmidt and Horst Fischer, Frankfurt am Main, Ger- 
Stiegier, Hausser & Co Stuttgart, 


any assianors to Taylorix Organisation 


2,887,208. Sheet Feeding Attachment for Typewriters. Judson S. Cross, 
amore, | 

2,887,352. Card Tray. Allison R. Ruddell and Rudolph H. Wilmer 
wn, OF ngstown, Ohio 
2,887,552. Punched Card Resistance Matrix Function Generator. Howard E 
and William F. Weber, Huntington, N. Y Sperry 


Instrument Co. Division. Lona Island ty, N. Y 


c 
Youngs- 
assignors to The General Fireproofing Cc You 
stia, Fiushing assignors to 


Rand rt Ford 


Granted May 26, 1959 


2,887,965. Security File. Harvey L. Henke! and Roiand Biauvelt, Hamilton, 
oh assignors to Herring-Hal!-Marvin Safe Co., Hamilton, Ohic 
2,888,200. Circuitry for Performing Square Root. Er Weiss xs Angeles 
Cash Reaister Co 


anor by mesne assignments to Natior a 


2,888,306. Desk with Rotary Chart Magazine. Lura A. Sease and 


hns Ontario, Calif 


Dorothy J 


Advi ane ed Styling 


> 
Point o1 


Exposed wood 





No. 1510 
Executive 
Swivel 

Chair 


Construction Features 


e A rved par steam bent from solid 
e All foam ib ipholstery ; 
e Flexibase webbing in seats and backs ' 
, r 
¢ Solid brass scuff plates and ferrules | 
tinge: cuchioned d 

Tilting, cu giides | No. 1611-8 
e Trim hardware yrass or chrome | 

f s} 
e Wall-saving back posts on arm chait 


With graceful sweeping curves and clean, 
simple lines Boling has created a 
contemporary design 
ofhice. Decorator colors can be mixed 
matched in combinations of top grain 
Naugahyde with Gros 
fabrics. All metal trim is 
brass or chrome 


leather or Elastic 
I rilok 
available in either 
iti 


._.A BOLING TRADITION 


that befits any modern 


finish. 
Walnut finish 


One of the most 
unique and 
practical 
features ever 
incorporated 
into a Boling 
chair is 
introduced in é 
the No. 1511-S 
A sliding seat—similar to those on commercial 
airlines—allows the occupant to increase the 
sitting depth of the chair (up to 4”) to the 
desired and most comfortable position The seat—smoothly 
and silentlhy—adjusts itself, automatically, as the occupant 
shifts his weight. See it and try it—and you will agree that 
this is a new high in deep down, solid comfort for office 
chairs! 





Airline 
“ Arm Chair 


! 
| 
! 
| 
No. 1511 
! 
| 
| 
| 
| 


BOLING CHAIR COMPANY 


SILER CITY 


OA=—7 /59 


NORTH CAROLINA 
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COMFORT. ee 


Make your own choice — but, 
whether it's an all steel seat 

(No. 101) — a contour molded 
plywood seat (No. 102) — or a 
luxurious, foam rubber cushioned, 
upholstered seat (No. 103) you 
are sure of the best in portable 
seating comfort. 


DURABILITY... 


Man-handle this chair all you like. 
Rack it — bang it — jump on 

it! You've never tested one sturdier, 
more durable, or one so ready 

to withstand most any abuse you 
give it. Strong, tubular steel 
frames reinforced at seat pivot 
points, tubular leg braces, carbon 
steel pivot rods and frame 
strengtheners, and extra large 
hinge rivets are structural features 
that assure you the strongest, 
most durable folding chair ever! 


Here’s full size seating comfort that 
requires relative small floor area. 
Adding to comfort, the form-fitting 
backrest is a full 84%” deep! 







incomparable Krueger 
. Series 100 
steel folding chairs! 





Series 100 Chairs are wall 
savers, too. When open, 
backrests do not touch 
wall to mar or scuff it. Chairs 
are handsomely finished 
with durable synthetic 
urea baked-on enamel in 

a choice of Beige, Mist 
Green, Carib Blue or 


Chair No. 101 Azure Grey. 

















Vow! raster ARM CHAIR 
Tubular folding chair as above 
Complete range of trucks has a hardwood tablet arm 
for horizontal or vertical rigidly mounted 

storage of chairs and on a tubular mS 
tables. Demountable steel support cau 
ends — Regular and which automat- Pe Ses 
under-stage models. ically raises or 


lowers the arm when 
a . chair is open or closed. 


CHAIR TRUCKS 








tS ° 
\ White Tablet arm folds flat to 
Lee chair for storage. 
{ —for latest Entire unit is sound dl 
} catalog and sturdy and folding a 
describing mechanism safely 
complete designed to safeguard ’ 
line. from injury. / 








KRUEGE 


METAL PRODUCTS @ GREEN BAY @ WISCONSIN 









Ad Clinic 


by JACK BEDFORD 





advertising consultant 


Seven Steps to 
Direct Mail Savings 


Problem: An office appliance dealer asks: “My ad 
vertising costs have been increasing along with all 
others costs of operating my office equipment busi- 
ness. I have been using direct mail advertising for my 
business and I wonder if you can tell me some ways to 


reduce my direct mail advertising expense ? 


SOLUTION: Your direct mail advertising dollars 
can do double-duty ..... or drip down the drain. It 
all depends. Here are seven ways you can save money 


on your direct mail advertising: 
1. USE CURRENT MAILING LIST 


When your mailing list is not correct, you can lose 
money in these ways 

1. Advertising goes to the dead letter office 

2. Extra cost for forwarding or returning your ad 
vertising 

3. Customers lost because incorrect names are not 

complimentary. 

i. Mail delayed while the address is corrected and 

forwarded 

You will save money when your mailing list meas 
ures up on these points: 

1. Every name should be complete first two in! 

tials or first name of customers 

2. Title should be correct—Mrs. or Miss, Dr. et 

3. Spelling of names should be correct—check to 

be sure 

4. Address must be right—check on street, avenue, 

road or boulevard. 

5. Zone number (if any) speeds mail delivery and 

completes address. 

When your mailing list of prospects and customers 
measures up on these five points, you will eliminate a 
great deal of waste. You will not be sending your 
direct mail dollars to the dead letter office 


?, KEEP YOUR LIST CORRECT 


Advertising experts estimate that a mailing list that 
is 100% correct today will be only 97° correct in 
thirty days. People move, die, get married or di- 
vorced, change names, develop new interests or satisfy 
old wants. 

Here are the most effective methods you can use 
to keep your mailing list up-to-date: 

Form 3547: The post office will help you keep your 
mailing list correct at a nominal cost. On third-class 
mail, you can request that Form 3547 be returned cor- 
recting the address used in error. Cost for this is 
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C-23 Heavy Duty Dispenser M-92 Definite Length Dispenser 


&:. 


S-64 Manual Edger 





M-94 Detinite Length Dispenser C-12 Double-Coated Tape Applier 





>- 6) | 
t a 
* ~/ Lf o 
4 M-73 Bracket Dispenser C-20 Deluxe Desk Dispenser 


SCOTCH BRAND lape Dispensers 


P.S. Write me for free materials and tips for selling ““SCOTCH’”” BRAND Dispensers. 








NANCY, CAO-79, 3M COMPANY, St. Paul 6, Minn. 
rs Ls wins ro Please send free materials and tips for selling ““ScotcH"’ BRAND Dispensers. 
PEE. 60 sk dvenvceeseesenetsesseeuneneea oneu wee saceeneee ; 
Miynesora € 
Minne AND 3M ) COMPANY........ TTTrTrT rr Ti. YT. eh eT Perr TTe e ee 
TMAnvracturine company Anperes._.. pO 2 Sel : 2 a 
WHERE RESEARCH IS THE KEY TO TOMORROW oer Pe te ZONE...... BUNGR. 6c ccéctcccnda 
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PROFIT 
me from “the touch 


of perfection” 


CARTER’S 


new 
GOLDEN ARROW 


& Typewriter Carbon 


CRISP! A sheet of New Golden Arrow 
Carbon gives copy after copy with that 
distinguished engraved look 

CLEAN! No carbon “rub-off from 
copies. 

WEAR! Gives much more wear than 
ordinary carbons 

VERSATILE! A single weight and 
finish handles many different jobs on any 
typewriter 


oP, You’ll profit three times — easy 


inventory, high margin sales, re- 
peat sales (from those who demand 
the very best). 





TyYeawrniter caneor 


So ask your Carter's representative 
about New Golden Arrow Carbon... 
It’s made in Pencil and 


Ball Penstyle, 
too! 


@THE CARTER’S INK COMPANY, CAMBRIDGE 42, MASSACHUSETTS 








only Sc per name corrected—no charge for names and 
addresses that are right when you make your ad- 
vertising mailing 

There are several ways you can state the request for 
Form 3547 on your mailing piece. The choice of 
words will depend on whether you want the advertis- 
ing returned, forwarded or discarded. Check with 
your local postmaster for the best wording for your 
request to accomplish your results and to eliminate di- 
rect mail advertising waste. 

Post Office Checking: You can have the post office 
check your mailing list before you send out any ad- 
vertising. Or, you can use this checking for names and 
addresses that you cannot verify with other printed 
directories such as telephone or city directories 

Requirements for this type of checking of mailing 
lists are: 

1. Use cards similar in size to government post 
cards. 

Only one name and address listed on each card 

3. Show the name and address on the lower right 

hand corner of the card. 

i. Submit a minimum of 20 names for checking at 

one time 

When the names and addresses submitted have 
been checked and corrected, the post office will return 
the cards with the changes noted. Cost for this is five 
cents per name checked (not just tor the names re 
quiring corrections). A minimum of twenty cards 
must be submitted or there is a minimum charge of 


one dollar 
3. USE BEST POSTAGE RATE 


The least expensive postage rate is not necessarily 
the best. However, there are some ways you can r 
duce your postage expense and Save money on your 
direct mail advertising 

As you know, the first-class letter rate is four cents 
per ounce. This has priority for delivery and is for 
warded at no extra cost for you or the addressee 

Third-class mail will reduce your postage bill at least 
25° because it is delivered for three cents. Ge nerally f 
is delivered on days when the mail load is light and 
thus does not have as much competition for your cus 


tomer’s attention in his daily mail 
i. TRY BULK RATES FOR MORE SAVINGS 


When you make mailings of at least O advertis 
ments at one time, you will save extra money with 
bulk mailing permit. To qualify for this lower bull 


mailing rate (21/< piece), you need t 
1. Buy a bulk mailing permit. (Cost of this permit 


is $20.00 per year from January 1 to December 


31) 

2. Mail at least 200 identical pieces each_ time 
(There is no maximum number each time or 
during a year with one permit. ) 

3. Separate mail by states and cities. (Some local 


postmasters ask for and appreciate separation by 


local routes or Zones. ) 
You will have to& mail at least 4,000 advertisements 
during a year-at the third-class bulk rate to break even 


on your permit fee’ of $20.00. Mailings over this mini 


OA-—7 /59 

















The only major improvement 
in filing cabinets 
in years and years! 





TRANSMISSION SUSPENSION 


by PEERLESS 


Look « osely at the full-load ball bearing pic- 
tured above (top right Look even more 
closely at the cluster of ball bearings illustrated 
above iower left 


That’s the new TRANSMISSION SUS- 
PENSION by PEERLESS. In all, this brand 


new suspension incorporates 14 ball bearings 
The result, in terms of performance, is full, 
progressive suspension ...smooth operation 
every inch of the way ...no drag on the last 
two or three inches. 


Our 25 th Year 
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Best yet, the file drawer extends to more than 
one full inch beyond the face of the cabinet. 

Be sure to ask for the new literature (Form 
No. 143) that gives you all the facts about the 
only major improvement in filing cabinets in 
years. 

Progressive Suspension is only one of the 
many new features of the completely new 5900 
Series by Peerless. Write for complete details 
today. 


PEERLESS 


STEEL EQUIPMENT CO. 


6600 Hasbrook Ave., Philadeliphice 11, Po 


NEW YORK CHICAGO HOUSTON LOS ANGELES 











Your mum save you one halt cent per advertisement mailed 4 


Dependable index to your customers P 
to 5. USE PRINTED PERMIT ON ENVELOPE C 
27 When you hold a bulk mailing permit, you cal , 


Save time and money on your direct mail advertising 


CUS | OMER A permit number is assigned to you by the post offi 
You have this number printed on the cards or envelopes S 


you plan to use in your direct mail advertising c 


SATISFAE TION You can have one thousand, ten thousand or a ‘ 
million envelopes or irds printed at one time with this 


permit number on them. If printed at the same 


you print your return address on the envelope, ther 
is no extra charge by th printer 


You do not h 1 large investment in postag 


stamps with the printed permit Then, too, you sa\ 
time and money by not needing to altix th stamps t | 


each mailing 


\ /// 
ele / 6. USE PRINTED ADDRESSES 
///, yj Addressing direct ail advertising ta 
Wj Y i] osts f 2 Wh you re a maul f 4 
y / Wal 2 . os | i the mechanical 

















Mi/ / 
PeEaGe maex dressing 1 your costs 
When you are making mailings to rural st 
i EX A (some oftice appliance dealers find this profitable, t 
you can print the iddress on the mailing ( For 
nstance, you print the mailing address at the same t 
Quality-produced, you print your | t number and return address. Th 
economy-priced eads: ““Boxholder, Rural Route, Your City and Stat 
... with City mailings can utilize the ‘occupant’ mailing 
guaranteed dress. (Some office ipl liance dealers hay ilso four 
uniformity of occupant advertising effective for portabie ty] 
size and ruling. writers, for instance.) You can save considerabl 
n addressing mail with part of the address printed. | 
én instance, you print your envelope like this 
* Lint-free 100% Occupant 
sulphite stock. (write in street address here) 
* Ideal for addressing Vour civ. Vor cote 
machine use. 
*% Sizes 3” x 5”—4" x 6”—5" x 8”. USE GOVERNMENT POSTCARDS 
*% Colors: White, Buff, Salmon, Green, Blue. Some direct mail advertisers have found government 
Cherry, Canary. post cards valuable in controlling direct mail advertising 
*% Also available in 50% rag content stock. osts. With these you have no card stock to buy, only 
" the printing cost. Also, you do not have to affix stamps 
to each piece of mail. You can have your printer buy 
NEW SALES-STIMULATING FILING SUPPLIES large sheets of post cards for printing. This will say 


and GUMMED SPECIALTIES from SUPERDEX — ¢” ‘hs sumer of timc the printing prs needs to 
I ca ee p ed at one time and 


. ) c ever: card 
Quality products economically-priced for because several cplaes 


customer satisfaction and BETTER PROFITS then cut when printed 

% PRESSBOARD FOLDERS If you use direct mail advertising in your off! 

Heavy-duty cloth-hinged bottom. With or without metal tabs : t | ; as 1 - i ; " that | 
x PRINTED FILE FOLDERS equipment Dusin¢ ss, you will find some ways here a 

A-Z (25 to set). Durable, combination folder-index will he Ip you make your advertising dollars do doub] ‘ 
*% FILING JACKETS duty instead of helping make up the postal d 

Closed sides for safer storage of tax records, bills, etc ; I 
* ““W"' 1” EXPANSION FILE FOLDERS ; 

Holds more, bulkier papers without sagging ° 
 FANFOLD LABELS Braden Now in Fort Lauderdale ; 

For file folders, etc. Economical, easy to handle al \ ie ‘ 
ee ADDRESSING LABELS Braden Manutactur ng Co. 1s now com} 1eteiy moves ) 

Perforated, gummed 81/2" x 11” sheets. 24 or 33 to sheet trom Lansing, Mich to a new modern plant in Fort 


Lauderdale, Fla.. P. O. Box 4215, where the latest 


FREE SAMPLES 
AND THE WARSHAW equipment has been installed. states President Max 
INFORMATION 3 Brads With this new plant < d quipment, he asserts 
FROM MANUFACTURING CO., INC. raden 1 th nt and equipt ea 


we can better serv our 5,000 office SUPT ly dealers 
One of America’s largest manufacturers 
of file folders and allied products. All orders are 


1 MAIN STREET, BROOKLYN 1, N.Y. | Lansing. 





with the very best in modern signs and installations 
to be sent to Fort Lauderdale instead of 


114 OA-7/59 




















SALES KEYS TO MANY DOORS These Harter side chairs will 


open up many areas of profitable sales for you in cafeterias, libraries, waiting rooms, professional offices, conference 
rooms and general offices. They’re built to last. You won’t be bothered by “Fix-it” calls that eat up profits. These 
chairs are formed and welded into one sturdy piece from .050 steel; not the lighter .035 that is commonly used in 
side chairs. When you examine these chairs you see, feel and hear the difference! They’re available with foam rubber 
cushions at small extra cost. These fine, economical chairs with their colorful, durable finishes and upholsteries 
emphasize the value of a Harter dealer franchise. Interested? Drop us a line. 
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MODEL 18 SIDE CHAIR. Here's the same basic 


design in an all-metal chair. It is in demand where soiling 


WALL 
SAVER } 
Model 20 without stretchers Model 201 with stretchers a DESIGN* 
| *K 


and extra hard use are encountered. Refinery offices, 


mill offices and service stations are typical of the extra 





sales opportunities for the Model 18. Steel seat 
is formed to fit. Also available as Model 181 


On all these side chairs, the back legs sweep grace- 
fully to the rear and contact baseboard before 
chairbacks can mark walls. 


i 
HARTER 


STEEL CHAIRS 


HARTER CORPORATION 
725 Prairie St., Sturgis, Michigan 


with leg stretchers. Both models may 





be ordered with upholstered seats. 
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A new, competitive Litho- 
gy Snap-A-Part list 
or 36 sizes of custom 
printed forms 





Se ee 


Here's a new and better 
Standard Snap-A-Part list; 
12 sizes up to 8 parts at 
economical prices 


to sell 






ds 
* Fees set 
Be PRERes as Today's best Garage Re- 
nee pair Order list for 6 Stand- 
ee ween ee 







ard styles, competitively 
priced on bond and N.C.R. 


papers 






Standard or Custom Meter 
Tickets are easily sold from 
the Hano Standard Meter 
Ticket list 


for profits in '59 


Make your business form profits the easy way in 
°59. Be sure you have and use these four new 
Hano Snap-A-Part Price lists. Remember, Hano 
always has the right form at the right price at the 
right time. 


COMPANY, INC. 


MANIFOLD PRINTERS SINCE 1888 


General and Sales Offices: Warehouse and Branch Plant 
HOLYOKE, MASSACHUSETTS MT. OLIVE, ILLINOIS 


Appointments 








Representative in New England States 


David H. Kennedy has been ap- 
pointed by the Stein Bros. Manu- 
facturing Co. of Chicago to repre- 
sent the company throughout the 
New England states. Kennedy is a 
native of the area and son of Jack 
Kennedy, vice-president in charge 
of sales for the Trussell Manu- 
facturing Co 





David Kennedy 


C&D Shifts Sales Representatives 


Jack Spitzlei, who joined the 
sales force of the Cushman & 
Denison Manufacturing Co. in 
June of 1957, will now represent 
the company in the territory in- 
cluding uptown New York City, 
northern New Jersey and Long 
Island. He will replace Nicholas 
Tarrant who previously had the 
territory and has moved to the 5th 
district where he will assist 


William Wintrich. 





Jack Spitzlei 


Manager of G-W Coast Warehouse 


Harry (Bud) Leisure has been 
appointed manager of the west 
coast warehouse of the Globe- 
Wernicke Co. These warehousing 
facilities, currently located at 
Emeryville, Calif., will soon be 
moved to larger quarters in Oak 
land. Leisure, who has been with 
the company for 26 years, was ap- 
pointe d a foreman at the age of 20. 
the youngest in the G-W 77-year 


history 





Harry Leisure 


Y&E General Sales Manager 


Richard E. Contryman has been 
pointed general sales manager 
for Yawman & Erbe Manufactur 
ing Co., Inc. Already a vice-presi- 
dent, Contryman will now be 


responsible for the sales functions 


of all company’s subsidiaries. Since 
he joined the company 24 years 
igo, Contryman has worked in 


Various cCapacties in the sales de- 
partment, of which the last eight 
years have included managerial 


resp ynsibilities 


R 





E. Contryman 
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office accessories 


of beautiful 
spun aluminum 













No. 1500 
Nobility 


\f Costumer 
‘ 

No. 408 q) 

Statesman 

Costumer 

~ A 


N 


‘ 


No. 17-C 














~~, 


- Ss 
N 
all \ 


” 





a 

No. 190 
WGR 

Bel Air W 

Garment Rack 


or 


No. 75-S 
Modurn 
No. 60-S Sand Urn 
Smoking 
Stand 











No. 56-8 
Regal Sand Urn 





S 






THE RIGHT CHAIR AT THE RIGHT 
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Monarch 
Costumer 














When you sell the VALCO line you can 
be sure there won't be complaints and 
returns . . . or calls from irritated cus- 
tomers to “please come fix the darn 
thing!” VALCO accessories are lifetime! 
They’re built to last forever. 


| 


No. 25 
Torchier 




















Write today for the com- 
plete folder that contains 
all specifications and price 
data of the complete VALCO 


AVAILABLE 
AT NO COST 


> Line. It’s designed to fit a / 
stondard file and includes 
separate reproductions of - 
each item. 
LIFETIME iG 
a 


OFFICE ACCESSOR 


VALCO COMPANY e« 1311 ANN AVE. « ST. LOUIS 4, MO. 


PRICE 





—= 


LOOKS GOOD 
FROM ANY ANGLE... 


JASPER CHAIR 
COMPANY’S 


~ Award Group 
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VICTORY 


TRUNK TYPE-METAL STITCHED 


FIBRE BOARD 
TRANSFER STORAGE CASE 

















This popular case with its out- 
standing serviceability and 
convenience guarantees vol- 
ume business at highly com- 
petitive prices. More than 25 
years of use all over the 
nation have proven that cust- 
omers are completely satisfied with the Victory line. The time you spend on an ini- 
tial selling will result in repeat orders year in year out. 
The simple reason for this success of Victory, besides 
the “right” price . . the unique construction features, 
including the exclusive strengthening insert, and the 
| safe economical record storage at a minimum of 
| cost, compared with any other method. It is easy 
———_— to sell Victory, still easier to get repeat orders. 
Be sure you can profit by having these time-tested 

il Weis products in stock. 


Victory cases are made of strong corrugated 
fibre board. Entirely metal stitched at factory 
. . can’t come apart. Smooth top and bottom, 
slides easily. One-piece cover extends clear 






across. Easily accessible, no obstruction flaps to hold beik: Only 
one fastener, on the side. No tools or gummed tapes required, 
set up in a few seconds. Made in thirteen sizes. Victory cases 
are particularly popular in warm climates where roaches get 


fat on the gummed tapes used on other makes. 


MONROE, MICHIGAN 
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Appointments —_ — 
New Ad Man for Venus 


Thomas J. Evans, who has nine 
years experience in the advertising 
d promotion field, has been 
ed assistant advertising man- 

rer of the Venus Pen & Pencil 
Corp. Leonard A. Hehner, adver- 
tising manager, says the appoint- 
ment was made necessary by the 
ased promotional activities 


' 
tne 





d for the company’s many 


rodaucts 


Vollink Given Additional Duties 
Russell M. Vollink has been 





i ‘ administrative assistant to 
P. G. Williams, Jr neral sales 
iger of the Bulman Corp. In 
idition to his duties as product 
Vollink will assume thes« 
sponsibilities as part of the 
mpany's progran x] anding 
al distribution. He has been 
th the company si 1945 when 
R. M. Vollink was discharged from the Army 
Air For 


Steelcase Names Accounts Manager 


The mas A Roache nas f en ap 


d nat onal accounts manager 
Steelcase Inc., Grand Rapids 
Mich. He comes to the company 
th three years experience as a 


rmneer in the Detroit branch 
the E. F. Hauserman Co 


three years work in sales train- 





g as a certified instructor for the 
r. A. Roache Dale Carnegie sales course 


Marchant Manager in Chicago 
William A. Faour has been ap- 


pointed sales manager of the Chi- 
ago division, Marchant Calculators 
Division of Smith-Corona Mar- 
hant, Inc. The Chicago division is 
one of the largest in the company’s 


national sales organization. Faour 





was advanced from the position of 
] X 


iger of the Houston district, 
W. A. Faour = 


h he has headed sit 1956 


Atlanta Firm Moves to New Quarters 


Atlanta Off Machines. Inc., formerly located in 
Kimball H n Atlanta, Ga., has opened for busi- 
at 310 Peachtree St., N.I 
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Executive Posture Chair 


FOR SMART GOOD LOOKS .. . FOR 





UTMOST COMFORT... SELL CHAIRS WITH 


Seng Action Controls 


FFICES new and old 

are being styled up 
to meet today’s exacting 
requirements. And work- 
ers, from top executives 
to stenographers, have 
learned that office chairs 
are the most important 
ones in their lives from 
the standpoint of com- 
fort and firm support. 


You can meet both 
needs, build good will 
and step up sales by rec- 
ommending Seng Action 

o Controls, They suit any 

Danish Modern style; they offer the sup- 

Office Chair port and comfort that re- 

duce fatigue and increase 

efficiency. Basic models include the Syncro-Tilt for 

executive posture chairs. Style P for secretarial 

posture chairs, Styles V and G for regular tilting 
chairs with or without arms. 


Seng advanced engineering and design include 
such features as life-time Nylon bushings and 
bearings, easy-to-adjust height and tension con- 
trols. Seng workmanship assures satisfaction. 


THE SENG COMPANY 


Chicago and Los Angeles 
General Office: 1450 N. Dayton S$t., Chicago 22 
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BY BRUSHMAKERS 





DEMONSTRATION IS THE KEY TO THE 
OFFICE SALE! 

Got a tough office to call on? Take a few minutes 
to give a most convincing demonstration: Clean 
the typewriter without solvents! You'll sell Type- 
master and Handimaster brushes, and open the 
door to additional sales. Demonstrate with these 


“order-starters” today. 





Brush “Tipe 





INDIVIDUALLY CARDED for 
* Open Display 

- Self-service Display 

- Window Display 

- Counter Display 


Order from your wholesaler or write direct 


Srushmaker, Tue. 


529 So. 7th Street © Minneapolis 15, Minn. 
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Felix Atwood is been elected 
by st holders t i director of 
} Ennis Tag & Salesbook Co 
Now a partner of a Dallas law firm 
ind a tax expert, Atwood has done 
h work as a special attorney for 

the Internal R nue Service in 





Deaths 


Harry C. Calvin, 





tired salesman for the Wilson 
Jones Co., died May 8 in Mercy 
Hospital in ¢ hicago He was 66. A 
widely known and respected veter 
in of the stationery industry, Mr: 
Calvin was a specialist in machin 
posting equipment. He began his 
areer with the Irving Pitt Co. in 
Kansas City, Mo., in 1927 and 


joined the Wilson Jones organization when the two co! 





panies merge in 1929 


Max LaVene, 


founder and former pi sident of the Michigan Offi 
Equipment Co., Kalamazoo, Mich., died May 19. H 
was 64 
Mr. LaVene, a nat of Ft. Wayne, Ind had be 
resident of Kalamazoo for 34 years. He retired fros 
the firm in 1957. Prominent in local business and civi 
rcles ne was a member of the Congregation 


Moses Kalamazoo Elks Lodge No SO and was one 
the founders of the Kalamazoo Golden’ Gloves Activity 


He was also active in Boy Scout work 

Surviving are his widow, Ruth: two daughters, Mrs 
George Bode and Mrs Harr; 8. Soften of Kalamazo 
one son, Charles LaVene of Gull Lak one brother 
Fred LaVene of Grand Rapids, and seven grandchil 
dre 


Latta Joins H-O-N Board 


John S. Latta Jr., president of Latta’s, Inc., Cedar 
Falls and Waterloo lowa, was elected to the board of 
directors of the H-O-N Co., Muscatin lowa, at 

cent annual stockholders’ meeting 

Mr. Latta is a successful Midwest dealer whose retail 
experience in the office and school equip! t field will 
idd a valuabl viewpoint to the product develop 

id iler relations aspects of H-O-N 1 ve 

IT 1¢ , 

In addition to his two retail outlets. Mr. Latta 

jucts a school supply contract business that vers 


tion of the Midwest 


Atwood Named Ennis Director 


Washington, D.C. A native of En 





nis, Texas, he pract 1 law there 


Felix Atwood 
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— Sfracemai slim, linear wooed desks, 


planned to fill the need of any office, 








aa) Be regardless of size! 
ee) OT Sai 
} : 42 _ &. . 


ime =" IDEAL FOR 
No 
bed [2 — Shap, MULTIPLE 
soe : Cc 
wat TY INSTALLATIQNS 


























iS" | FINANCE 


COMPANIES 










, G 
. N son pOOKKEEPIN 
4 OFFICES 
—. Ya 
ye 
as Cc eric®® 
ct 
nw 
bh 
5 * nov 
»t\. Es <= 4 
-" r a 4 
V1 &—9s— A | 
NG ( 
= 1 t COMPARE THESE FEATURES: 
| 4 Walnut finish plastic tops + Full progression extensions on all 
I I prog 


2 file drawers + H-frame steel leg standards with adjustable 
glides + File drawers interchangeable in right or left pedestal 
(Patent Pending) + Attractive autumn haze finish * Box 
drawers on permanently lubricated runners + Special design 
cast pulls, brush brass finish * Knee space panels have 2 


densified wood banding 


COMPETITIVE 
with any other general 





office furniture ... yet with 





Here re two of five chairs 

specifically designed for un normal dealer markup! 
with Spacemaster desks . 

perfectly matched in style and 

olor full range of covers FOR FURTHER INFORMATION “= 


WRITE, WIRE OR CALL TODAY! 


JASPER OFFICE FuRNITURE COMPANY Jesper, Indiana 
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Better Chairs 
mean 
Better Business! 





No. 69\/2 Executive 
Posture Swivel Chair 
(Foam filled seat, back 





(Foam filled seat, back 


No. 67 Arm Chair 


Office Chairs by Monarch, exclusively de- 
signed by Normon Hekler Associates 
beautify any office . . . are scientifically 
planned for comfort . . . give years and 
years of service. They're your calling card 
to better business 


Catalog and 
mats on request 


Seen at These Showrooms— 


MONARCH Executive Interiors Inc. 
440 Fourth Ave. 1019 22nd St., N.W. 
New York City Washington, D. C. 


MONARCH 


FURNITURE COMPANY, INC. 
HIGH POINT, N. C. tes 














Dates to Remember 





June 21-24—National Office Machine Dealers As 
sociation, Netherlands-Hilton, Cincinnati, Ohio. 


Sept. 26-30—National Stationery & Oftice Equipment 
Association convention and exhibit, Conrad Hilton 


( hic ago 


October 4-8—National Business Forms Associates an 
nual convention, Chalfonte Haddon Hall Hotel, At 


lantic City, N.J. For information contact F. J. Ring 
secretary, P. O. Box 1199, Fort Lauderdale, Fla 


October 8-10—Canadian Office Machine Dealers As 
sociation Convention, Royal York Hotel, Toronto 
Canada 


October 17-21——Eastern Commercial Stationery 


Show, New York Trade Show Building, New York 
City 


October 19-23—National Business Show, Coliseum 
New York City 


October 21-22—-American Records Management As 
sociation Ww Ort shop, Sheraton Pal ic¢ Hotel San 


Francisco, Calif 


October 23-24—-American Records Management As 
sociation fourth annual meeting, Sheraton-Palace 
Hotel, San Francisco, Calif. 


NSOEA DISTRICT MEETINGS 


Dates Location District 
June 22-23 Galen Hall, Wernersville, Pa 3 
June 26-27 W entworth-By-The-Sea l 


Portsmouth, N. H 


WHOLESALE STATIONERS ASSOCIATION 
Regional Conference Schedule 


September 16—Canadian Conference, Toronto, 
Westbury Hotel. 


September 25—-Mid-Year Conference of wholesalers 
and manufacturers of stationers’ products, Hilton 
Hotel, Chicago, Tower Room. Afternoon roundtable, 


dinner meeting 


October 16—Eastern Conference of wholesalers of 
stationers’ products, Hotel New Yorker, New York 
City. All-day round table session. 


Johnson Office Supply Moves 


Johnson Office Supply, formerly located at 104 W 
Howard Ave. in Biloxi, Miss., is now open for business 
at 115 E. Jackson St. where it has 3,200 square feet of 
Hoor space. B. L. Johnson, owner and operator, says he 
will now handle office furniture along with his business 
machines and office supplies. 
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NEW 
BATES 
STAPLER 


PLIER-TYPE 


portable... profitable! 


Here’s another sure-fire winner added 
to the extensive and growing line of 
Bates Staplers. New Hand-Grip stapler, 
with that built-in Bates Quality. Opens 
customers’ eyes, closes sales! 






Hand-Grip Stapler 88P...Designed for comfortable hand use at or away from 
desk. Fits pocket, briefcase, smallest drawer. Even opens for tacking. Takes 105 
standard staples. Convenient hanging loop. Chrome with grey, yellow or red trim. 





56" Electric Stapler: 
Completely automatic. 
Staples at a touch 

of the paper. Uses standard 
staples. Removable, 


Model C: Makes own interchangeable stapling 
staples from continuous unit. Adjustable depth 
spool of rust-proof brass gauge. Push-button loading. 
wire, One loading makes Safety-matic features. 
approximately 5,000 Soundproofed. 
staples. 


"56" : Designed for mod- 
ern office décor. Long, 
low design—5 colors and 
chrome. Staples, pins, 
tacks. Instantaneous 
simple loading. Protec- 
tive rubber feet. Holds 
210 standard staples 


“88"’: Finest stapler in 
low-priced field. Modern 
design, five colors. Sim- 
ple loading. Tacks too 
105 standard stapies 


H-30: Heavy duty stapler 
for extra heavy stapling 
Special H-30 high carbon, 
chisel pointed staples 
Capacity up to 100 
sheets. Holds 140%", %” Multiple Head H-30 Foot Power: 
or ¥/2” staples. Tacks too. Furnished with stapling heads 
—with adjustable depth gauges 

(exclusive Bates feature) 


Standard Staples: High- —mounted on steel table 
est grade cadmium plate Available with 2, 3 
steel wire, precision or 4 heads—8” throat— 
crafted, penetrate 140 staple capacity. 


straight without buck- 
ling, the first time. Fit 
all standard staplers. 


End-icator Staples: Last 
few in every clip are red 
... Signal to reload. Save 
time and annoyance — 
you're always ready for 
stapling. Fit all standard 
staplers. 














~~. 
— 
- 
~ 


~ ms * ony 
Vv 


Staple Remover No. 60: 
Snaps out staples of 

ALL SIZES in a jiffy! Easy— 
simple—compact. 
Handsome plastic trims, 
Grey or Walnut. 









Shows red 


time 


nacnt the BATES manufacturing co. 
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Many other models including the Model C Electric Stapler, Junior and 
when it’s Senior Staplers, Tackers, Saddle Stitchers. Write for complete catalog #19. 


Orange, New Jersey - New York Office, 63 Vesey St., New York 7 

















Smith-Corona 





for typing a 
efficiency oF 


and speed! Ww \ 
i 





America’s Leading Industries Choose 


BENTSON 


OFFICE FURNITURE 
SMITH-CORONA—an established standard 


in modern office efficiency — appreciates the 
need of dependable equipment. In their office, 
Bentson furniture combines beauty, sturdy 
construction and smooth operation which adds 
to the efficiency of any office function 


) 


Office planning is made easy by Bentson’s wide 
selection of colors, styles and models 
whether it’s a receptionist’s desk, the execu 
tive suite or the complete office. You can plan 
easier when you choose Bentson 


A dealership 
may be open in 
your area. 
Write for infor- 
mation. 





BENTSON MFG. CO. 


650 HIGHLAND AVENUE 
AURORA. ILLINOIS 
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'Men on the Move 


The Yawman & Erbe Manufacturing Co., Inc., has 
made six transfers or additions to its sales organization 
to meet the growing demands of its dealer distribution 
operation 

I. R. ‘Ike’ Cornish, a veteran of 35 years with the 
company and presently district manager of the Illinois- 
Indiana territory, is moving to the Southwest to cover 
Colorado, New Mexico, Utah, Wyoming and El Paso, 


Texas. 





I. R. Cornish Robert Lamson Donald Swan 


Robert M. Lamson, district manager of the Wiscon- 
sin-Michigan territory, moves to a re-aligned Illinois 
Wisconsin area 

The Michigan-Indiana territory will be covered by 
Donald C. Swan who returns to the company after thre 
years with the Henry L. Morgan Co. 

A. William Manhattan joins the company from othet 
connections in the industry to cover the states of Dela 
ware, Maryland, Virginia and North Carolina as district 
manager. Another newcomer to Y&E, A. R. Maloney, 
will be the district manager in Alabama, Kentucky and 
Tennessee 

Richard C. Keller, who has been in the company’s 
sales service divisior for several years will join Roy 


Klein in Texas as district manager of that state 


The Royal Precision Corp., subsidiary of the Royal 
McBee Corp. and the General Precision Equipment 
Corp., has promoted two men from the ranks of its 
organization to the status of officers. Russell L. Rankin 
becomes vice pre sident of the corporation and Lawren 


R Foley has been name d treasurer. 





Russell Rankin Lawrence Foley 


Rankin, who joined the company in 1946, was pre 
viously manager of advanced planning. Foley was for 
merly chief accountant for Royal Precision. He joined 


the firm in 1956 


E. L. (Bud) Lewis has joined the sales staff of 
Anken Chemical & Film Corp. as Midwestern sales rep 
resentative. He will concentrate on establishing dealers 
for the company’s photocopying and other phot graphic 


products with Spec al emphasis on transfer materials 
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The Master Mind of Cash Control 


COMPLETE 
PROTECTION 
FOR SHOPKEEPER 
AND SHOPPER 










Sensational ! 





“For friendly 
shopping” 










REGNA 
Cash Master 
“The Dream 


of every 
Retailer” 


Revolutionary new 
streamlined Cash Register, with 
automatic, itemized receipts, numbered 
and dated, stamped with the Firm’s name; 


Mail the coupon—Mail it today—Mail it now! 









SS a eee 














; . ! 
accumulating automatic customer j REGNA CASH REGISTERS INC., 
it od I 175 Fifth Avenue, New York 10, N. Y. 
counter, as well as built-in | Gentlemen: 

ddi hs 1 Please rush more information on the new Regna Cash 
aqcaing macnine. | Master and outline advantages of becoming a Regna Dealer. 
I 

In Canada: Regna Cash Registers I Name 

of Canada Ltd., 704 Notre Dame St. W. | 

Montreal, Que., and Business Equipment I Address 

Machines, 489-R King St. W. Toronto, Ont. | 

OUTSIDE CONTINENTAL U.S:.: i City Zone State 


Jorgen S. Lien, Box 507, Bergen, Norway 
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Roneo 750 the world’s most advanced duplicator. 
Built for long runs at speeds to 180 copies per min- 
ute. Will produce printing press quality text and 
halftones. Sell the duplicator that is easy to dem- 
onstrate—it's fully automatic and absolutely clean. 


Write : “addo-x inc”, 300 Park Ave, New York 22, NY 


R°NE® 


pee Roneo 750 —_/ 
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marketed by Ampto, Inc., a subsidiary. He will make 


his h idquarters 1 Cleveland 

Appointment of seven new sales representatives in 
various parts of t ountry has been made recently by 
the Bentson Manufacturing Co. of Aurora, Il 

Austin B. Thompson will cover the New England 
irea and Cal Long Associates, Cincinnati, will repres 


the firm in ¢ yhio Ff liana and Michigan 





Austin Thompson Cal Long 


Ted Egger, of Minneapolis, is now the pany 's 
lusive avent tn north central states W ayne Brady 
Salt Lake City ind Floyd 7 hompson Billings, Mont 
will work with Or: Gregory out of Denver Fred 


Hershorn, Hollywood, Calif., and Jon Hagen, Seattl 





Ted Egger Wavne Brady Fred Hershorn 


will be associated with Bill Tonkin in San Francis« 


These new 1 n plete a total of 16 exper! n ed, qual 
ified represcntat CS who can provide pr luct inforn 
tion and service to the company’s dealers 


C. W. ‘Casey”’ Matola has been appointed sales mat 


ager for Edes & Co. of Philadelphia. In this capacity, h 
will be responsible for all office furniture, store and fa 
tory equipment sales. Formerly with Wanamakers, h 
brings more than 13 years of experience in selling at 
servicing all ty furniture and equ nt to th 
pany 
John J. Daws was recently named credit manag 


of th National Blank Book Co. He joined the cor 
iny in 1925 in the New York offices and sucessiv 
held the positions of billing clerk, cashier at d credit 
f the New York division. In 1 he was aj 
1 New York branch manager. H« ices Mis 
Mary A. Shea wh 1 in March 


Harry P. Tunstall has beet 
ed by the Oxford Filing Su 
Co., Inc., to «a the state 
North and South Carolin 
Georgia and the east irca Ol 
Tennessee. Tunstall, who has ut 

in extensive t1 ng 

the company's plant 


the field, for the past two 


Harry Tunstall : 
has been ma r calls and assisting in Penda 
fi x and ird 1CX I stallations He ha i » Ss 
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Ready for immediate installation 


and operation 





To fulfill the needs for a 
unit that can be quickly and « 
nets, built-in wall unit 

has developed these | 
Assemblies. Fully equipped 
trays, temperature 

tray, each refrigerator 

by just plugging it int 


Choose from 23 models bine shed or \ 
unfinished hardwoods. Write for tive literature . ’ a | 


SPRINGER-PENGUIN, INC. 9-07 34th AVENUE, LONG ISLAND CITY 6,W.Y. . 










With 3 great plants from coast to coast... 
Regency Thermographers can 
produce and deliver 

Commercial and Wedding i 
Raised Letter Printing orders t 


ANY TIME, ON me, EVERY TIME! 


’u are, no matter how large or how small your order... 
TAR AN’ TE ES you 48-hour processing on every kind of social or 
The Flower Wedding Line lets you offer all of the most 
vanted wedding styles exclusive new scripts . fine papers everything 
i shower invitations to formal invitations and 
The Regen Vv Catalog makes the country’s largest, most 
é n of Business and Personal Stationery available to your 
And you geta full 50% discount on both lines! 


W rite today on your own letterhead for 
@ REGENCY BUSINESS STATIONERY CATALOG they". 
@® NEW FLOWER WEDDING LINE CATALOG 

@ SMART NEW FLOWER WEDDING LINE WINDOW DISPLAY 


REGE C) THERMOG RAPHERS 


West 23rd S > Wes t Ohio Stre 13212 Sath vy Street 
, A Chicago. I North H nd, Calif. - = - ~ he - 
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the Oxford dealer training school and 


on the staff of 
worked for office supply dealers to gain insight into 
their problems 

Six new managerial appointments at Royal McBee 
Corp., have been announced by W. A. Eiseman, general 
sales manager, Royal Typewriter Division. Also an 
nounced was the consolidation of the New York uptown 
and downtown branches into one unit, which will be 
known as the New York district off: 

L. W. Siemering, formerly eastern regional sales 
manager, has accepted the position of New York dis 


trict manager. Siemering is no stranger to this area 
Of the more than 32 years he has been associated with 
the company, 22 years were served in the New York 
City branch in various capacities. Prior to the present 


appointment. 





L. W. Siemering D. A. Coursey C. W. Green 


D. A. Coursey, formerly Nashville district manager, 
succeeds Siemering as sales manager,Eastern Region 
Coursey entered the company’s employ in 1935 at 
Atlanta and since then has held managerial posts at 
Birmingham, Richmond, Cleveland, and Nashville 

To fill the vacancy created by Coursey s new appoint 
ment, C. W. Green, formerly manager, New York 
downtown, has been named to the managerial post at 
Nashville. Green first worked for the company as a 
typewriter salesman at New York City in 1939, and sub 
sequently held district managerial posts at Brockton, 
Providence, and New York downtown 

C. A. Roy, formerly manager, New York uptown, 
assumes the duties of Hartford district manager. Roy 
has been associated with the company since 1947. He 
held typewriter selling positions in New York City 
until 1951 when he was named a group manager. In 


1955, a special assignment sent him to Pittsburgh 








C. A. Roy 


H. B. Christensen J. F 

H. B. Christensen, formerly western regional sales 
trainer, has been promoted to district manager of the 
Seattle and Tacoma branches. He Royal McBe« 
in 1955 as a typewriter salesman, and was advanced 
to sales trainer for the western regio: 1957 

J. F. Schwint, formerly eastern regional sales traines 
now assumes the duties of assistant manager at New 
York City. Mr. Schwint's initial post with the company 


in 1952 was that of typewriter saless 
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Special Showing Lands 
Office Installation 


Following the announcement that a new building was 
to be erected in El Paso, Tex. which would afford office 
space for 100 doctors, Office Service Center in El Paso, 
held a showing of reception room and consultation room 
furniture particularly suitable for doctors. The showing 
was held in the firm's showrooms. Manufacturers’ repre- 


sentatives participated 
A cocktail party and buffet for about 40 doctors who 





BUD JENSEN (right) demonstrates a desk to Dr. Celso 


Stapp. Later, Dr. Stapp had his suite—wail covering, drapes 


arpets and fhreproot housing for his accounting records 


oO! pletely installed by Oftice Service Center 





LYNN MARKEL (right), services manager discusses type 
writer repair service with two doctors. They examine an 
Oftice Service Center display of typewriter (left) before re 
onditioning, dismantled tor repairs (center) and rebuilt 
attended proved very successful. Jack E. Morris, manager 
of Office Service Center, says: 

We secured a $10,000 office equipment installation 
from this showing. This included wall covering for an 
entire suite, draperies, carpets, and fireproof housing tor 
accounting records. We fully expect to get more installa 
tions from this promotion, for a great deal of interest 


was shown at the program 
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oe Now—Pull Multiplying = 
alley “ae Profits Out Of The Hat! (7 







A series of three advertising 
rt clip books the 1959 
NSOEA Product Art ¢ lip-Book ; 
Advertising Heading ¢ lip-Book, 
ind Advertising Illustration 
Clip-Book has been intro- 
duced by the National Stationery — , 
& Oftice Equipment Association. ait i 
The books were produced by / BI 

Homer Smith, merchandising CASH N G 
: 'S NEW 
HEADING Developed as an iid to deal = ON GENERAL 
in planning newspaper, di- q 


rs i \ 
rect mail and catalog advertising 4 
programs, the series centers A 
around the Product Art Clip j x 
Bool This 72 page < lip-book 
' 


features line drawings of actual 


s furnished by 85 NSOEA man- COMPLETELY ERASABLE 


[he drawings have been standardized to fit any one 
f seven NSOEA standard ad-unit sizes and can be used ' 


oat manager for the association 











o provide an attractive, well-planned 


~ . 
st to the dealer = ee 
Included with the drawings are easy-to-follow direc- : é ; 

a ia entectal to eee Yes! For the first time—a strong, stay-sharp, thin- 

ed ead cycat bean cer ee, ae lead colored pencil you can erase as easily, cleanly 
Products are indexed by subject, completely as you would a black lead pencil mark! 
luct groupings. A supplement to No ghosts! No shredded paper! Color-Tex erases 

aes ie as clean as this: 
‘roduct ( SOOK 15S be ing planne dq for reiease later 


g p-books are printed on one side NOW you NOW you f A f 
estes r to clip artwork without destroying SEE IT! DON'T! | T] U V 


Copies are available 0 association members only at | AND IT’S PURE SELLING MAGIC! 


’ ouaelli NSOEA, 740 Investment Building, Fade-proof, smear-proof — and General's special 
Washingt D. ¢ “Carbo-Weld” Process keeps points sharp, long- 
lasting, long-wearing! 


Campbell Printing Installs Bentson AN ECONOMY SPECIAL FOR YOUR CUSTOMERS 
, : — = —A FAST-MOVING, HIGH-PROFIT SELLER FOR You! 
+ $et4  & Especially when you Cash in on 


* Jumbo Advertising, Merchandising Promotions! 


* Extreme Quantity Discounts IMMEDIATELY 
upon receipt of Order! 


* BIG, BIG Profit Margins! 





— LIMITED FREE MERCHANDISING orren! \ 


Send us your list of customers. We will send 
them FREE SAMPLES of Color-Tex ERAS- 
ABLE colored pencils in your name! Once 
they use Color-Tex, once they see it perform 
—orders and reorders will snow you under! 
\ Act now—this FREE offer is limited! a 











Send today for Colorful Free Catalog showing General’s full 
line of quality products for Office, School and Studio! 


MPACT WORK CENTER was created by Glen L. Camp Gh 
t napoli ring f nt stallation 





PENCIL COMPANY 


69 FLEET STREET, JERSEY CITY 6, N. J. 
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M-8200 
with the 
luxury lorge seat 





creates 


a great clerical posture chair 


This is the peerless clerical posture chair, a triumph 
of METAL-LUX design and craftsmanship. Incorpo 
rates MILWAUKEE'S exceptional posture comfort 
advantages coupled with an extra-large seat. Fea- 
tures a virtually indestructible all-steel frame and 
base, stainless steel scuff plates, a superior spring 
unit seat, cushioned hinged back rest, tilting back 
support, and velvet-silent service. Unquestionably 
the finest clerical posture chair available in metal 


Write for the complete profit details covering the 
METAL-LUX Model M-8200 Clerical Posture Chair 


MILWAUKEE METAL FURNITURE COMPANY 


101 N. Campbell Ave., Chicago 172, Mlinois 
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4th District Notes 


R. E. HILBURN, correspondent 
P.O. Box 2935, Greensboro, N.C. 


Well, the Miami Beach regional 


9 is now past history but 


‘, , mory will linger on and or 
es a. | , 














é “he \ Although a lot could, and | robably 
we } ll, be said about the allness of 
VI Nees the crowd attending, just a shad | 
aw, r 400 with only 70 dealer firms 
\) registered, there was bsolutely 
—S- nothing found wanting insofar as 
lity of the meetings was con 
cerned. They were the best ever and thos tending 
came away from th uch the richer 
Bainbridge-Southern, Charleston, S. C., held its sec 
ond ‘'sales clinic’ recently, a one day (Saturday) pro 
gram aimed, not at trying to teach how to sell but at giv 
ing the dealers and their sales people what it really takes 
to sell anything roduct knowledge 
Nine manufacturers sent their top-flight men to dk 
the instructing and when I say that this meeting drew 
almost as many d firms as did the regional at 
Miami it will give raph idea as to how well it was 
received and how much the dealers want this kind of 
raining. For the ladies, there was a full day of touring 
the city and flower gardens on the menu, too, so a 
goodly number brought their “boss”. It has already | 
been decided to run this meeting again next year s ) 
you dealer friends, and your sales peop! in star ) — 
right now to make your plans to attend ) 
Twas nice to s the two lovely ladies doing th 
master minding” for Lake Worth Office Supply, In 
Lake Worth, Fla. whil it the Americana. Agnes Tem 
pleton, manager Trudy Van Istendal, assistant mat 
ager, are just about to have their first birthday in th 
new business and from all indications there has been ni 
grass growing under their feet. They already have thre 
outside salesmen out beating the bushes s wouldn't 
surprise me a b n soon that they ar it looking 
ror larger juarters 
Mentioned last month that Joe Epps, Epps Printing 
Co., Newton, N.C. was to have his formal opening 
the newly remodeled and newly Saginaw-equipped stor 
Got me a good look at the new layout a couple of 
weeks ago and a more pleasant surprise I ain't had 11 
long time. Its as modern as they come with Sagit 
handling the decor to match the metal fixtures 
platinum tan with petal green trim The walls 
nted a shade darker than the tri il f whict 
blends beautifully with the multicolor design of the 
tile floor. Besides a complete line of office supplies th | 
fit S rying heavy line of art suppl Joe pl | 
rapid expansion of his school and church supply | | 
oo. The g d ¢ on April 10 and saw mort 
than 700 Op! and take a look. Over fort 
of them won prizes ranging from a typewr 
€ ft : 
Ne now k like the two | [ 
Howard d Bol Decatur, Ga. wa ve really 
n busy h rbial bee lately. They have just 
OA-7/59 Of 











Chicago Locks...small, but 


It’s hard to believe that so much rugged se- 
curity and precision could be built into an 
office equipment lock. 

But Chicago Lock has done it. 

Each smartly-designed Chicago Lock is a 
smooth-working, close-tolerance mechanism 
that enhances any appliance and provides the 


sure protection your customers want. 





Plan now to install Chicago Locks or locking 


mechanisms in the wood or metal equipment 
you make. In Chicago Lock’s broad line, 
you'll find rugged, precision-built models for 
all types of desks, cabinets, lockers and strong 
boxes .. . and all at reasonable cost. 


Write today for your copy of our catalog which 
displays the entire Chicago Lock line. 





CHICAGO LOCK CO. 


2016 NORTH RACINE AVE. + CHICAGO 14, ILLINOIS 
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and ECONOMY... 


wilt to last 
pce {0 se 


Four Drawer, Two 
Drawer and One 
Drawer Files with 
Nylon Rollers and 
Compressor Blocks. 


leearien Of QUALITY 





FILING EQUIPMENT 





Seven Styles 
and Sizes in 
Durable Grey, 
Mist Green and 
Desert Sage 
Beautiful 
DURA-STYLED” 
Plastic Molding 
matching 
fmeliele 





STEEL DESKS 


PROMPT SHIPMENTS FROM OUR WAREHOUSE STOCK 





BLUEPRINT CABINETS 


mie aoa 


Write for our attractive color 
Catalog Illustrating the com- 
plete line of Tables...Desks... 
Filing Equipment... Sectional 
Desks Bookcases and Sec- 
tional Bookcase... Telephone 


and Utility Equipment and Engi- 
neering Blue Print cabinets. 








DURABLE DESKS ARE CAREFULLY PACKED IN 
STURDILY CONSTRUCTED WOODEN CRATES 


DURABLE FILES ARE PACKED IN INDIVIDUAL CARTONS 


DURABLE 


DEPT. 0-7 


38-42 REVIEW AVE. LONG ISLAND CITY, NEW YORK 
Calif. Warehouse—Damien M. O'Brien Co., 900 N. Sepulveda 
Elsegundo, Calif. 
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opened their second store out in Chamblee, Ga. Hea: 


is doin’ real well too boys. “Inky” didn’t send in any 


f the pertiner ( s so why don’t one of you do it 

seems we hay inother member of the ian Stuart 
that is on the mov I Stuart this time, or, if we want 
to get formal about this thing, J Thomas Stuart, owner 
of Stuart Office Supply, Augusta, Ga. is keeping him 
self, and his I'm sure, out in the thick of 
things. This time Ti is doing his share of “Building 
Augusta” by getti self elected as one of the vu 
presidents of thi Augusta Chamber of Commerce and 
more recently being ippointed as chairman of the mem 
bership committ Got his “pitcher” in their monthly 
publicat on ‘n everything. Almost like ‘‘where there is 
a Stuart there is news’. Nice goin’ Tom—lemme know 
when you make president 

Mr. & Mrs. Joe Platt, recent newlyweds and new 


member of ye Southern Travelers Club, added much to 


the festivities at Miami. Bring her again next year, Jo 

Felix Brockman, former president ot Legerton’s 
Charleston, S.€ has retired and moved ba to his old 
home town of Greensboro, N.C. Haven't heard yet 
just what Felix plans to do with his retire: t but have 
a strong hunch | W wind up In al OTIC supply 
outfit somewhere. He still has lots of milea ft. Joh 


Huguley steps in as Legerton’s new president 


lim Heard, Earle’s Office Supplies Salisbury, N.( 
ind Barl hav inother boy, name of W Jettry 
W 0 lg sé dt three ounces 











““SHATTERPRUF’”’ 
NOW! Replacing the glass balls. 


® Practically Indestructible 

® Will bounce and NOT break 

® Lighter weight © Cuts shipping costs 
® Eliminates fear of breakage 


Globe and Map Publishers since 1867 


GEORGE F. CRAM CO. 


730 E. Washington St. * Indianapolis 7, Ind. | 
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5% Ibs., 3%” high 
about phone size 
AC operation. Also 
car, Doat, plane 


with accessory 
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Sell The “Sellingest” 


Dictating Machine 
On The Market! §atlaiaag 

ee —s Bi ek-Fe) 
STENOTAPE 
$47 DPS incioces Fed. Tor 


WORLD’S ONLY TRUE-FIDELITY DICTATING TRANSCRIBING UNIT 
Benet bec: — Most features 







+ 
Qf) cle yr in 


guce 


na 


Lowest hg _ 
Ine ederal Ey 
den: ex Most acce Servet 
pected profits — 

franchised dea nd 4 = Most liberal guarantee 


profit S 


Complete cooperation — 
Display material, direct mail. nev Made by Geloso of Milan, Italy 


Daper ad mats and otner t 
410 lable 


For the complete exciting sales story — Clip coupon to letterhead 
or fill in and mail today! 





"AMERICAN GELOSO ELECTRONICS, Inc. Dept. 11 (Phone AL 4-262) ‘“ 
251 Park Ave. South, _ | 
New York 10, N. Y. Firm Name — nn | 
Rush the complete Address 7 — 
Geloso StenOtape City ~ Zone ........ State - ! 
story. Attention of etna saieninanaale = ascents’ 
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The following is published by International 
Business Machines Corporation, in accordance 
with the provisions of the Final Judgment entered 
Jan. 25, 1956, in Civil Action No. 72-344, United 
States District Court for the Southern District of 
New York: 


SECTION V 


(a) IBM is hereby enjoined and restrained from 
acquiring any used IBM tabulating or electronic data 
processing machine owned by another person or the 
Service Bureau Corporation hereinafter provided for 
in Section VIII of this Final Judgment otherwise than 
as (1) a trade-in on a purchase of a tabulating or elec- 
tronic data processing machine from IBM or (2) a 
reasonable credit against sums then or thereafter: pay 
able to IBM by a customer. 


(b) IBM is hereby ordered and directed to solicit 
in the manner specified in the provisions of paragraph 
(c) of this Section V, from dealers in second-hand 
business machines orders for the purchase of any used 
IBM tabulating or electronic data processing machines 
acquired by IBM pursuant to paragraph (a) of this 
Section V. The price charged by IBM for any such 
machine shall not exceed 85% of the price computed 
pursuant to paragraph (c) (1) of Section IV of this 
Final Judgment. 


(c) IBM is hereby ordered and directed 


(1) within one year after the entry of this Final 
Judgment, and each six months thereafter for a 
period of five years, to cause the provisions of this 
Section V to be published in at least two trade jour- 
nals of general circulation among dealers in second 
hand business machines; 


(2) commencing one year after the entry of this 
Final Judgment, to furnish at intervals of not more 
than 30 days to all dealers in second-hand business 
machines who shall within the preceding 180 days 
have made written requests therefor, and to at least 
one national trade association of such dealers, a list 
of all tabulating and electronic data processing ma 
chines acquired by IBM pursuant to paragraph (a 
of this Section V since the date of the making of 
the last such list, and the prices thereof; and 


(3) to keep all machines listed in the information 
furnished pursuant to subparagraph (2) of para 
graph (c) of this Section V available for inspection 
and purchase by one or more of such dealers for a 
period of 60 days after such information shall have 
been furnished. 
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6th District Notes 





FRANK J. RYBICKI, correspondent 
35 E. Wacker Drive, Chicago 1, Ill. 


The Stationers Bowling League wound up the 
1958-59 season with the annual banquet held May 
12. Forty members and 13 guests had a most enjoy 
able evening at the Svithiod Club, Chicago . 





Honored was the first-place team, the Braves, com 
posed of Clarence Clemen and Bill Silberstorf, G. ] 
Aigner Co.; Howard Wolf, Utility Stationers; Carl 
Jacobsen, Wilson Jones Co., and Elmer Krumwiede 
Elmer Krumwiede & Associates. 

Sharing the spotlight, too, was the second place 
Red Sox team composed of Don Pike, W. J. Saunders 
& Co.; Charles Mathieu, Mathieu Co.; Sam Riggs 
manufacturers representative; Harry Venet, Reyburn 
Mfg. Co., and Tom Gillice, Rockwell-Barnes Co 








Stationers Bowling League was 


FIRST PLACE team of tl 

he Braves. Members are, left to right, Howard Wolf, Carl 
' 

Jacobsen, Bill Silberstort (captain), Claren ( n and 


Elmer Kru 





FINISHING SECOND were the Red Sox. Left to right 
they are Don Pike, Charles Mathieu, Tom G (captain) 
Sam Riggs and Harry \ t 





HIGH SCORE for a single game was rolled by John 
Stuercke, left + pins. Bill Holmes, right, was tl 
most improved bowler over the previous yea 

Although the Red Sox won the first and second 


games of the roll-off series the Braves came bac 
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fills ruling pens fast..... | with one hand! 


SPEED UP INK TRACING BY 32% 


Want to make a new customer 
for life? Just show him HIGGINS new 
INK-A-MATIC. Just a slight movement 
of the hand and HIGGINS new 
INK-A-MATIC drawing ink dispenser 
fills ruling pens automatically—faster, (FE 
easier — with no valuable time lost! Zé 
Ink bottle sits securely on non-skid 2\ 
rubber base. Gentlest touch on lever 
lifts stopper, brings pen filler into 
position. Zip — your customer’s 
pen is filled. No mess, no waste. 
Pen filler may be rotated for most 


N 
convenient filling angle. Lever may be 
clamped down, so bottle stays open 


when dip pen is used. 


CASH IN NOW ON HARD SELLING 
ADVERTISING PROMOTIONS! 

Stock up now! First ads break soon — 
artists and draftsmen will be asking you 
for HIGGINS new INK-A-MATIC. Fastest 
way to fill ruling pens — and cash registers! 
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Attractive metal 
thread guards optional— 
guard against string, 
threads, etc., getting 
caught between 
wheel and horn 
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HIGGINS 
INK CO, INC. 
271 Ninth St., 
Brooklyn 15, 
New York 


WN a 
RRR The basic art 


medium 
since 1880 


OKING 


...- this new one-piece 
hooded caster 
for office chairs 


This is Bassick’s new one-piece hooded caster, entirely new in 
appearance, with attractive lines that do not exaggerate its 
bulk, despite its very sturdy construction. Incorporated here is 
the popular Bassick Diamond Arrow construction that assures 
easy swiveling, smooth rolling, long life. The smart ball race 
cover maintains the caster’s clean lines and protects the swivel 
bearing from dust and dirt. The caster may be equipped with 
either Bassick’s new, non-marking, stain-resisting soft rubber 
tread wheels (“Baco”) or non-marking, non-staining hard com- 
position wheels (“Atlasite”’). 

Stock the new Bassick hooded casters—suggest them to your 
customers as replacement casters. 9.5A 


THE 

BASSICK COMPANY 
BRIDGEPORT 5, CONN. 
IN CANADA: 
BELLEVILLE, ONT. 
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Send your gift to ‘“‘CANCER” in care of your local post office 


AMERICAN CANCER SOCIETY 
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with an over-powering third game to annex the series 
and championship on total pins, 2929 to 2903 

All members of the first and second-place teams 
received trophies for their achievements. Other tro- 
phies and awards were as follows 


' 


High score, single game—John Stuercke, Rogers 


Loose Leaf Co 73, with handicap 

High score, three-game series—Homer Schulen 
berg, Commer Stationery Co., 776 total pins with 
hand 





OFFICERS for th 159-60 season of the Stationers Bowling 
l ire, left to right, Charles Seigel, treasurer; Charles 
Mat l, pres nt: B Barberio, vice-president: and Biull 
R 
Most impr 1 bowler over previous year—Bill 
Holmes, W J Saunders & (¢ o., beat last year’s aver 
ge Dy 15 pins 
Bill (Aigner Silberstorf and Bill (Saunders) 
Holmes will receive an award from the ABC for 
wling three identical scores in one evening 
New officers elected are Charles Mathieu, Mathieu 
Co., president; Bill Barberio, Chicago Desk Pad Co., 
president; Bill Rocco, Joseph Dixon Crucible 
( secretary 1 Charles Siegel, Albert Hancoch 
= treast 
Congratulations are in order to Bob Reynell who 
y celebrated his 25th year with Oxford Filing 
Supply Co. His firm presented him with a beautiful 
ld wrist watch and a 25-year pin 
AN ire glad hear that John Burg f Burgess 
Anderson & Tat Zion, Ill., is back hor doing 
ly afte : nvalescence in Florid Also, Hy 
Linder Ace I tener is getting along | well in 
I la 
Bob Hick Hickman Oftice Equip! ae D 
Kalt ittended I ent GLTC Lun heor ind Was 
see t boys’ away from his hor ground 
we 
D> remainin ’ GLT¢ (> S 
Thursd Ci Hill Gi near 
I t, | 
| s | iway (¢ ( 
M 
I M AN 4 r g Inv held 
l y Augus 3 Hills 
( ( R rd, Ill. Th ftair 
| s ( Du r 
I 1 previous ll you 
I More w u 1 
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STAMP PAD... this is the one pad 
with the extremely light touch, 
ink always distributes evenly, on small and large 
stamps alike. Encased in a smart, modern looking 
steel box ... easy to open and close, 

yet lid shuts securely. Round corners and edges, 

3 sizes... all cellophane wrapped. So absorbent, 
frequent re-inking unnecessary. 





Put a smile 

on your face 

Mr. Dealer... 
e** stock the § 


FULTON, PROFIT 
MAKING,’ LINE. 


sep tth 4AZe? 
, 4/y , 
4 







NU-TYPE FOAM RUBBER 





FULTON DATER 


NEW! FULTON DATERS... with the new and improved 

gear type wheel. Light in weight, and impervious to 
all known inks and solvents. Cleaner in appearance and 
stronger in bond. Unaffected by warpage or distortion 


under even extreme climatic conditions, 


Write for free catalog and price list. Order your 
requirements now. Prompt deliveries. 


FULTON MARKING EQUIPMENT CO. 


82 Fulton St., Elizabeth 1, New Jersey 
Manufacturers of Marking Devices for Over 49 Y« 
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, | : 
:| We manufacture , 
*-# i. 
8 ’ 
% STENCILS ¥ 
° 4 
a for all makes of Stencil Duplica 1 
gz! such as A. B. DICK, GESTETNER, | & 
9.4 REX, GEHA and RONI iT I > 
e | standard colors are blue, whit ts 
oe! and yellow. We can p 
= made Stencils. 
t , ’ 
8 New Ultra Modern Electror A , 
H ‘ matic equipment permit eek ie 
* ! only dealers who are interested in ir 
3 | creasing their sales. You make extra :.2 
Be. profits due to our high quality t ‘ : 
2 : Stencils and low prices. ’ 
e Eg 
4H We also manufacture . 
a A. B. DICK Duplicator s 
: plete line of Styli. , 
+ + 
‘ . 
| MIMEO \; 
! i « 
et MANUFACTURING CO., ; 
: 401 Broadway, New York 13, N. Y., EVA 2 
OE a 4 






















LOOKING 
. FOR THE 
4 BEST? eee 


\ You'll find... 
“THE 
! CROWN LINE” 
OF DATERS 
CLINCHES THE 
EXTRA SALES! 
guaranteed to 
outlast any 
competitively 
priced stamps 
on the market. 


information 
on our 
complete line 
today! 





R. A. STEWART AND COMPANY, INC. 
New York 7, New York 


80 Duane Street 
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7th District Notes 


CHARLIE CORDRAY, correspondent 
914 W. 801/, St., Bloomington, Minn. 
Dealer Doings: Roger Has 
singer of Redwood Office Supply, 
Redwood Falls, Minn., has just 


completed his new office furni 





ture display room. Roger says all 
you Travelers should stop by and 
take a gander. 

Jim Myerly, Myerly Office 
Equipment Co., Ortonville, 
Minn., decided to take a well 
earned vacation and packed his family and grips in a 
brand new station wagon and took off. 

Warren Carlson, Fireside Office Supply, Richfield, 
Minn., is celebrating his first year anniversary in his 
new store. Incidentally, Warren is enlarging his 


office furniture display room. 








HERE'S A PICTURE of the new store front of the L. G 


Pratt Co., Fargo, N.D., with Les stepping snappy to mak 


his first early Orning ali 


Ransel Chase, Sioux Falls Book, is very busy build 
ing an entire new office furniture and supply depart 
ment in the basement of his store. 

We are all extremely sorry that our governor 
Howard Schaub, had to be operated on in Rochester 


Minn. However, we are happy to hear that Howard 


is doing nicely. He will rest for several months, and 
will be unable to attend the Regional Convention i: 
Duluth 





WANTED: 
MANUFACTURER’S REPRESENTATIVES (2) 
TO HANDLE FIRST-LINE STATIONERY PROD 
UCTS of 52-year-old company. Two men with cor 


tacts in office-supply field needed to handle desk-top 


appliances of leading AAA-1 manufacturer | 
Distribute through stationery wholesalers and dealers 

Fast-selling products, backed by vigorous nationwid | 

idvertising and merchandising programs, will open | 

doors for you in selling your other lines of office suy 

plies | | 
One opening for Indiana, Kentucky, So. Illinois area 

Other for Kansas, Missouri, and Western Illinois ar 
Openings are immediate! Please rush full particulars 


in first letter 
Write Office Appliances, Dept. 606, 
600 W. Jackson Bivd., Chicago 6, Ill. 
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No. 8212 
Wali-Saving Arm Chair 
(No. 8213 matching 
side chair) 

Wide assortment of chairs and tables. See your dealer 
or write us for our distributor's name. 


AMERICAN CHAIR COMPANY 


Manufacturers 
Sheboygan, Wisconsin 


Permanent Displays: Chicago * New York * Miami * Boston * San Francisco 





Start Planning for the 


Selling 60. 
a s 


by First Selling 
STARK 
CALENDARS 







® Easy To Read 
© Easy To Use 
y tands and pads featuring all popular 
d slendar pads are lithographed on a high 
grade, white — 16 paper. Stands available in bronze and 
grey. DAILY FIGURES ON SMALL MONTHLY PAD 
RIT D IN REVERSE FOR QUICK REFERENC 


+ punched tor neater appearance after removal! of page. 
rf hone for complete details 


TARK CALENDARS . 


S 100-112 BISSELL ST. + PHONE ; 


L*) 








i? 





| * JOLIET, ILL. 





















NO. 250 IMPERIAL EASEL 


A professional studio easel with added support 
on both sides of center post. Large canvas 
holder and utility tray with palette holder fully 
adjustable by means of metal ratchet... 
designed to provide better support for large 
canvases. Adjustable metal stabilizer 

and other hardware plated to resist corrosion 


List price $15.00 
FOB: Glendale, L. | 





NO. 83 MASTER EASEL 


Anco’'s traditionally popular studio easel now 
even better than ever! New unique 
construction provides easier adjustment of 
tray and canvas holder with built in palette 
holder. Large easy tightening thumbscrew- 
and-steel plate assembly prevent tray 
slipping even with 100 Ib. weight 





List price $12.00 FOB: Glendale, L. 1 


ANCO WOOD SPECIALTIES, 


GLENOA 








ach 3 International World Map 

Continental United States 

Superior Map of Europe 

Superior Map of New England 

Superior Map of North America 

Superior Map of South America 

Superior Map of Canada 

Superior Map of Asia 

Superior Map of Africa 

Superior Map of Pacific Ocean 
Australia and New Zealand 

Superior Map of Gulf, Caribbean 

and Atlantic Ocean 
















FREE! This display rack given 
with initial order of 72 or more 
assorted items. 





ATLASES and OTHER ITEMS 
@ Globemaster World Atlas @ Popular Atlas of United States 
© Weather Kit @ Map of Mankind 
@ Space Kit @ Handy Star Finders 


C.S.HAMMOND & CO. 
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2 Lifetime Steel 


last queley= 
Roll File 


low-cost— 
space-saving |. 
file & find system 


Rolied drawings, maps, oy 
blueprints, etc. ar cleaner, safer 
easier to find in the new space 


Staktube r tile. Ava 


bi ks. 15°" Saquar 


ss, Cc mplet with 36 2 


Stee! mmed is na + t 
m9 Now in 3 eae ere , 30", 36", 42 


| Stack to any 


Write, Wire, Phone RIGHT NOW 
for STAKTUBE literature and complete 
Stacor catalog. Dealer Inquiries Invited 


STACOR EQUIPMENT co 


309 Emmet St., Newark 5, N.J. ®@ Bigelow 2-6600 








A 








FO 











Thumb Tacks 


Large Variety of Sizes and Styles. 


Noesting considers QUALITY 


is of first importance. 


STING PIN TICKET CO. INC. 


Bielasmeiec-) 1 4 
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8th District Notes 


IZZY VODA, correspondent 
2001 S. Hanley Rd., St. Lovis 17, Mo. 





Ker Candy’ Holderman, Scott-Rice Co. of Tulsa, 
Okla s developing quite a reputation in the modeling 
fession. At a recent style show, held at the glamor 


ous Petroleum Club of Tulsa, Ken displayed quite a 
red that 


talent in the art of modelis It has been run 
Powers of New Yo rk and Los Angeles are int¢ rested 


ny 


At the recent Region 8 meeting of the National 
5 100] ( | jt | Association, Rider Edwards ol 
the Edwards Press, Osceola, Mo., delivered a great talk 

tled “Direct Mail and Order Advertising’. Rider's 


ech was very factual and interesting 

Since 1915, Earl F. Keys has been employed as sales 
an for the Western Bank & Office Supply in Okla 
homa City. Recently, President Vincent V. Messer of 


the company announced that Mr. Keys had won the 
grand prize 1 ten-day, all expense paid vacation trip 
for two to Miami Beach, Fla., for turning in the out 
inding sales job among employess of the ompany 
uring | . 

City Office Supply, Inc. of Oklahoma City has a new 
ind better location at 318 N. Broadway. Drop in and 
see th when you ) town and tell them “Izzy sent 


Leewood, I: of St. Louis, Mo., has also moved to 

es rs. They are now located at 1727 Locust St 

“Flo d Marshall and Mrs. Marshall of Marshall Office 

Supply, Tulsa, have returned home from the hospital 
Both are getting alone just fine 


lack Haney, Eastulsa Office Supply, Tulsa, is still in 
the hospital. Understand Jack is getting along very well 


Bill Schmeiderer, who retired from Buxton-Skinner, 
St. Louts n February 28, 1953 will be 84 vears old 
30. | vember our friend Bill with a 


Bert M. Morris Vacation Dates Listed 


The Bert M. Morris Co. announces that the entir 
t will be closed for the July 31 to August 17 period 
il vacation. D rs are asked to anticipate their 


rements for desk top equipment as there will bs 


the vacation per od 





‘Your ask-for-the-extra-order 
cards are great! Just keep me 
supplied . . . | wish other 
manufacturers would do it 


DON HILLHOUSE. Hillhouse, Inc., 
Sunnyvale, Calif. 


See the big Apsco 
Announcement on Page 62-63 


APSCO PRODUCTS, INC. 


Pencil Sharpeners * Staplers 
Punches 
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FOLDING TABLES 






® Easy Folding 

* Compact 
Storace 

* DuHoney 20 
Safety Lock 

*® Beautiful Smooth 
Tops! 

* Double Bracing 
A COMPLETE LINE OF 

FOLDING TABLES 


10 year guarantee on 





Wide range of styles and sizes CHORAL & BAND STANDS 
Choi of tops 
Midwest Folding Tables feature the 
exclusive Du-Honey 20 safety lock 
that secures the legs automatically 
n both the folded and the extended 
positions. Improved leg design gives 
added strength with greater comfort. 








All-welded construction. Extra strong FOLDING 
under-bracing with tops laminated to PLATFORMS 
frame by special hot press glue proc TABLE & 


Reinforced recessed steel apron > CHAIR 
od CADDIES 


Midwest?" PRODUCTS :a 
Dept. 59A, ROSELLE, ILLINOIS 














A proven way 
$ to accumulate 


$ money 











STEEDS S<sR ONG 
COIN HANDLING SUPPLIES 


Sold exclusively through Stationers and 
Office Supply Dealers for over 40 years 


COIN HANDLING ACCESSORIES 


Seal Presses * Legal Seals * Downey Change Trays 

Teller's Moisteners * Currency Racks * Manual Coin 

Counters * Packaging Trays * Linen Shipping Tags 
Steel-Strong Coin Trays & Lift Pans 
















COIN WRAPPERS 


Old Style * Rainbow * Automatic * Duzitall 
Kweartet * Tubuler * Gunshell 


BILL STRAPS 
Federal * Colored * Banding 






Write for Information! 


THE €.L. DOWNEY CO. HANNIBAL, MO. 
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 UNCONDITIONALLY 
‘. GUARANTEED 


Danish Modern 
by 
Worden of Holland 


~ se ar 
~ * 


7 he Danish Modern chairs and the "400 Pacesetter Series” 
desks and accessories combine dignity of design with sim- 
plicity of lines. The consideration given to the importance of 
construction details will give the utmost in service without 
sacrificing beauty and styling. Office Furniture dealers and 
Interior Decorators seeking a stylish line of office furnishings 
to offer in the popular price range, use The WORDEN Line. 


the 
WORDEN company 


HOLLAND 







ADJUSTABLE 
TYPING STAND 


eeee'eeq 
o* “ae 


¢ 


é 
~~ a 
*eenaw®”* 
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Check these 


Features 

@ Heavy Gauge Steel @ Modern Design 
@ Adjustable @ Non-chip Finish 
@ Drop-leaf @ America’s Biggest Value! 


The finest drop-leaf typing stand on the market! Will give years 
of trouble-free service. Table adjusts from 26 inches to 2912 
inches. So well made, Semco Unconditionally Guarantees every 
product. Latch onto the world’s biggest value, today! 


Write for your new catalogue and price list . . . now! 


SEMCO SALES 


Be 


St. Petersbura F 
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for sales and profits... 
YOU CAN’ TOP THiS! 


ANNOUNCING 


HASCO 


TOPPER | BRAND } 


SQUARE 


TUBING 
OFFICE 
MACHINE 
STANDS 


ALL NEW! STRONGER!! STURDIER!!! 


(Write us today for details, pictures, and prices on this 
revolutionary, new office machine stand 


YOU'RE INVITED...to the big preview showing 
at NOMDA in Cincinnati. Don’t miss it! 


h. a. STEGER CoO. 


824 Spruce St St. Lovis 2, Mo 
“An office machine stand for every office machine need.” 


Fast- 
moving 
profit 
maker 


| This all-purpose 
| automatic numbering 
| machine is a “‘best 
| seller.”’ [t moves fast, 
! earns more profits for 
you — because it’s in 
| constant demand for 
| all general office 
numbering. 





. & CO., Sorvorated 
once 216 Nichols Ave 
eee Brooklyn 8, N.Y 


) « SAN FRANCISCO « MONTREAL 
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9th District Notes 

















CHARLES C. MCDANIEL, correspondent 
4909 Overton Ave., Fort Worth 15, Tex. 

The officers of the Texas Travelers Club met recently, 
for the first time since the Region 9 meeting, at the 
home of President Bob Strafford in Ft. Worth. Those 
present were Dave Daveler, first vice-president; Charles 
McDaniel, second vice president ; Chandler Shackelford, 
secretary-treasurer; Tom Gulledge, assistant secretary- 
treasurer; and Wayne Preston, member of last year’s ex- 

utive commiuttec 

After a lengthy business meeting, Mrs Strafford 

rved a lovely buffet dinner. A great big thanks to you, 
Dot. for a wonderful « vening 

Among other matters discussed at this meeting was 
the sales rally to be held this fall. A tentative date of 
Nov. 7 has been set. The location has not been selected 
as yet but will be in the near future. 

Much time was spent trying to decide just what type 
rt meeting should be had We have a skelet n design 
t this time, but would ay preciate it if you dealers and 
dealer salesmen would write Bob Strafford. 3528 Cort 
Ft. Worth, Texas, and give him your thoughts as to 
what should be included on the agenda. I have men- 
tioned before that this m eting iS for your salesmen 
ind you. Won't you help us to help you send in your 
thoughts 

I really goofed last month. In giving you the infor- 
mation on the new officers of the Texas Travelers, I 
plumb forgot that the office of assistant secretary-treas- 
urer was filled. May I give belated introduction to 
Tom Gulledge who lives down Mesquite way, near 
Dallas, and who is Bob Strafford’s right hand man in 
the territory. Tom and Billy, his wife, graciously ac- 

pted th off ice tO give the Shackelford’s son assist- 
ince. Cor orat ilations Tom ind please forgiy my over 
sight last m« nth 

| am very sorry to oe that Harold O'Donnell. 
O'Donnell Bros.. New Orleans, died on May 17 while 
traveling abroad. He suffered a fatal heart attack in 
Rome, Italy. Our d ympathy is extended to the 

mily 

There ts quite a bit of redecorating and expansion 

“You people at Apsco sure 

know what's good for the sta- 

tionery dealer. I'm going to 

run the first two cards again.” 

JIM JAMERSON, 
Capitol Office Supply Co. 
Denver, Colo. 
See the big Apsco 
Announcement on Page 62-63 
APSCO PRODUCTS, INC. 
Pencil Sharpeners * Staplers * 
Punches 
OA—7/59 ( 





A, Diverse | 
| 


Line of 





Drafting 


PROFESSIONAL DRAWING KIT 


Furniture. 


Dealers—Whether 
require a drawing board or a 
satisfy that 


your customers 





table Mayline can 
requirement 


Our prompt service on any re- 


Make 
Mayline. 


MAYLINE 


3uest will help your sales 


ire your source 


— aniniavw ——— 





7802 MASTER | 
TABLE 


" 
Symbol of ° “| Superiority) 


| \ 
MAUI INE | 
| Sa 


MAYLINE CO. 


625 No. Commerce St. | 





V-MODEL TABLE WITH FOOTREST Wisconsin| 


Sheboygan 
— ——— MAYLINE - 


J 


The stamps you need 


Spacesavers 


are always within reach — 


FOR BUSY DESKS 


at your fingertips! 














These all-metal racks have attractive 

appearance. Save valuable space on busy 

desks. Each rack ts of a base, exten- Compact and practical on modern desks! 
rods. one or more wheels to hold either There's even a pencil and pen rest! Porta 


ble and lightweight for use anywhere 
Beautiful mahogany finished wood base 
supports plated crossbars and individual 


6. 8. 10 or 12 stame and a top stud 
Whee have spring metal clips to hold 


n readiness for instant use. Wheels 
revolve for instant access to any stamp holders, even when filled to capacity with 
Supplied a mplete racks, or as parts rubber stamps 
for assembling racks to your individual Made in two popular sizes. No. 1 for 12 
need rubber stamps, No. 2 for 18 rubber stamps 
All parts are beautifully plated to retain Mahogany finish is standard. Can also be 


supplied in modern gray finish 


attractive appearance 






ATLAS DESK STAMP RACKS 


pregrepeg epg eee ees 


Leger rr rTE 


cosco 
_ STANDARD 
- CASTOR 
RACKS 









cosco ; 

IRON —e> 
CASTOR 
RACKS 


COSCO STANDARD 
STRIP RACKS 


4 


y c esigned to pr Heavily plated, all-metal strip racks have 

v ber stame spring clips riveted to flat steel bars 
‘ esk 6 etal rack he Each end of bar has a drilled hole for 
e, ext r p and one or attaching the bars to wood or steel. Can 
whee wh volve f tant be mounted on tables, desks, in desk 

y sta be asse ed to drawers or on wall mountings. Made in 


sizes to hold 3, 6, 9 or 12 stamps. Also 
ndividual clips without bar 


é rea t practical sizes 


ERAL DEALER DISCOUNTS 


le tidied ttt ttt tt nner mTl © © © ee eee 


Lis supplied as 


CONSOLIDATED STAMP MFG. CO., INC. 


CHICAGO « DALLAS « LOS ANGELES « NEW YORK CITY + SPRING VALLEY, N.Y + TORONTO 
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Euery Susiness can use... 


IN DTANA 


“Under Counter” CASH DRAWERS 


SMALL BUSINESS—for Cash Handling and Storage. 
DEPARTMENT STORES—for Auxiliary Cash 
dling, Bank Drawers, for Special Sales. 


MANUFACTURERS—in Cafeterias, Parts Sales 
Counters, for Petty Cash. 










Model V-1 (ill.) 
List $29.50 


@ No stock to carry. 
@ 24 hour shipment. 
@ Full dealer discount. 


A Quality Product 
A wonderful door-opener for follow- 
up sales of more expensive equip- 
ment. Write now... . 


IVD \\4 CASH DRAWER CO. 


3 other models. 


O .- LBYVILLE. INTE 





COMPLETELY 


> “PACKER 
“PADS” 


A Size For All 
Office Machines 


9 different size 


ENTIRELY A 


e Prevent sliding, and creeping of all office machines 
e Increase typewriter life 
© Protect desk and table tops 
PLUS the attractive 2-tone green color and metal bind- 
ing enhance the beauty of any office. 


Constructed of durable hardboord with metal binding, 

nultipreen bottom and moss rubber top. Raised rear 

legs absorb the extra weight found in the rear of most 

office machines. 

Rear legs of adding machine and calculator pads filled 

with artificial silk flakes to permit easy positioning. 
Raymond Packer Co. @ 1694 Main St., Springfield, Mass. 





GET FULL DETAILS TODAY! 
Raymond Packer Co. @ 1694 Main St., Springfield, Mass. 
I'd like to know more about the Packer Pad! 


0 Heve your representctive coll 0 Send Wustroted litercture 
OC) Send one Pocker Pad for free examinction. If not delighted I'll 
return it within 10 doys. Otherwise bill me for $3 less deoler discount. 


NAME TITLE 
FIRM 
ADDRESS 
; ony ZONE STATE 
INQUIRIES FROM MANUFACTURERS’ REPS AND DISTRIBUTORS INVITED 
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BP lc on 


NTS CIEE 


Saese 


tt ee a th i de a eee 











a A tl Vly ie a Ipsos era 


Everything Looks Better 
" @E’ PRESENTATION 


BOOKS... 





Heavy guage Vinyl 





Covers . . smart in 

appearance, strong, = 
practical. = 
* 

Pockets are clear Pa 


vinyl, closed on 
three sides 
contents are in- 
serted at the bind- 
ing edge. SAFE . . 
contents cannot get 
lost. 


D 
No Bulky Binding 
— pockets  elec- 
tronically welded 
to cover. 
Choice of brown, blue, or black 
No. 129-6 Six pockets (12 windows) List $3.50 
No. 129-12 Twelve pockets (24 windows) 1.65 
No. 129-24 Twenty four pockets (48 windows) 6.95 
Individually boxed 
MANUFACTURERS REPRESENTATIVES — WRITE FOR DETAILS 


aD 
CSLADcMAR PRODUGTS 


Herbert Walsh 





equeteudrio~ 







7312 North MILWAUKEE AVE CHICAGO 48, ILL 
(Phone: NILES 7. 5828) 









Was! automatic electric eraser 
COLMAN 


good profit maker with a wide market 





Get your share of the profitable electric eraser business. Sell 
the fully automatic Barber-Colman electric eraser with ex- 
clusive self-starting feature. Just pick it up and start erasing. 
Quickly, smoothly erases pencil, ink, type . . . fine lines or 
solid blocks. A valuable timesaver needed by engi- 

neers- draftsmen, architects, artists, business offices, 
schools, studios. Carefully balanced palmfit for effort- 

less erasing. Quiet, efficient, trouble-free 115 V, 60C 

a-c electric motor. Highly dependable . . . thousands P, 

in use. A good-profit, good-selling item for you. Ac- ‘teases 
cepted by Underwriters. Write now for prices and =a 
descriptive folder. 


BARBER-COLMAN COMPANY 
Dept. S. 1244 Rock St.. F “vEOpr 
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NOW, famous “DensiwooDR)" is ALSO used for 
the exposed edges of the new modular desks and 
units. Being many times harder than normal 

weod, ‘‘DensiwooD”" eliminates wear, mars and 

dents in these scar-prone places. No more snagged 
nylons, more lasting beauty. Only ‘“‘DensiwooD"’ 
provides that ‘‘built-in"’ protection. 


Most better known desk manufacturers use 
“DensiwooD"’. Write us for a list of the progressive 
users of this outstanding feature. 


LUNDSTROM LABORATORIES, INC. 
= §€©>6. 132 Smith St., Herkimer, N.Y. 


oD" 


A MUST 
For Every Home 
and Business 





mille 


CHECK CASE.” RETAIL$]95 


©, WEST COAST $2.05,°¢ 

Seeesneee® 
Display a 4 color assortment and watch the sales roll in! 
Provides a low cost, permanent, systematic filing system for 
canceled checks of all sizes. Holds up to 3 years supply. Made 
of sturdy binder’s board. Permanently positioned guides, heavy 
luggage latch, metal hinges. Includes gold gummed year labels 
for outside of case and alphabet labels for those who prefer to 
file by name. 12 to a carton, assorted colors, Colorful 
display card and other sales helps available ! 


Y. Attractive Colors 


CHERRY RED SKY BLUE 
SEA GREEN NAVY BLUE 





PACKED 12 TO A CARTON IN ASSORTED COLORS 


AMBERG FILE & INDEX CO. 
KANKAKEE, ILLINOIS 
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p dealers. Down Austin way, Abel 
St its furniture display room. Judg 
g [ saw, it is going to be real snazzy 
In Art Elliott Office Supply is taking in an 
at the rear of its present loca 
This w ible the firm to have its furniture dis 
Russ Amarillo, recently redesigned and 
1 new front to the building, new 
g 1 a lovely furniture display at the 
th 
45 s It you should happen to have 
st l round Wichita Falls and Cy 
( o W Ort St pl suggests a game, be 
that bring in a ringer to make a four 
Th I st of is his wife, Virginia, wh 
ly w list and went on to win the champion 
the la : irnament at the Bev Hills Coun 
Club. Those two trophies sure do look pretty in your 
Gin. Congratulations. By way, how 
tor lessons 7 
Sterling | Al Stationers, 209 W. 6th Ave.. 
Au I n charge of the t division 
MS ests that all manufacturers send 
py oO! rent, for ! would like to 
y and manufactur 
| ul Lloyd Mabe, Mabe Office Supply 
| W orth surgery re ly. He is back on 
g tty good 
Bob H ( Ottice Supply, Ft. W has been 
surgery also. He is ng down for 
and getting along well 
rad th Conner Cole, T is Tech Book 
weeks ago and he s the regional 
9 College Bookstore Association will be 
I Texas, on Nov. 29 and 3 The head 
urt h be the Caprock 
Mas Rickey Andrew Shater recent! ide his ap 
Master Andy has two wonderful parents, 
1A ; Shater, Bennett's in Dal A big wel 
» A V ulations » Mor d Pop 
G erly associated with O'Kelly 
(ft Sul 1 Ss now < tr ty sales force 
Al g & Stations ( Charles Lac 
gership of the stationery depart 
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“We enclose them with in- 
voices and we hand them out 
with in-store cash sales. You 
ought to call them ‘close-the- 


extra-order-cards.” ”’ 


WOODROW STONE, Mgr., 
Commercial Stationery Dept., 
J. K. Gill Co., 

Portiand, Oregon. 


See the big Apsco 
Announcement on Page 62-63 
APSCO PRODUCTS, INC. 


Pencil Sharpeners * Staplers * 
Punches 








4é 77 | =6FOAM RUBBER 
Perfect CHAIR CUSHIONS 





DeLuxe CONVERTIBLE . . » Foam rubber neatly 


upholstered with a rich corduroy on one side, fibre on the other. 2” 
thickness with boxed edges. Colors: Brown, Green, Maroon, Grey. 


Sofscat STOOL CUSHION 


TRANSFORMS HARD, UNCOMFORTABLE 
STOOLS INTO SOFT SEATS 


Made of resilient foam rubber covered with 
sturdy material. SofSeat Stool Cushion is in- 
stantly slipped on—to 
stay until removed. 
Cloth and leatherette 
coverings. 

Colors: Brown, Green 
Stock sizes: 13", 14", 
15" diameters 






Write for 
New Illustrated 
Folder Giving 





THE PERFECT RUBBER SEAT 
CUSHION CO. 


6451 EDMUND STREET PHILADELPHIA 35, PENNA. 


STYLED 
amd) 


BUILT 
ond) 

PRICED 
to 

SELL ! 


FRITZ- 
CROSS 
CHAIRS 





Bl, 6FRITZ-CROSS 
ie) COMPANY 


300 E FOURTH ST. 
ST.PAUL 1, MINN. 





he ae anes 


ee a eee a 


i en nn mee napeece et ee er 


SL Se eee ss SSNS 





The Stationeor 
who “THINKS 
FOR HIMSELF’ 


specifies 








\ 
) 


FOLDERS | m- 
| GUIDES ae 
a INDEX CARDS 

| and GUIDES 


TOP QUALITY ® WIDE SELECTION 
PROMPT DELIVERY plus 
| LOW PROFITABLE PRICES 














Imperial Methods Co. 
750 S. CIRCLE FOREST PARK, ILL. 











EVER Gare Presents Another First 
Certified Fire Protection Package 
ALL IN ONE COMPLETE UNIT 


STORAGE CHEST and 
2 Posting Trays 





No. 1300 Package Consists of: 

1 — No. 1313 FIREPROOF CHEST 
with 154,” U. L. Approved Insulation 

2 — No. 5585 POSTING TRAYS 
for sheet size 51/7.” wide x 8” high. 
Capacity 2000 Sheets Per Tray 

2 — Sets 25 Division Celluloid-Tabbed In- 
dex Posting Trays and Index Guides 
Shipped inside Chest as one complete 
package. 

For complete information and prices, also other certified 

fireproof insulated office equipment, write or contact 


EverSafe Company 
Division of Schwab Safe Co., Inc. 
Earl Ave. & Main St. Lafayette, Indiana 











10th District Notes 


GEORGE E. WHITE, secretary 

Rocky Mountain Travelers 

413 Mono Place, Colorado Springs, Colo. 

Genial Gene Calkins as head wrangler and foreman 
ol E] Regionales Ranchos Ten”, clad in faded on-the- 
d jacket, set the pattern and tempo for the 


packers and wranglers 


iob levis an 
with their ladies at the most 
pleasant and informal convention we've experienced 
Mind you, there were times for both extremes bath- 
ing suits and dinner jackets. But western atmosphere 
prevailed throughout the gathering in the beautiful 
setting of the new Western Skies Motel Hotel in Al 


buque rque 


Western hosp itality was the order of the day, reach- 
ing its peak in the Thursday « evening patio cocktail hour, 
dinner and final wind-up for the evening with unique 
ind exotic Indian folk-lore dances sprinkled with songs 
and dances of Spanish flavor. It was an assorted as- 
sembly of Stetson-wearing, guntoting bad men and 
cowpokes, denim-skirted cowgirls, gentleman ranchers, 
dudes and ladies with formals all made authentic with 
the menacing presence Ort suave, long-fingered gamblers 


in full sartorial splendor. Maverick, move over 


The year ahead will be one of anticipated activity for 
travelers, dealers and the industry as a whole.. Let’s each 
one lend our full support and co-operation to men of 


sterling quality and leadership 


What's a convention without a golf tournament in 
which travelers, dealers and salesmen compete? Prizes 
golf cart, second a golf bag with 
every contestant receiving a golf ball including Chair 
man Frank (I Lost My Glasses Again) Lipp (Ester- 


brook) left holding the bag. It was a real turf-cutting 


abounded, first being 


deal 

Recently moved into new and larger quarters at 2920 
East Sixth Ave., Denver a fast growing business area 
are Louie and Myra De Sciose (IXL Typewriter & 


Office Supply), veter 
In addition to the strategic location the store is unique 


39 years in the industry 


ans ol 


in that the service shop occupies one side of the store 


front, affording excellent light and favorable conditions 
for the servicemen and fine public view of those pass 


ng and traveling this busy street. Our best wishes, Myra 


and Louie 





““Apsco's pencil sharpener pro- 
motion card netted us $1040 
we wouldn't have had other- 
wise!” 


ARTHUR KING, 
Weard's Stationers, 
Boston 


See the big Apsco 
Announcement on Page 62-63 


APSCO PRODUCTS, INC. 


Pencil Sharpeners * Staplers * 
Punches 








altel 
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HERE'S DEALER PROTECTION 
THE “IDEAL” WAY! Edsel — monviocturers and designers of shop ond 


material handling equipment — deals with dealers only 





1 in your own “IMPRINT”? and does no direct selling. Quality, service and econ- 
t 
a HIGH-GRADE Master omy are the keynotes of our program to supply our 
ay eae ae customers with precision equipment when it is needed 
at a price the budget can take. So economical that 
th, weve School r ’ 
he Larg hool Volume even our dealers can compete with direct sellers 
LY 
} . ition needs the right ammuni- Tool Stands, Shelf Trucks, Stock 
; carts of heavy gauge steel 
lume in the Spirit Duplicat- ¥ seve 
S We have it! 





“IDEAL” OFFERS YOU! 


Shelving — Exclusive KWIP-KLIP, 





of Quality-Control and Uni nut and bolt type design for 
EVERY BOX! hundreds of uses 
\ 7 ." S f Guarantee on all Purple Master — 
7 Work Benches — 
durable, 
Co always level, with the 
Follow the “‘Silver-Sealed”’ Trail to 1960. 





exclusive ribbed deck 
construction, presdwood top 


IDEAL CARBON PAPER CORPORATION Write tedoy for catolog of prices end informetion on ov 


Dealer Protection” program 













York, N.Y 80 


Best...by Design 


3817 S. Racine Ave. 
Chicago 9, Ill. 


Cy 













FRONTIER STEEL 

Yjice Equipment 

Quickly recognized as the 

fficient way Of perma- 

modernizing any 

Frontier equipment 

t to last and adjust 
fferent floor plans. 


Write for 
Catalogue. 








BOOK CASES C-THRU clear plastic rulers and 
drawing devices give you a com- 
plete line to feature for back-to- 
school. Their high quality and mul- 


tiple utility have won world wide 
UTILITY TABLES 


FRONTIER 


Company 


P. O. Box 13266 


T 







renown, They’re priced for profits— 
designed for eye appeal— 
a real “Golden Rule” line, 








SORTING CASES 





Send for Catalog. 


RULERS © TRIANGLES © MAVIGATIONAL INSTRUMENTS © STENCILS @ PROTRACTORS © OTHER DEVICES 


CT HAY AK IL tiles linyuitiy 


HARTFORO, Cc @ aa. « 6S 


Dallas, Texos 
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TECHNILUBE—1000 


» Needs No Solvent 
>» No Other General Lubricant 


To CLEAN ... RINSE... CnSS 
Calculators, he iding Machines, Ty; 
ONE CHEMICAL — ONE OPERATION : 
combines all your shop chemica 
TECHNILUBE adds boy faci 
smooth operating quietness 
during warranty periods and lor 
Safe for keys, covers, dials 
ponents. Speeds inspections. Frees 


Write for informat 


TECHNILUBE 





THE LEADER 
IN PLATENS 


AND OFFICE MACHINE ROLLS 
Typewriter Tools—Parts—Supplies 


Ames Supply Company 


ATLANTA DETROIT 

156 Alexander, N.LW. 6527 John C. Lodge Expwy 
CHICAGO NEW YORK 

564 W. Randolph St. 37 Murray St. 

DALLAS SAN FRANCISCO 

1232 Crampton St. 545 Mission St 


CLEVELAND 
1122 St. Clair Ave., N.E. 
AGENTS IN ALL PRINCIPAL CITIES 





The World's 
Largest 


Independent 
Rebuilder of 
Office Machines.” 


SUPERIOR 
TYPEWRITER 


Select Rough and 
Rebuilt Manual and 

Electric Typewriters 

e Adding Machines 


e Calculators 


Write for confidential dealer's price list 


SUPERIOR TYPEWRITER co., INC. 
34 Hubert Street. © New York /3,N. Y¥. © WOrth 6-2626 





“ROLLING STORE LADDERS 


ROLLING LADDERS—Made from —=Re7p 
Oak or Birch. | 
SIDE and CEILING TYPES—with N 
steel track for mounting on shelving, \ 
filing cabinets or ceiling. 

“A” and LIBRARY TYPES—require 

no track and are mounted on wheels 

with Automatic Safety Brakes 

WELDED STEEL SAFETY LADDERS 

—Made from 1” diameter round 

furniture tubing, with expanded 

metal steps. Mounted on Swivel : 
Brake Casters. Ladder can be rolled EN 
freely when no one is on it. When ; 














prevent rolling. Made in 1 to 13 
step heights, and 4 widths 


Send for Circulars 583WOA (Wood) & 56-OA (Stee!) and Deoler Discount 


Manufactured by 


I. D. COTTERMAN 


123 W. Spring 
Naperville, Itlinois 
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you step on the ladder the rubber WY 
tipped legs rest onthe floor and —— ij 


14th District Notes 


BUD SPANGLER, correspondent 
3510 S. Garfield Ave., Los Angeles 22, Calif. 





The Golden State Travelers did 
at the NSOEA District 

nvention in Las Vegas with 
a lorful cocktail party on the 


beautiful Lido deck of the Desert 
Country Club. Lots of credit 
to George Fry d his 


ommiuttec for a very successful 





ding events of the convention was 


thanks to co-chairmen Vic Hall 


Mn voll ourna a | 
' and Ralph Alexander. Stan (hello-der) Ross did an 
excellent job on the line-up mike. Winners low gross 


Bill Dennis (Dennis Printers & Stationers). Low net 
Whit Curley (3M Ce 


The women were also terrific. Low gross: Rose Mont 
eomery. Low net: Gladys Schmits Dorothy Biber 
(l niversal Pape r Goo is Co.) made it tor won a 
beautiful ash tray and lighter set 


Yes: Tom Hagen did make his flight 
Out by the pool th tanners were Roe & Mae 
Powell (Universal Paper Goods Co.), Mr. & Mrs. Biby 





Polonski (Atlas Stationers), Lonnie Creasey (Stationers 
Corp.). I the water from time to time I saw Stew and 
Ginny Anderson (Dixon Crucible Co.), Bill Brown & 
Tod Vaughn (The Brows shop ) 

| Max (Mr. Partitions) Spak and wife were shielding 
their eyes from th ul under dark glasses is were 
President Will inufacturers rep.), the Hird 


lers (Industrial Stationery and Printing), Mr. and Mrs 
Fred Wallace. Rich Tate and wife (Southern California 
| 
i 


Stationery ), M Schuck and his beautiful wife (West 
Coast Stationery), Bill and Ardis Jenkins (Jenkins In 
dex Card Co.), Gov. and Mrs. Carl Grimes, Al Baugh 
er & wife (Sanford Ink) and Mr. and Mrs. Frank 
Noland (Gill's) 

Down from San Francisco to soak up the sun were 
Mr. and Mrs. Ray Morgan (Morgan & Barclay) and 
Mr. and Mrs. Roger Pedersen (Willis & Pedersen) 
They told me not to mention those around the sporting 
tables 


Pro deci prestige & Profi, 


J fele @-ry- me) sa8 


OFFICE SUPPLIES 
,. & ACCESSORIES 


“ee - eee 


Complete lines of 
INKS « em e STAPLERS 


AMPS + MARKING 
PENS « C ON PAPER + RUBBER 
BANDS + NUMBERING MACHINES 


I 

! 

! * STOCK $ 

! 

| 

+ TYPEWRITER RIBBONS and 
I 

! 

i 

‘ 





other office devices 


Send for your BRAND NEW 


CATALOG NO. 90 


me DIV., BANKEKS & MERCHANTS, In Inc. 
3229 N. SHEFFIELD + CHICAGO 13, ILL. 
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SNAPEX TAX & STOCK 
BUSINESS FORMS MANUFACTURERS 


— W-2—Approved Federal, State and City wage 


3 oul 
| W-2 — tax reports for processing in one operation 
= Forms specifically designed for NCR, Bur our complete line 


= svecn vena invoices, Bills of Lading, Pur PASS UP THOSE toate — 


chase Orders, Expense Reports, Speed Letters 













¥ou can earn good 
commissions selling 


Credit Memos, etc FX savers, and other 
You accept the orders—we do everything else T R A forms to financial 


nder your name. Excellent profits. All forms : : : 
u y c is institutions, 


printed or plain 


mameniate SHIPMENTS right from stock C 0 M M S S 0 N S 


x 
: SA Write for trade PROFIT-PLAN now! 
Serving the trade from Coast to Coast 


Write for Information 











Keep Klean Imprinted | 
Typewriter and Business Machine | Distinctive sty 


‘ a 7 a, , j a 
Covers help you sell more! ing and qu 
Make it a habit 
Keep your old customers “Dealer Con 
scious” and bring in new ones — by ome jaleho amy ielalich’ 
sending out your trademark and mes- 
It sells 
sage with every machine you sell! 
Tough, durable gray plastic, gray rub 
ber and black rubber. Write today for { 


prices, discounts, etc 





MAMUFACTURING COMPARY 


KEEP KLEAN PRODUCTS CO., INC. maoetee renee. 
4077 PARK AVE., N.Y. 57, WLY. 





ey al ‘hs 
(ommon Dens 


i Xp is, 
ibYere).: 






Show BEACH Books in 
this handy, attractive 
COUNTER DISPLAY 





SEEING IS BELIEVING shipping carton; they 
Ask your salesmen to carry a sample of Barkley’s MAGNI- sell on sight. Leader 
FYING Index Tab to SHOW their customers how it speeds : | 
up File Look-Uj For FREE sample packet write to in sales for 75 years! 


C. L. BARKLEY & CO. e F ded 1921 ® Dept. OA6 Samples, Prices: 
sand Wi. wins Sonne $8. © Galen 9 @ dan baanes an Ge BEACH PUBLISHING CO. 


19829 W. McNichols, Detroit 19, Mich. 


fundamentals 
THE OFFICE FURNITURE DIVISION OF EISEN BROTHERS INC. 6 
‘ WILLOW AVENUE, HOBOKEN, N. J. 
' . 
Am | 


cooperates! 


DEALERS Our new streamlined “Statesman” line of type- 
writer ribbons with self-service MERCHANDISER will boost 
your sales, simplify your inventory control. Write for proof! 


WRITE, INC. *?°'*Fiticr:Sriageport, conn. 















Write for our new brochure 
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Walnut base, glass lined 
ASH TRAYS 


Attractively designed for 
any office. Wood base 
with amber glass lined 
ash tray. Available in 7"’ 
or 10” size. Another one 
of ovr quality, precision 
built products. 


Write for catalog giving prices and complete information 


Decatur Industries, Inc. 
209-211 S Eighth St., Decatur, Indiana 

















STAND-B THE VERY BEST VALUE 
IN COPYHOLDERS 

@ Patented Knee-Action Grippers 

Hold All Copy Securely 


e 


9°W x 12°H 16°W 2 12°H 














New York 11, MYT 


You Can Make 
VOLUME PROFIT 


usc" tobe SENTRY 


that sells for $48.55 less than lowest 
competitor — $130.04 less than highest 


Only SENTRY offers so man juality feature 
at so low a price! “¢ abel protection—plus 
Vermiculite insulation, all-welded constr 

tion, built-in 4-number combination lock, 
bank vault type lock bar, 2 drawers. Dimen 
sions, Outside- 24%" x x 17%)"; Inside 
—1S° x 12° x 13”. We. 240 Ibs. Full profit, big 


market. Write for details 


svssestes $7095 JOHN D. BRUSH & CO., Inc. 


Eastern List 


Std. Dise.-Adv. Allow. 563 West Ave., Rochester 11, N.Y. 
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Cable: CURTYOUNG 


f ‘ 
SOW DY ; YOUNG CORPORATION 
opvholde Duplcoting Supplies Carbons — Ribbons 








GR Products Forms 
Manufacturing Subsidiary 


GR Products, Inc., of Grand Rapids, Mich., will sub 
stantially increase its activities through the formation of 
GR Products Steel Division, Inc., which will manufac- 
ture portable steel part tions for the parent company 

The new corporation's manufacturing operations are 


housed in a two-story brick building in Long Island City, 





OFFICERS of th n ‘ [ rporate { GR Prod. t Steel 
Division, In Long Island City, N. ¥ are (lett t ight) 
Ray Murdox s tary; Howard J. Cox, pres nt: and 
John S. Duncan, vice-p! nt and manage! 

T} e nri Will I inufact { line of steel port D parti 
rons oD ist (yl P ts | Cy I i 
Mi pal 

N.Y., which has more than 20,000 square feet available 
The parent company also maintains offices in th build 


ing as part of its eastern sales organization 

Facilities are available at the plant to manutacture 
more than one-half mile of steel partitions daily 

Howard J. Cox is president of the new tirm, John 
Duncan is vice-president and manager and Ray Murdock 
is secretary 

The Steelex portable partitions will round out the 


2 Products line, the balance of which includes Soun 


G 
dex and Budgex portable partitions and Richland mov 
able wall systems These latter products are mad n two 


plants in Holland, Mich 


West Coast Buys Magna-View 

West Coast Sales, office supply distributors t Los 
Gatos, Calif., recently purchased the Magna-View C 
West Coast is now marketing the optical plastic magn 
fying bars made by its subsidiary. A catalog of the firm's 
line of office specialties is available upon request from 


the company at Box 64, Los Gatos, ¢ alif 





“We received 25 cards back 
with orders totaling over 100 
gross of pencils during the first 
seven days!” 


L. 1. KRILOFF, Kriloffice, Inc., 
Chicago 

See the big Apsco 
Announcement on Page 62-63 


APSCO PRODUCTS, INC. 


Pencil Sharpeners * Staplers * 
Punches 
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OGERSNA 


TRADEMARK e 


a 
P. 0. BOX 10425 - DALLAS, TEXAS 4 | 
. . 
for stationery departments 
thet stock Rogersnap Carben 
Second Sheets in the fast *Flip- 


Out Dispenser Box. Write to 
Dept. OAS Rogersnap 


sj today! 






FAST e CLEAN ec EFFICIENT 


YOU CAN HELP YOUR CUSTOMERS WITH 
MULTI-RITE ACCOUNTING SYSTEMS 


1. Payroll 2. Accounts Receivable 
3. Accounts Payable 
Dealers everywhe have discov from the complete off-the-shelf 
ered the profit p: tial in selling payroll package that sells for just 
M RITE pegt rd systems $48.50 
t selling prices, steady profit You'll get plenty of help from 
de Cesco in learning the simple 
th i in basics of selling these profitable 
bad. Cesco gives systems. It's easier than you think 
fs le ple . 
ng Dealershi rill open— 
g ri ght vrife for detaus 


cy YAWMAN & ERBE MFG. CO., INC. 
Cc. E. SHEPPARD CO. DIVISION, 1085 JAY ST., ROCHESTER a, & V¥. 


Nobody. But nobody can show 
you the NEW IDEAS in fine Of- 
fice Furniture that you will see 
in Space 756, National Station- 
ery & Office Equipment Exhibit, 
Conrad Hilton, Chicago, Sept. 
26-30. 


pint 





FURNITURE MANUFACTURING CO./NC. 


of Fine Office Furniture 


WINSTON- SALEM, NORTH CAROLINA 


CLEARS DECKS FOR ACTION! «~ 





1 CuRManCo 


STEEL 





ort the incom 
4 outgoing ma nwardly sloping 
e@ capacity and keep content 


ut. Ample shelf clearance and 
' 7 j ‘ ad . 3 ws qu cx 
, ng nsertion and remova f papers. No 
t to Jod a c tricaily welded 
uroy uf 
' - LETTER SIZE TRAY $4.00 
OVER 50 WN LETTER SIZE TRAY .$5.25 
QUALITY wo 204 — LETTER SIZE 4 TRAY $6.50 
ITEMS! NO. 205 — LETTER SIZE — 5 TRAY.$7 


LEADER IN THE FIELD FOR MORE THAN 43 YEARS! 


areroncs™22) CURRIER MEG CO. Ne ssseseeenn 
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Write for Dealer 
Literature & Prices 


HARDBOARD FABRICATORS, INC. 


59 BRANCH ST maa tours 7 

















Upholstered Furniture of 
Distinction For Offices, 
Hotels, Institutions 














Write For New 
Catalog 




















SEALS 


NOTARY AND 
CORPORATION 


+1 Pocket Seals 
$8.00 Dealer 






Sold Only Thru Dealers Discount 40% 
LOUIS MELIND CO. 
3524 N. CLARK ST. CHICAGO 13 








SPECIALISTS IN MANUFACTURE OF 


RUBBER BANDS 


EXCLUSIVELY 





PER Every type, size, width pe a 
one color for any need. //. 


> 

7 

° 

° 

@ FLAT at oavis ROUND 

e SOLD IN us oS « 
° 

° 












~~ 


OR BOXED ————-> 


KENNETH B. MILLER, Pres 


KEENER RUBBER, INC. 


“The Name Indicates the Quolity” 7 
720 COMMERCE ROAD * ALLIANCE, OHIO ® 
TAlbot 1-1880 
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en Son See 
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American Cancer Society 
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REDESIGNED Montana portable typewriter is now being 
t t g t the United States Typewriter Dis 

rs, | 1 by Irving Ritchie. P isly handled 

Suj vriter, the Montana has been completely 

He has adde to t w model a 

lors an i 


Dave Liten Elected to AID 


Last month the board of governors of the American 


Institute of D ators found that Dave Liten, propri 

D. & L. Office Furniture Company, Chicago, 

was qualified for AID membership. Many office furni 

dealers employ AID members, but s seldom that 
boss” is able to qualify 








MANUFACTURER’S SALESMAN 
NEEDED IMMEDIATELY 


Leadit turer of pencil sharpen staplers, and 
ftice use, has immediat pening for 
( S Representative It throughout 
Kansas, M S Illinois, Indian nd Kentucky 
igh stationery vholesalers 
rtunity for ti n who can 
ssion Sa x perience n 
if Ag 
W’ rit f person ind busir hackground 
[. X. Burg, Director Marketing and Mer 
sit | ts, In P.O. B 340, Beverly 
| ( 
( I KI n 














27 


seen on more desks across the nation than any 
other stapler. For information on the be 


; 
and 


st selling «4, 


© * x 
INC. 
LONG ISLAND CITY 1, NEW YORK 


World's Largest Manufacturer of Staplers for Home and Office 
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Loose-leaf envelopes 
punched card-holders 
any ize menu covers 
factory record pro 
tectors; tag holders 


bill-fold envelopes 





stamp containers, etc 


CELLULOSE ACETATE PRODUCTS 


902p SOUTH WABASH AVE oiler \clo Re maa), lel}: 


Made of acetate 
(flame resistant 
tronsporent cellulose 


We build to fit your 





MARKILO 


particular need 


Write us details 





More and More Leading Draftsmen, 
Accountants and Artists 


are INSISTING on | » 


“/ra- Potal 


LEAD POINTER 





For Perfect Lead Points 
Blunt to Hairline. Two Models. 


Standard Model gives you points up 
to '%” long without breaking. Just 
insert lead and rotate lid. 





Variable Taper Model 
lets you diol the taper 
you wont, 


SHORT —=s 
LONG 


OR IN 
BETWEEN 












Write for Literature and Dealer Prices. 
















ELWARD MANUFACTURING CO. 


Boker Street = Coloma, Michigan 









Write Today For New 
STANDARD BUSINESS FORMS 


ILLUSTRATED CATALOG 


Carbon Interleaved & NCR Forms 


2 to 3 week delivery. 

Standard forms for all businesses 
Customer's heading printed on all sheets. 
All forms illustrated for quick selling. 
We ship to your customer in your name. 


MIDWEST ROTARY MANIFORMS CO. 


Manufacturers of Business Forms for the Trade Only 


Box 112 Dept. 09 Caro, Mich. 


: ord 
i4 aff 


FIRST NAME 
IN FILING 
OXFORD FILING SUPPLY CO., INC. 
Clinton Road, Garden City, N.Y. 
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Want Ads 





Deadline 10th of month pi , late. I Foy sified adit 
cents a word, minimu hle with order. Ada ’ f dept. addr. used 


Address Dept. Reply to OFFICE APPLIANCES W’. Jackson B 

















H SALESMEN “NANTED REPR A ern pa 
; | ’ 4 siqne 
. | L 

: | MANUFACTURER'S REPRESENTATIV! 

S| leading manufacturer of transparent 

| entation binders. Profital 

. | . il r 

' territories available er f 

ances, Dept. 601. 


i DUPLICATOR MACHINE and Sup: 
i salesman or mechanic th A. B. [ 


n Cc nfide nce to Jack 
: Purdue Univer ry 















































FULL-TIME SALESMAN WANT! t et 
f O} and Indiana, f ' trad T 
niture. Salary plus bor me yf \ t ’ é } 
} n selling merchandise ¢ leale + | A 
! Write Off Apr 604 territ Writ " A: 
} SALESMAN AVAILABLE SALES REPRESENTATIVES AVAILABLE 
i 
] NOW TRAVELING Northern Fift trict AINICD AAR 4 
} merchandising and sa to and f j dit 
4 bie deal with ft ‘ 
Most effectiv ff ae 
Satistied deale my Ww ' 
| SALES REPRESENTATIVES WANTED 
Al REPRI ‘ 
| ) 
Lowest priced ngest play dictating/t 
1 market. Highest mm f r MANUFACTURERS’ REPRESENTATIVE WANTED 
Long profit picture for ds 
phone GBC America p., 89 | 
N. Y¥., WOrth 6-5412 ADIN NA NA MAA FACTURER 
\ Young, aqare v ai 
} Typewr te Pads) } ‘ 
| nly, plea Not ’ v 
Dept. 592 
KORES MANUFACTURING RI MANUFACTURERS’ REPRESENTATIVES AVAILABLE 
i f Carbon Pape: ked Kibt 
} portunity in Midwest thwe 
excellently ind 
sentative. t ne na N 
men. Participation in travel exper to d 1 £q 
high commis n Giv } | ‘ 7 vy 24 3803 N } 1 A 


handled. Write Kores Mf 
nN. T. 








MANAGERS AVAILABLE 











Leading manuftact rk 

Jesk cabinet and t é 

men experienced in s« } QUAI 

architects, de yner ntract ar 

tories: New England, t es 

dae phia}, New Y k | M 

covered, tu exper | A 


will have c nfidential treatment W 


596. 
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HELP WANTED 





A 
RETAIL BUSINESS FOR SALE 




















if NA { k WA T N SUND 
c r j j AN BUS NES 
“ . é 7rac Ty De 
+} M 
A 1 Book A Fride 
; ) et ; 
A 1G 32¢ 
p . Ad 
A i ; 7 
LisTs 
A A | 4 
A ; r 
FOR SALE AND WANTED TO BUY 


| 
; 
A ++ 

VV 
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Ce i enter teense 





You couldn’t afford to give 
every office worker two desks. 
But these new Shaw-Walker 
“Clutter-Proof” desks nearly 
double your usable work space 
without extra floor space. 

How’s it done— More drawer 
space, more top space, more in- 
built working conveniences 
than you have ever seen. Even 
the letter trays, telephone and 
wastebasket are in drawers. 

So confusion-proof are the 
drawer interiors, so perfectly 
do they organize everything 
needed at any desk — you get 


UtiorProot 
...US almost 
like having 
two desks 





‘Look! More drawers, all organized 
to keep the top free of clutter.”’ 


Right now there are 





willing to change dealers 





¥. 
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a few cities in which 


more done easier and faster. 

But this remarkable ‘‘Clut- 
ter-Proof’’ Desk is only one of 
Shaw-Walker’s time- and 
space-savers that will help re- 
duce your office costs. There are 
automatic expanding file draw- 
ers; step-saving fireproof cabi- 
nets; error-proof filing systems; 
time-saving payroll plans: effi- 
cient automation accessories 
and numerous others. 

See them all at one of our 
17 branches or 470 dealers. Or 
write for our 252-page color- 
ful catalog, the Office Guide. 












we are 


Yours may be one of them. 


— 


Largest Exclusive Makers of Office Equipment 


“Bult Like « 
Sr yscraper ~ 
& . JHAW-WALKER Muskegon 4, Mich. Representatives Everywhere 
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MORE SELLING POWER AT 
NO EXTRA COST! 





tting competition: Underwood giv 
For example Jerwood’s UNIVERS the or 
“oe ? 
For example: all Golden-Touct come in cc fu 
t edged in triple-stitched shock 


New models, new cases, new colors: 
onda ) more selling power at no extra cost! 


"An Underw i Trademark 


For example: 1959 Underwood portables are life-tested 


5 
For details — including attractive Dealer Prices — 


call your Underwood representative, or write: 
Underwood Corporation 
1 Park Ave., New York 16, N. Y. 

NAME_. 


MASTERS YOUR PAPERWORK STREET___ 


city alertnliaansitine STATE 
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Compare the advantages 
of the NEW 


Mark II 


CHECK YOUR DUPLICATOR 


FOR THESE SIGNS OF 
WASTEFUL OBSOLESCENCE 





a inenedeoneeeee  ——  —n e 


|_| Can't handle papers from 


newsprint to cards 


|_| Can't raise or lower copy 
heet 


C) 


Doesn't have perfect reg- 
istration 


® 
CONQUERORS 


Heyer didn't set out to make any 
duplicator obsolete. Our aim was to 


These, plus many more innova- 
tions and improvements on the new 


' 
3 SaLaaNs cific a0. build a machine that would do more Mark II Conquerors, give you the 
~ justments than any other things others thought answer to all of your spirit duplicat- 
| | Can't produce 110 copies impossible and to price it more at- ing problems. Our new paper feed 
a minute tractively. with Tension Control eliminates 
-) Doesn't have reset count- To do this we incorporated such tricky side-rubber adjustments, effi- 
er to conquer paper waste important features as Copy Posi- ciently feeds newsprint to postcards 
| | Doesn't have visible fluid tioner Control for easy raising and —even when cut unevenly! 


supply 


| Doesn't have fluid control 
| Doesn't have pressure 


control 





Doesn't have feed tension 
control 


Doesn't have permanent 
instructions on machine 


| | Copies come out face 
down 


HEYER 


lowering of copy on a sheet—Visible 
Fluid Supply to show fluid level at 
a glance— Permanent Instructions, 
right on the machine—and a highly 
visible reset counter to conquer pa- 
per waste. On electric models, we 
added Automatic Start-Stop to 
eliminate trouble caused by forget- 
ting to shut off the motor. 


HEYER MARK TIT CONQUERORS ARE AVAILABLE 


INCORPORATED oe 


All Conquerors print 330 copies 
in 3 minutes of anything written, 
typed or drawn on a spirit master 

1 to 5 colors at once—3 x 5 to9 x 14 
in. size. Backed by 56 years of Heyer 
duplicator know-how, they are low 
in original cost, low in operating cost, 
low in maintenance. And they are 
so easy to operate, a child can do it. 
IN ELECTRIC OR HAND-OPERATED MODELS 


“Always Makes a Good Impression” 


1852 S. Kostner Ave., Chicago 23, Ill. 





